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Pacific & Atlantic Photos, Inc. ‘ 
World’s Largest Blue Diamond of 127.01 Carats Recently Sold by New York Firm for $300,000. 
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SALES AIDS DESIGNED TO BRING 
CUSTOMERS INTO YOUR STORE 


PRINCESS | 

PATRICIA 

Sterling Flatware 
6) Gorham 


For the 
Modern ‘Bride 
of 1928 
; YA {ODeen in de 


cess 





Above are shown three \ “ oon ; \, erhing ner 
of the five newspaper | “a ; \ DEALER'S 
mats—specially designed . 
to help you sell Princess 
Patricia. These mats are 
available, free, in the 
following sizes: 
No. B.R. 38-2 260 lines 
(130 x2 col.) 
No. B.R. 36-1 105 lines 
No. B.R. 39-2 260 lines 
(130 x2 col.) 
No. B.R. 37-1 130 lines 
No. B.R. 35-1 50 lines 


Please order by number 
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A her modern environivent, 
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Below is a striking win- 
dow display—done in the 
modern manner and re- 
produced in color for your 
window. Center panel 
14144” x 1014”. Side pan- 
els 11144” x 74%”. Use 
this display Apri 1 to 10 
at the time the Princess 
Patricia magazine adver- 
tising is telling your cus- 
tomers about this lovely 
modern pattern. 


Of trim and smart 
design and appearance 
PRINCESS 
PATRIC 1A 
Gorham 


ering Suen 
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GORHAM-WHITING DIVISION, Providence, R. I. KERR DIVISION, Providence, R. I. 
DURGIN DIVISION Concord, N. H. 
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Irish Hall Marking at the Dublin Assay Office 


HAVE been asked to write a short 

account of the Dublin Assay Office, 
and in doing so it involves a brief expla- 
nation as to what an “Assay” Office is, 
and how, and why, it came into existence. 

The two precious metals — gold and 
silver—were always regarded as the ba- 
sis of a medium of exchange, conse- 
quently it was necessary to set some 
standard of quality upon each metal. 
The common law treated dishonesty as 
a felony only when it took the form of 
an actual wrong to the owner’s posses- 
sions, but it also regarded dishonesty as 
a crime if it affected the public in goods 
or money. The first control of commer- 
cial silver seems to have originated in 
1300 (28 Edward I., ec. 20) whereby it 
was enacted that every pound troy (or 
12 ounces) must contain 11 ozs. 2 dwts. 
of fine silver when made up for sale to 
the public. The standard so set up has 
been in force.ever since, and is today 
recognized as 0.925. ‘The Goldsmiths’ 
Company of London was directed by this 
Act to assay all silver submitted to it, 
and, if it was of the required fineness, 
to mark it with certain devices, the chief 
of which was the Leopard’s Head or 
King’s Mark, and this has ever since 
been known and identified with London, 
and only appears on silver plate which 
has passed through the assay test there. 
This was the beginning of the first Assay 
Office, and it was subsequently con- 
firmed in its powers by Royal Charter 
in 1327, 

The Dublin Assay Office was then es- 
tablished by Royal Charter in 1637; these 
being the only two offices which were 
founded by Royal Charter. As the de- 
mand for domestic silver grew apace 
other assays were established by Acts of 
Parliament at York, Exeter, Bristol, 
Chester, Norwich, Newcastle-on-Tyne, 
Edinburgh, Glasgow, Sheffield, Birming- 
ham, and New Geneva (Co. Waterford). 
Many of these are now defunct, and the 
only working offices today are London, 
Dublin, Chester, Sheffield, Birmingham, 
Edinburgh, and Glasgow, here mentioned 
In their order of seniority. It seems 
rather strange that the control of such 
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a vital matter as quality of gold or sil- 
ver should have been placed in unofficial 
hands, but the fact remains that none 
of the Assay Offices were ever under Gov- 
ernment supervision, and the same re- 
mark applies to those that exist today. 
The actual management of each office is 
in the hands of a voluntary body of 
workers, who are usually practical men 
connected with the trade. They appoint 
the Assay Master and his. staff, reguiate 
the general working of the office, fix 
prices for hall-marking all the various 
articles, and, in short, run a business at 
no pecuniary benefit to themselves. 

There is no doubt that the whole husi- 
ness of “Hall Marking” is an anomaly. 
No other trade is so protected against 
fraud, so far as both buyer and seller are 
concerned, and yet it is all done quietly 
and without ostentation and at no fur- 
ther expense to the purchaser. The pub- 
lic is absolutely assured that the goods 
purchased are of the guaranteed stand- 
ards in gold, and the required fineness 
in silver. The penalty for an offense is 
a criminal one, and action is first taken 
by an Assay Office and then supported by 
the Commissioners of Customs and Ex- 
cise. In addition to offenses against 
modern manufacture the corporation is 
endowed with powers under the charter 
to seize and destroy any silver offered 
for sale as antique which, in their opin- 
ion, is not genuine, the marks having 
either been forged or taken from one 
article and let into another. This forging 
has become a common practice in recent 
years and many articles have been seized 
and destroyed under these powers. Un- 
fortunately, there are still a lot of pieces 
about masquerading as antique despite 
the vigilance of the corporation, who are 
most active in their endeavors to stamp 
out this nefarious practice. It is a posi- 
tion hard to realize and difficult to ex- 
plain to the present generation. Why 
should a purely voluntary body have such 
drastic powers placed in its hands, when 
such a thing does not obtain in other 
present-day trades? ; 

We have to go back a very long way 
to try and visualize the domestic history 
of the various periods. 

Gold and silver have been the principal 


media for barter during the past 600 
years. It was, therefore, necessary that” 
these two media should always be up to 
a certain standard because they are both 
dealt in by weight. It is obvious, there- 
fore, that if a dishonest person could 
palm off one ounce of gold or silver, 
which was not of the required standard, 
on an unsuspecting party, as a bargain, 
he would be getting very much the best 
of the deal. Acts were promulgated 
which made such an offense a penal one, 
but no machinery was set up to test and 
mark the quality until the Act of 1300, 
before referred to, which constituted the 
Goldsmiths’ Company of lLondon—a 
purely voluntary body—the supreme au- 
thority on quality in England, and so it 
has remained right down to today. 

With regard to our own local office in 
Dublin. It was founded in 1637 by char- 
ter of Charles I., and from that time 
onward has faithfully carried out all the 
duties which the charter imposed upon it, 
as necessary to be performed for safe- 
guarding the Irish public against fraud 
in their purchase of gold or silver wares. 
The corporation is limited by the charter 
to 20 members and all are elected for 
life. It includes a master, two wardens 
(senior and junior), a clerk, and an assay 
master, and a vacancy can only arise on 
the death of one of the elected members. 
The corporation meets quarterly on 
four specified dates and transacts all 
business brought before it. Should any 
point arise in the meantime it is sub- 
mitted for reference to the master and 
his two wardens. What I should like to 
emphasize is that all this is done volun- 
tarily, and yet the spirit still exists to 
protect the public from fraud of any 
kind whatsoever. The members are only 
too anxious to work in agreement with 
a Government department that controls 
anything in the nature of dutiable goods, 
and surely after long experience should 
be able to furnish information that can 
be relied upon in connection with the 
new regulations. 

The office of assay master has been for 
three generations in the family of Le 
Bas, and every confidence has always 
been placed in them by the Goldsmiths’ 
Corporation of Ireland. Hundreds of 
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sands of ounces of gold and silver 
ot passed through their hands for 
marking, and not a single piece has ever 
peen marked unless it came up to the 
required standard. This, in itself, is a 
great tribute and has advanced the value 
of Irish goods in all auction rooms and 
among collectors of antique plate. 

It is so difficult, in a short article such 
as this, to convey the atmosphere of the 
Assay Office. After all, 300 years of 
tradition must mean something to those 
who are now carrying on the work of 
hall-marking. The records are unique 
and form part of the commercial history 
of Dublin. They are frequently consulted 
by antiquaries, who find much to interest 
them, and they are, without doubt, the 
most complete record of any Irish trade. 
No finer tribute could be paid to the ar- 
tistic resources and the craftsmanship 
of the country than can be found in the 
records for the past 300 years. Unfor- 
tunately, there are few who regard those 
records as being of any value. The spirit 
of modernity has seemingly destroyed all 
links with the historic past, but the fact 
remains that at one period they were 
preeminent in the craft, and their works 
of that time are being recognized as 
treasures in all parts of the civilized 
globe... . 

May I again say how difficult it must 
be for permanent officials to recognize 
the work of a purely voluntary body of 
men, but an office that has existed for 
close on 300 years without Government 
support must have some very strong sen- 
timent behind it. Few voluntary institu- 
tions can boast such a lengthy period 
of existence, with such an unbroken se- 
quence of service to the public. 

It might be well to explain that the 
standards of quality of gold are ex- 
pressed in carats: 22, 20, 18, 15, 12, 9. It 
should also be explained that the stand- 
ard of 20 carats is peculiar to Dublin, no 
other Assay Office being empowered to 
mark such a quality. 
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Jeweler and Wife as Winter Fishermen 


J. P. Jensen of Jensen & Co., accom- 
panied by Mrs. Jensen, returned recent- 
ly from Williams Bay, Wis., where they 

















spent some time fishing. Mr. Jensen 
claims there is more fun in fishing this 
time of the year than in summer. 
Jensen & Co. are retail jewelers at 
5630 W. Madison St., Chicago. 
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A Word About the Vast Valuable Collection of 
Gold and Silver Plate of the 
British Royal F amily 





By P. B. Prior 


BLAZE of riot of gold! Far spread- 

ing tables agleam with the yellow 
of golden plates, of epergnes that are 
miracles of the silversmith’s art, and 
gorgeous many-branched candelabra; a 
prodigal profusion of golden tankards, 
vases, and goblets; crimson-draped walls 
blazing, every square yard of them, with 
shields and plaques of gold, until the 
eyes ache with the splendour and flame 
of it all. 

Such is a scene which might have 
come straight from the wonderland of 
the “Arabian Nights.’ Such is the 
scene of a state banquet at Buckingham 
Palace, or at King George’s castle at 
Windsor. 

If you are favored, you may be per- 
mitted a glimpse of two royal pantries, 
each no larger than the ordinary draw- 
ing-room; and a Yeoman of the King’s 
plate will tell you that the contents of 
these two rooms alone are valued at 
$7,500,000. And by no means all his 
Majesty’s treasure of gold is to be seen 
there. 

For the purpose of a single banquet, 
four tons and more of this gold plate 
are transported in vans bearing the royal 
arms from Windsor to Buckingham 
Palace; and tons more are left behind. 

In the treasure-vans are epergnes of 
gold which weigh several hundred- 
weights. These are dishes, two or three 
of which are as much as any man would 
care to carry far; and half a dozen of 
the dinner plates even are one man’s 
sufficient load. As for the candelabra, 
you will see three strong-armed men 
straining their muscles to deposit one of 
them in the van. There is one dinner 
service alone for the mere making of 
which over $1,000,000 was paid a century 
ago, the gold of which was fashioned— 
generations of derelict court plate melted 
down was valued at $2,500,000. 

Here we have a complete service for 
140 diners—center plaques to represent 
water, epergnes, candelabra, tureens, 
entre dishes, plates by the hundred, all 
of pure gold, with 30 dozen other gold 
plates to fall back on in case of need. 
And even the plates and tureens are as 
exquisitely chased by master-hand as if 
each were designed as a single work of 
art. 

One of the candelabra of this wonder- 
ful service—that of St. George fighting 
the dragon—contains 27,000 ounces of 
gold, and cost $60,000; another, known 
as the “Hespendes,” is so heavy that 
three strong men can scarcely raise it 
to the table level. 

Every age, since the faraway days of 
Queen Mary, sister of Elizabeth, is rep- 
resented in this collection of royal gold 
plate. There is the toilet service with 
the mirror that ministered to Tudor 
Mary’s vanity three centuries and a half 
ago; there is a silver-gilt flagon which 


once adorned the cabin of an Armada 
admiral; there are Elizabethan sugar 
castors, and gold cups of portentous 
weight; Stuart plate, ranging from sil- 
ver-gilt fire-dogs to a table of solid 
silver; a massive communion service 
used by Queen Anne; epergnes and 
tureens made for Frederick, Prince of 
Wales, George II’s son; and so on, down 
to a golden spittoon, a Siamese king’s 
tribute to Queen Victoria. 

Such are some of the golden treasures 
of King George; and in many noble man- 
sions in Great Britain are other similar 
collections worth, in the aggregate, sev- 
eral kings’ ransoms. Among them are 
the collections of the Dukes of Norfolk 
and Northumberland, the Marquis of 
Bath, and Lord Fitzwilliam. 

The Duke of Bedford’s gold plate at 
Woodburn Abbey is especially magnifi- 
cent. So lightly, however, was it re- 
garded by the eighth duke, that on his 
death, in 1872, gold plate worth millions 
of dollars was found strewn about the 
floor in his house in Belgrade Square, 
London, in such a deplorable condition 
that it narrowly escaped being consigned. 
to the dustbin as worthless metal. 








Latin-American Trade the Chief 
Theme at National Foreign Trade 
Convention April 25-27 


Five special trains will carry the bulk 
of the 1500 delegates from all parts of 
the United States to the 15th National 
Foreign Trade Convention to be held at 
Houston, Tex., on April 25, 26 and 27, 
next. The principal theme of the con- 
vention will be our trade with Latin 
America and the presence of business 
delegations is already assured from 
more than 10 Latin American countries. 
They will confer with American business 
executives who are expected as delegates 
from more than 30 States on American 
sales and distribution practices most 
successful south of the Rio Grande and 
on import, credit, banking, and advertis- 
ing questions of vital interest to North 
and South American trade. 

A feature of the program will be 2 
series of nine addresses on the basic: 
factors of export merchandising which 
will take the place of the usual group: 
sessions of the convention. These ad- 
dresses cover the whole subject of ex- 
port practice from preparatory market 
analysis straight through to legal pro- 
tection, trade marks and patents, includ- 
ing distribution, merchandising, credit 
and finance, advertising, dealer coopera- 
tion, packing and shipping, and insur- 
ance. They will be delivered by nation- 
wide authorities on export practice and 
will constitute a course in fundamentals 
that will be a unique contribution to for- 
eign trade literature. 
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The News from England 


Diamond Market Strong—London Museum Acquires Fine 
Topaz Crystal—Important Jewel Sales Scheduled at 


Christie’ s—Novelties 


Being Shown by 


London 


Jewelers—Jewelry to Match Frocks the Vogue 
—South Africas Diamond Output for 1927 
Reached About $62,000,000 


LoNDON, ENG., March 10.—Although 
the price increase in rough diamonds 
has been in effect some three weeks or 
more the demand for the stones has 
been, if anything, stronger than ever 
lately. Not the slightest trouble is being 
encountered in selling the shipments as 
they arrive here, even melee finding a 
quick market at the average increased 
price of around three per cent. In the 
polished market a similar state of things 
exists and the right kind of goods are 
by no means easy to get hold of. In 
the most wanted sorts rates naturally 
are higher. This has been foreseen for 
some time by diamond men in Europe. 
With regard to increasing diamond 
prices, Backes & Strauss, the diamond 
merchants of Holborn Viaduct, E. C., 
inform THE JEWELERS’ CIRCULAR that 
the supply of good stones is still not 
on a par with demand. 

“The market presents a very strong 
appearance at the present time,” said 
a member of the firm this week, ‘‘and 
the better feeling which made itself ap- 
parent toward the end of last year has 
been maintained. There has been an 
increased demand for goods from all 
quarters, and factories in Amsterdam 
and Antwerp are working to full ca- 
pacity, while the number of unemployed 
among the diamond workers has been 
reduced to a negligible quantity. Every 
shipment of rough shown in London by 
the Rough Diamond Syndicate has been 
absorbed with the greatest ease, in fact 
in a great many grades the available 
supplies are far from sufficient. This is 
particularly the case where finer quali- 
ties are concerned, but even in the lower 
grades the demand has increased very 
considerably of late. The five per cent 
rise on all sizes over three carats, which 
came into force about three weeks ago, 
has not had any deterrent effect, and 
even melee has had a slight rise 
amounting on an average to about three 
per cent. In polished diamonds the 
scarcity in fine qualities is, if anything, 
more pronounced, and really blue white 
or fine white clean stones of any size 
are most difficult to find, and prices 
rule stiff. Small brilliants in sizes from 
16 to 30 per carat, and good quality 
eight facets running 40 to 80 per carat, 
have been in great demand, and rates 
are certainly about five per cent higher 
than they were. The fact is that there 
18 scarcely a single article in polished 
Which is not in demand at present, 
though the tendency is for the better 


colors, even if not clean, in preference 
to the darker tints.” 


* * * 


The Natural History Museum of 
South Kensington, London, will have in 
its precious and _ semi-precious stone 
collection one of the finest topaz crystals 
yet seen. Of gem quality it weighs 
slightly more than five pounds, being 
water-clear in coloring with a pale blue 
tinge of great beauty. The Daily Mail 
says that the crystal is a magnificent 
one and has been acquired for the 
museum by purchase from Madagascar. 
It surpasses any topaz previously in the 
collection, the newspaper says, and 
weighs 2,290 grams. The well-developed 
and brilliant crystal faces, it says, are 
marked by complex and __ intricate 
pyramids and lines of growth, the 
specimen being an instructive example 
of a crystal in which the process of 
growth has been abruptly arrested. The 
price paid for the topaz is not revealed. 


* * * 


Some important jewel sales are sched- 
uled for this month at the famous 
Christie rooms. Some more of the gems 
and objéts d’art collected by the late 
H. T. Hawkins will come under the 
hammer. This collection is inexhaus- 
tible, apparently, since a number of 
priceless pieces already have been sold 
from it. When Mr. Hawkins died his 
West London home was found to be 
crammed with treasure packed in boxes 
and crates. The last 20 years of his 
life were devoted to a hobby that cost 
him never less than $50,000 a year. His 
particular hobby appeared to be sap- 
phires and he acquired some of the finest 
stones in existence. Not a few of the 
finest items in his unique collection are 
great sapphires encircled with first 
water brilliants. Among the articles 
now to come under the hammer are 
nearly 150 rings, 150 pendants and 
brooches, 65 necklaces and bracelets, 16 
pairs of earrings and four tiaras. There 
are, too, some stones of remarkable size 
among the 700 or so unset sapphires, 
rubies, opals and lesser stones that will 
be disposed of. It is more than 20 
years ago that articles from this col- 
lection came under the hammer at 
Christie’s, their disposal occupying the 
auctioneers something like four weeks. 
The items then sold were mostly mag- 
nificent snuff boxes lavishly jeweled, 
and gemmed miniatures. Something like 
$1,250,000 was realized from that sale. 
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In connection with the Hawkins collec- 
tion it is said that soon after the owner’s 
death a fine snuff box was found in an 
old washstand at the Portland Place 
house. It was put up at the first sale 
and fetched nearly $10,000. According 
to the Daily Mail there has not been 
such a fine collection of jewelry avail- 
able for auction at Christie’s since the 
1904 sale of the collection of gems 
owned by the “eccentric Peer,” the Mar- 
quis of Anglesey. It is expected that 
some of the biggest gem merchants 
this side will put in an appearance at 
the Hawkins sale. 


* * 


After a most successful show the 
British Industries Fair is closing its 
doors for another year. The jewelers 
have had some choice designs on view 
for the world buyers to consider. The 
attendance of buyers was better even 
than in 1927. Many who had planned to 
go on to Leipsic stayed over in London 
in order to put in more time at White 
City, and cancelled the Continental 
journey. The Sheffield exhibitors did 
extremely well. American buyers were 
much impressed with the goods on dis- 
play and some of the exhibitors sold out 
their entire exhibits to Uncle Sam’s 
representatives. An analysis of sale 
figures up to the last few days of the 
show indicated that the United States 
and Germany are big buyers of such 
things as cutlery and fountain pens. 
Around $150,000 worth of the latter 
were sold the first few days of the fair. 
American buyers placed large orders for 
British handbags and fountain pens. 
Electro-plate manufacturers have done 
very well. One exhibitor averaged 
orders worth $10,000 a day. Another 
manufacturer is sending plated goods 
and cutlery to Germany for the first 


time since 1914. 
* * * 


A number of spring novelties are now 
being shown by the jewelers, among 
which are some utility articles attrac- 
tively decorated. Small glass salt 
cellars are furnished with silver tops 
fashioned to represent various animals 
—dogs, hares, foxes and so on. For the 
bathroom there are toothbrush holders 
in colored china taking the form of 
figures and animals. There are chicken 
and penguin holders, eastern potentates 
with folded arms and wide-eyed owls 
in pale primrose and orange. Some 
original lines in scent containers un- 
doubtedly will sell well. One line takes 
the form of a half peeled orange in the 
shell of which are neatly fitted eight 
small bottles shaped like the section of 
the fruit. Each holds a different per- 


fume. 
* * * 


One of the new spring frocks here has 
a border woven in a shadow pattern in 
all the colors to be found in peacock 
feathers. To go with this a_ special 
outfit of jewelry has been designed. It 
is of dull gold, dull blue enamel and 
turquoise. The draperies of the frock 
are upheld on one hip by a brooch of 
gold and blue enamel. Earrings are of 
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THE WINDOW IS THE MOUTHPIECE OF YOUR STORE 
























Personal But Not Confidential 





Mr. Boes and Mr. Hartley of Norris, Alister, 
Ball, Bridges Company, visited us at New 
York during the past week. To make the 
acquaintance of these estimable gentlemen 
is indeed a treat. We enjoyed their com- 
pany so much that we are thinking of a 


return visit. 
* K * 


The real “low down” on Bancitaly was 
given us by Mr. Kielty of Kielty and Beard, 
San Francisco, who also visited us recently. 
Had we acted immediately upon Mr. 
Kielty’s excellent advice, we would have 
been considerably enriched in the matter 
of worldly goods by this date. Please come 
again, Mr. Kielty. 


* * * 


Mr. Julian Schwab of Cincinnati, also paid 
us the honor of a visit. In our opinion, 
Mr. Schwab is one of the keenest analysts of 
conditions in the whole jewelry industry. 
One has always learned a great deal after 
a visit with Mr. Schwab. 


* * * 


Mr. Ira Levi, vice-president of Saunders, 
Lorie and Company, Toronto, Canadian 
distributors of Deltah Pearls, returned from 
abroad this past week on the Leviathan. 
Mr. Levi visited the diamond markets and 


other centres. 
x * * 


Florida has its lures. Recent sojourners 
in this land of sunshine were Mr. Ed. Cox 
of Benj. Allen Company, Chicago; Mr. Sam 
Hall of Hall Bros., Pittsburgh, and Mr. 
Emil Fryer of Samuel Weinhaus Company, 
Pittsburgh. 


* * * 


We hear Mr. Charles Brown of Stein, Ell- 
bogen Company, Chicago, plans to “hop 
off” for Europe this coming week. Doubt- 
less Mr. Brown will still stick to the old 
steamship route. 


* * * 


Mr. Fish of Ewing Brothers, Birmingham, 
reports a good Deltah season and is elated 
over the new Animated Display. 


* * * 








Last Call! 


Weekly Service for Deltah 
Animated “News-Fashions” 
Display Commences April 1— 


Is Your Order In? 


HE service in conjunction with the Deltah 
+ “News-Fashions” display is about to commence. 
For 20 weeks, beginning week of April 1, the 
Jewelers who are cooperating in our Animated Dis- 
play deal will receive a weekly change of News and 
Fashions photographs for use in their Deltah flasher 
display. 


This is the last call. If you want this most remarkable 
display attraction for your window—if you want to 
focus on your store remarkable attention value which 
will go with the weekly features which are to be sup- 
plied to you through the cooperation of International 
Newsreel Corporation and Universal Pictures Cor- 
poration, then get in touch with your wholesaler im- 
mediately and arrange for the display and service. 


Here is what the Jeweler needs most—a window dis- 
play of extraordinary human appeal and interest 
value. We can only feel that the Jeweler who does 
not arrange to feature this window attraction is neg- 
lecting a rare opportunity for increasing the sales 
value of his window. 


L. Heller & Son, Inc. 


Makers of Hope Stones and Deltah Pearls 
15 WEST 47th ST., NEW YORK 
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heavy design in turquoise and dull gold, 
and bracelets to match are worn on 
the wrist. * * * 

Larger working profits are now an- 
ticipated from most of the Transvaal 
gold mining companies since a large 
influx of native laborers is reported 
from the Rand. Mines whose operations 
have for some time been restricted by 
the labor shortage include City Deep, 
Crown, East Rand Proprietary, Rand- 
fontein and Robinson Deep. 


It is understood here that a delegation 
of business men is leaving Switzerland 
the middle of May for the purpose of 
investigating possible openings for 
Swiss capital and enterprise in North 
America. It will visit New York, Chi- 
cago, Detroit and Pittsburgh. Methods 
of transacting business in the Swiss 
watch-making industry are being re- 
vised with uniform conditions in prices 
and methods of payment and penalties 
for non-observance. 

* * * 

At the general meeting of the Trans- 
vaal (North) Gold Mining Company, 
Ltd., here this week, Chairman R. Ble- 
loch, Assoc. M. I. M. E., said capital is 
to be increased from $1,000,000 to $1,- 
250,000 for the purchase and develop- 
ment of its two extensive gold mining 
concessions in Venezuela (the Maracay 
and Carabobo mines of 50 and nine 
square miles area respectively). The 
properties are conceded to be in the 
richest auriferous areas in the world, 
and the reason they have been neglected 
in the past is chiefly due to lack of 
transport facilities. A railroad is now 
to be constructed, thereby establishing 
communication. In the past nine months 
much preliminary work has been done 
and two shafts have been sunk. Crush- 
ings so far have been from surface ore, 
and resulting up to the commencement 
of this year in the recovery of some 
$11,500 worth of gold. The yield is 
around two ounces of gold to the ton 
with more than one ounce left in the 
tailings. Chairman Bleloch considers 
the Carabobo as one of the richest 
mining prospects opened up in Venez- 
uela since the famous El Callao mine 
was worked. 

* * * 

Jewelry outfits now to be seen with 
the new frocks embrace earrings, neck- 
laces and bracelets to match, with some 
times a hip pin as additional ornament. 
A necklace worn the other day in the 
west end was in the form of a long loop 
terminating in a horizontal cross bar 
from which were suspended two strings 
of pearls three or four inches long and 
ending in drop pendants to match those 
of the earrings. The ends of the pen- 
dants came to the waist. Wide and 
slender bracelets in pearls and other 
colored gems were worn on both wrists 
in alternate order. One of the wide 
bracelets was liberally embellished with 
rectangular slabs of onyx. Altogether, 
a good effect. 

* * o& 

The Daily Mail this week publishes 

an account of a digger near Johannes- 
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burg who has cleaned up $170,000 on 
a parcel of diamonds won from a pothole 
recently pegged out by him. This is 
reported to be in direct contrast to the 
luck enjoyed by the majority of the 
Lichtenburg alluvial diamond diggers. 
Around 30,000 white diggers are said 
to be scrambling for a living there, and 
that 70 per cent of them live on the 


brink of starvation. 
* * * 


Official figures 


this amount nearly $31,000,000 was 
from diamonds produced in the diggings. 
The diamond output in 1926 was worth 
more than $53,400,000, and in 1925 
nearly $41,000,000. 


Sixty-Year-Old Clock Made by 
Boston Astronomer Still 
Going Strong 


WASHINGTON, D. C., March 16.— 
Among jewelers and horologists, there 
is considerable interest in the degree of 








from Johannesburg 
received here this week show that the 
value of South Africa’s diamond output 
last year was nearly $62,000,000. Of 
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Cease and Desist Order 





F. T. C. Issues Another Stipulation in Which 
Jewelry and Watch Case Concern Agrees 
to Stop Misrepresentations 


WASHINGTON, D. C., March 15.—The 
Federal Trade Commission has made 
public another stipulation in, which a 
corporation conducting a wholesale busi- 
ness in watch cases and jewelry, agrees 
to cease and desist from misrepresenta- 
tions made in catalogs distributed among 
the trade. 

The Commission found that the re- 
spondent used such descriptions as “sap- 
phires,” “blue sapphires” and ‘“emer- 
alds” in advertising rings, bracelets, 
bar pins and scarf-pins made of imita- 
tions; represented toilet sets as “ivory,” 
“amber,” “ivory on amber,” “pearloid on 
amber,” “ivory grained,” “pearl on am- 
ber,” pearl on jade,” or “pearl fittings,” 
which were made of products simulating 
ivory, amber, pearl or jade in appear- 
ance; and designated as “gold filled” 
watch cases containing less than the 
standard of three one-thousandths of 








P. & A. Photo 
SIXTY YEAR OLD CLOCK IN THE ORDNANCE BUREAU OF THE WAR DEPARTMENT 


accuracy shown by a 60-year-old clock 
now the property of the Ordnance Bu- 
reau of the War Department. The clock 
was made by a Boston astronomer and 
tells not only the time of day, but the 
day of the week and the month of the 
year, as well as indicating lunar facts. 

The illustration of the clock herewith 
shows also A. F. Springer, who is in 
charge of the clock repairing depart- 
ment for the government building at 
the Capital. 








Mr. and Mrs. James L. Wahl, jewel- 
ers, Anna, IIl., are at home again, after 
a 15-day trip including Paducah, Louis- 
ville and Cincinnati. 








an inch in thickness on the outside and 
less than one one-thousandth of an inch 
on the inside. 








J. Leland Rice, member of the firm of 
Kirkberg & Rice, Inc., jewelers, Fort 
Dodge, Iowa, has disposed of his interest 
in the business to his partner, H. C. 
Kirkberg, and will join a _ wholesale 
jewelry concern. The firm, which was 
organized a year ago when Mr. Kirkberg 
went to Fort Dodge from Eagle Grove, 
where he operated a shop, will continue 
under the incorporated name. Mr. Rice 
has been in business at Fort Dodge for 
the last eight years. 
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Was It a Lottery? 





New York Court of A ppeals to Decide Whether Scheme Operated 
by New York Jewelry Concern Contravened the Law 
Prohibiting Selling of Policy Slips 


The Court of Appeals will be asked 
soon to determine whether a concern 
called the London Jewelers, Inc., was 
accelerating the sale of jewelry with a 
system of “lucky” purchase blanks, or 
whether a lottery game was being 
worked with the sale of jewelry as a 
side line, when it hears the appeal of 
Max Bloom from his conviction in Spe- 
cial Sessions, New York City, of violat- 
ing the section of the Penal Law deal- 
ing with the unlawful possession of 
policy slips. - 

Four justices of the Appellate Divi- 
sion have held that, since it appeared 
that the so-called policy slips were given 
as an inducement to the purchase of 
jewelry, and were thereafter used in a 
lottery conducted by the defendant, the 
conviction in the lower court should be 
afirmed. Because one justice dissented 
and argued that there was no loss or 
gain for a value given, and thus no 
lottery was proved, the case will be car- 
ried to the highest court. The case is 
of interest to the trade throughout the 
country, tecause of the probability that 
a similar scheme is being worked in 
other large cities and because jewelers 
who may hear of the plan should report 
it to the authorities. 

The announcement that the case will 
be appealed to the highest court because 
of Justice McAvoy’s decision that the 
defendant Bloom should be discharged, 
was made on Saturday last when it was 
said that Harold L. Kunstler, counsel 
for Bloom at the trial, has been suc- 
ceeded as his attorney by Samuel Gott- 
lieb of 291 Broadway, because Mr. 
Kunstler has just been appointed Justice 
of the Municipal Court in the Second 
District by Mayor Walker. Archibald 
Firestone, Deputy-Assistant District At- 
torney, prosecuted the case. 

The prevailing opinion written by Jus- 
tice Finch, in which Presiding Justice 
Dowling and Justices Martin and O’Mal- 
ley concurred, said: 

“The defendant introduced no evi- 
dence of any kind to rebut the People’s 
case, but relied and now relies upon cer- 
tain technical objections. The defendant 
was operating in a large way in three 
States, having many agents engaged in 
soliciting customers, and had obtained, 
according to his own admission when 
arrested, ‘several thousand.’ Ostensibly 
the defendant was engaged in selling 
Jewelry on a small installment basis of 
one dollar a week. Obviously this sale 
of jewelry was but a cloak, and it so ap- 
Peared from the record, without contra- 
diction by any evidence adduced on the 
Part of the defendant.” 

The Court said that when Bloom was 
arrested he protested against the arrest- 
ing officer taking any more of the slips 


because he had enough of the gambling 
evidence. The witness for the People 
testified: “While seizing the records I 
had several packages made up, and the 
defendant says to me: ‘What’s the use 
of taking any more; you got enough of 
the gamble.’ ” 

Justice Finch said that it also ap- 
peared from the records that the pay- 
ment of one dollar a week entitled the 
payer to one of these chances and also 
to a watch or other piece of jewelry, de- 
pending upon the total sum paid, when 
the total of $39 had been paid. The opin- 
ion quotes the following testimony of 
the arresting policeman as chief witness 
for the prosecution: 


“Q. Thirty-nine dollars cash? <A. Yes. I 
says, ‘Well, how will I get one of these?’ 
‘Well,’ he says, ‘the girl will take your name; 
the girl has your name and address, and I 
will send one of my salesmen to your 
house. * * * 

“Q. He at no time said, ‘Yes, this will 
entitle you to a chance?’ A. Not at that 
tae, = = 

“Q. At any time did he? A. Yes. after 
we seized and questioned him about the man- 
ner in which he was conducting this, and 
which he says: ‘It speaks for itself there. 
You can win $500, but we don’t charge any- 
thing for this; we give this away with the 
dollar.’ I says: ‘What dollar?’ I says: ‘The 
dollar that your salesman receives from his 
customers?’ He says: ‘Yes.’ ” 

It also appears that many customers had 
paid a dollar a week for several weeks and 
had then discontinued the payments and had 
lost their money, receiving nothing in return. 

“T also asked the defendant: ‘How many 
people have paid in to this here at a dollar 
a week and had discontinued that paying of 
a dollar, and which you have their monev 
and which they are not making calls for?’ 
He says: ‘Why, I couldn’t really tell you.’ 
T says: ‘How many customers have you got?’ 
He says: ‘Why, I got several thousand.’ T 
said: ‘How many agents go out on the road?’ 
He says: ‘Ten or twelve.’ I says: ‘Where 
do they onerate?? He says: ‘In the State 
of New Jersey, Connecticut and in New 
Yorn.” 

It also anpears that no one had ever won 
a prize. “I savs, ‘How long are you con- 
ducting this office?” He savs: ‘About two 
vears.’ JT says: ‘Has anybody ever won anv 
nrize?? He says: ‘There hasn’t.’ TI said: 
‘Well, the chances then are too large against 
them. and the chances are 190,000 to 1 for 
somebody to win a chance.’ He says: ‘Yes.’ ”’ 


Discussing the defendant’s contention 
that proof of a lottery game was not 
made out, Justice Finch said: 

“The defendant first urges that there 
is no proof that the slips,admittedly pos- 
sessed by the defendant technically were 
policy slips. The slips themselves are 
in evidence, and it clearly appears that 
they were used in a lottery based on se- 
lected numbers. In other words, the de- 
fendant sought to escape from the words 
of the statute before it was amended by 
prohibiting the selling of chances against 
numbers to be drawn or selected. In- 
stead of a drawing of numbers. this de- 
fendant, as appears from the slip itself, 
utilized certain of the last figures of the 
weekly sales report of Monday’s Stock 
Exchange. Policy has been judicially 
defined as a lottery.” 

Justice Finch said further that Bloom 
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relied upon the decision in the case of a 
prosecution of the Mail & Express Co., 
as authority for his contention that a 
necessary element of the crime, namely, - 
a consideration, was lacking. The Court 
in that case held that the New York 
Evening Mail was not guilty of a viola- 
tion of the statute by the gift of cards. 
bearing certain numbers, the possession 
of which card entitled the holder thereof 
to a prize in the event the number 
thereon should be drawn and published 
in the Evening Mail. The basis of the 
decision was that “valuable considera- 
tion must be parted with or there must 
be an express or implied agreement to 
pay it.” 

In determining that there was no 
such consideration the court was careful 
to point out that the opportunity to par- 
ticipate in the prize drawing cost noth- 
ing, inasmuch as the cards were given 
away freely, and there was not even any 
necessity of purchasing the Evening 
Mail in order to see the winning num- 
bers. 

The majority of the court in conclud- 
ing that the scheme operated under the 
name of the London Jewelers, Inc., was 
a lottery, said: 

“In the case at bar it clearly appears 
that the consideration for the slip was 
the purchase of an article of jewelry 
upon weekly installment payments 
thereof of one dollar. This is demon- 
strated by the fact that the People’s wit- 
ness was not given a slip upon his re- 
quest, but was requested to leave his 
name and address for the purpose of 
having one of the defendant’s salesmen 
call at his home. The only reasonable 
inference to be drawn from the record is 
that the slip was given as an induce- 
ment to the purchase of the jewelry. 
There was thus present in the case at 
bar the element which was lacking in 
People v. Mail and Express Company, 
namely, a purchase of the defendant’s 
wares as a condition precedent to the 
obtaining of the slip.” 

Justice McAvoy’s dissenting opinion . 
said that the “evidence shows no pos- 
session by defendant of a policy slip 
which represented and was a record of 
a chance, share or interest in any num- 
bers sold, drawn or selected in a game 
commonly called policy and commonly 
used in carrying on and promoting the 
game called policy.” The Court then 
quotes the so-called policy slip: 

“(This circular is given away absolutely 
free to the public). No. 15165. Date " 
In order to acquaint our trade with the 
high grade line of diamonds and jewelry we 
have in stock we are distributing our adver- 
tising money direct to the public and offering 
this circular free of charge. Here is our 
special offer. If the last five figures of the 
New York Stock Exchange total weekly sales 
as published every Monday morning (in the 
New York Times) correspond at any time 
during 39 consecutive weeks from the date 
of this advertising circular with the number 
and date stamped hereon which is given 
away free to the public, we will give to any 
holder of record upon presenting same at 
our office within a week of appearance $500 
in cash or one solitaire diamond valued at 
$500. If the last four figures of the weekly 
sales report of Monday’s Stock Exchange 
should be one or two higher or one or two 
lower than the numbers on this circular, we 


will give you $250 in cash or one solitaire 
diamond valued at $250. If the last four 





figures of the weekly sales report of Mon- 
day’s Stock Exchange correspond with the 
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last four figures on this circular we _ will 
ive you $100 in cash or one solitaire 
Siamond valued at $100. If the last three 
figures of the New York Stock Exchange 
correspond with the last three figures on 
your circular we will give you free a $39 
article of jewelry. Advertising circular. 
Our policy is to make every possible effort 
to please our customers. If you are pleased 
tell others, if not tell us. London Jewelers, 
Inc. Our guarantee. We guarantee our 
merchandise to be as represented and back 
same with our entire capital and experience. 
Your choice. , We carry a complete line of 
jewelry, from $39 and up. Advertising 
circular.” : : ; 

Justice McAvoy said: “This is no 
policy slip,” and referred to an English 
decision that in order to make out a case 
under the anti-lottery law, the Court 
must find in the facts charged “some- 
thing of value ventured for some gain. 
The feature of a gamble must be present 
in all its aspects. Valuable considera- 
tion must be parted with, or there must 
be an expressed or implied agreement to 
pay it.” Justice McAvoy said further: 

“No feature of loss or gain for a value 
given is found here. Neither is this 
scheme a lottery. In a lottery, as com- 
monly defined, a pecuniary consideration 
must be an accompaniment of the right 
to participate in the chance or lot.” 

Justice McAvoy quotes the following 
testimony : 

“Q. So you were not paying anything for 
this at all, were you, that is, People’s exhibit 
one? A. I didn’t pay anything. * * * 

“Q. And the chance was not to cost you 
any more? A. No. 

“Q. But you were not to get the chance 
unless you bought a watch, were you’ 
A. Why, the transaction stopped right there, 
Your Honor, when he sent me to the desk 
and the girl took my name and address. 

“Q. Did he say buying the watch he would 
give you a chance? A. He did not.” 

By Mr. Kunstler: 

“Q. You asked him for the chance, did you 
not? A. I did. 

“That is all.” 


Concluding his ruling that the judg- 
ment should be reversed, Justice Mc- 
Avoy said: 

“Thus no crime was made out and de- 
fendant should have been acquitted and 
discharged.” 








Stolen Rings Recovered 





Police Arrest Negro Accused of Smashing 
Memphis Jewelry Store Window and 
Locate Loot Worth $2,200 


MEMPHIS, TENN., March 13.—Police 
officers have recovered $2,200 worth of 
diamond rings stolen on Saturday night, 
March 3, at 7.30 o’clock when the win- 
dow in the jewelry store of Geo. T. Roy, 
44 S. Main St., was smashed with a 
brick. The missile was thrown by a negro 
who held back pedestrians at the point 
of a pistol and escaped through an alley. 
A tray stolen by the thief contained 12 
rings, 

A number of officers were detailed to 
the case and today they arrested An- 
derson Buckner Topp, 29-year-old negro, 
who they say admitted the robbery. The 
detectives had traced two of the rings 
stolen from the store. Topp was ar- 
rested while at work in the railroad 
yards at Nonconnah. 








Jasper N, Abernathy, formerly at 
Rosedale, Miss., has moved to Green- 
wood, Miss. 
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Extracting Precious Metals 





Research Projects Carried on by Bureau of 
Mines at Reno, Nev. 


WASHINGTON, D. C., March 15.—Ex- 
traction of the last pennyworth of rare 
and precious metals from the ore is the 
general objective of several research 
projects being carried on at the Reno, 
Nev., experiment station of the U. S. 
Bureau of Mines. Various minerals 
bearing small amounts of precious 
metals are lost in tailings under present 
methods of treatment. The Reno sta- 
tion is locating such losses and is en- 
deavoring to develop new methods for 
the elimination of this waste. 

Many highly oxidized ores containing 
both base and rare metals do not re- 
spond to the usual concentration meth- 
ods. This is particularly true of the 
slime portion. The possibility of cen- 
trifugally concentrating these ores is 
being studied with favorable results to 
date. The Reno staff of the Bureau also 
is studying the metallurgy of chromium 
and developing methods of treatment ap- 
plicable to domestic ores. This project 
has become particularly important in 
view of the increasing use of chromium. 

An improved process for the recovery 
of radium from low-grade carnotite ores, 
which are now being mined and milled 
for their vanadium content only, is be- 
ing devised. This by-product radium is 
now discarded in the tailings. The ex- 
tension of cyanide recovery of precious 
metals to ores containing copper values 
under present smelting practice is being 
considered at the Reno station. The ac- 
tion of each copper mineral in cyanide 
recovery is being studied separately to 
obtain the facts regarding their be- 
havior during such treatment. 

To satisfy the demand for reliable 
identification of ore minerals, particu- 
larly of the rare and precious metals, 
the Reno station examines from 50 to 75 
samples monthly. 








Plans for Jewelry Show Discussed at 
Monthly Meeting of Kansas City, 
Mo., Wholesale Jewelers’ 
Association 


KANSAS CiITy, Mo., March 16.—The 
regular monthly meeting of the Kansas 
City Wholesale Jewelers’ Association 
was held after a dinner at the Newbern 
Hotel, Tuesday evening, March 13. One 
of the most important matters consid- 
ered was the jewelry show to be held 
next summer and it was definitely de- 
cided that this show would be held at 
the same time that the Kansas City Gift 
Shops would hold their show, Aug. 20 
to 24 inclusive in the Hotel Baltimore. 
The show will not be open evenings as 
it was found last year that being open 
continuously day and evenings the 
strain on salesmen and attendants was 
too great. 

This year the show will be held in the 
large Francis I banquet hall, which is 
connected with several other dining 
rooms, thus being able to use booths in- 
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stead of rooms for display of jewelry. 
The experience gained last year, when 
the jewelry show was held in connection 
with the Art and Gift Show, will enable 
the committee to exclude many features 
that were found unnecessary and in 
their place use others that will work to 
the benefit of the exhibitors and visitors. 
A committee is now working on plans 
for the show. 

The jewelers believe that since busi- 
ness conditions in the agricultural sec- 
tion have improved and more hard sur- 
face roads have been built in many of 
the States nearby, this year’s show 
should have a much better attendance 
than last year’s, which was the initial 
event of this kind here. 








Body of French Diamond Dealer 
Found on Lonely Road Outside 
of Paris 


Paris, FRANCE, March 10.—The dis- 
covery of the body of Gaston Truphene, 
a diamond dealer, half burnt, in a ditch 
on a lonely road between Melun and 
Lagny, some miles outside of Paris, 
should serve as a warning to jewelers, 
designers and dealers, in the matter of 
taking precautions. Truphene had 150,- 
000 franes worth of diamonds, 400,000 
francs worth of precious stones and a 
considerable amount of money on him, 
when he was presumably murdered. 

His relations claim that only people 
connected with the diamond club, whick 
he had left some hours before, could be 
aware of the amount of gems that he 
carried on his person. At the same 
time, there is no doubt that thieves are: 
making a habit of watching people com- 
ing out of diamond clubs and banks in 
Europe, and that robber gangs are be- 
ing carefully organized to follow and 
rob these men. 








Teams in Los Angeles Jewelers’ 
Bowling League in Close Race 


Los ANGELES, CAL., March 17.—The 
Los Angeles Jewelers Bowling League 
has completed the ninth week of its 
tourney and as the end of the contest 
draws near there is tremendous interest 
and rivalry being shown. The alleys 
where the balls are rolled are crowded 
by the members and their jeweler friends, 
as well as many of their patrons who 
are boosting for their favorite merchant. 

The ball rollers for Brock & Co., thus 
far, have scored the high team figures, 
with 586 to their credit. D. Medor, of 
the E. W. Reynolds Co. team. No. 1, 
leads in individual scores, he having an 
average of 188 pins. 

When the teams start forth in their 
play Tuesday, they will be up against 
the following totals: 


Name of team Points Won Points Lost 
E. W. Reynolds, No. 1.. 33 12 
Wis SEIBE oe cao sewee 26 19 
io ae RO. eee 25 20 
Elliott, Kaa & Zeigler... 23 22 
MOOGY FOG. ook. cece 21 24 
Oo 18 27 
Reynolds, No. 2 ....... 18 27 
Andrews & Smith...... 16 29 
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Paris Jewelry Fashion Notes 





Black Evening Gowns Require Appropriate Jewelry—Beauty of 
Gem Necklaces Accentuated by Method of Mounting 
—Multi-Colored Enamel Dress Ornaments 
Shown in Paris Shops 


(By L. REID, Special Correspondent) 


Paris, FRANCE, March 7.—The plain, 
all-black evening gowns in tulle or chif- 
fon, without any relief whatever, ex- 
cepting for jewelry, has come to stay. 
The distinguishing mark of such a dress 
is the ornament, and its placing, in so 
far as it enters into the design of the 
gown, just as the ornament makes an es- 
sential part of the hat, that it saves 
from commonness or rather from com- 
monplaceness. A plain black crépe gown 
is embroidered with black beading, at 
the décolleté, while the hem of the gown 
is also embroidered in the same pattern 
round the bottom. The belt, very wide, 
has its edges also embroidered with the 
tiny beads. The gown is raised on the 
right side, in a bunch of folds with an 
immense cabochon composed of a colored 
pebble, surrounded by a chain of “dia- 
monds.” These large-size gems are set 
in the same manner as the diamond 
necklaces, each diamond being held in a 
mount, of platinum, for the necklace, of 
silver for the cabochon, attached to the 
next gem by two tiny chains, that some- 
how give the impression of hanging 
loose, owing to one chain having an ex- 
tra link, the other being taut. The 
bracelets, seven or eight in number, and 
worn on one arm only, are in diamonds, 
mounted in the same way as the neck- 
lace. With the black tulle robe, im- 
mense flowers in stiff gauze, black to 
match the gown, or in a bright color, 
are worn on the left shoulder. Such 
flowers have petals slightly frosted or in 
some cases sewn with tiny brilliants. 
When old-fashioned fitting corsages are 
worn, the “V” is closed with a handsome 
brooch worn at a slant. Brilliants are 
usually chosen. Diamond necklaces, 
worn with these plain black tulle robes, 
should be magnificent. Sometimes, the 
diamonds or “diamonds” are few in 
number, mounted in platinum, and are 
attached by rigid platinum sticks, of 
which there are two soldered to each 
mount, and the bracelets to match are 
also partially rigid like the necklaces. 
Some of these black crépe gowns have 
an ancient cameo as a finish at the 
waist. The old curiosity shops are 
searched for Rhine pebbles or similar 
ornaments, with their ancient settings, 
to go with the ancient cabochon or mas- 
sive bracelets, in gold filigree, such as 
can be acquired at Monte Carlo, or in 
other centers of the same kind, are 
worn. Bracelets in large coral beads, 
from the times when coral was a com- 
parative rarity in the North of Europe, 
are also worn with the ancient cameos. 
Some women are lucky enough to find a 


complete parure of brilliant cut jet, 
which is used to set off an all-black 
gown and has something daring in it, 
for the young woman. Some bracelets 
are made up of medallions, with the pic- 
tures of well known historical charac- 
ters, or ancient saints, done in silver, 
or of cameos, joined by slender chains, 
while again some of these bracelets, 
resurrections, from a distant past, are 
made up of lozenges, formed of gems 
of various kinds, the lozenges having 
been strung together irrespective of the 
type of gem. These somewhat baroque 
minglings of transparent and opaque, 
are large or small, and the size of the 
various gems appears to have troubled 
no one. 
© “£ * 

Diamond necklaces are now notable by 
the manner in which they are mounted, 
the idea being to use the gems sparsely, 
as otherwise their value is not accentu- 
ated. A necklace of diamonds, one 
touching the other, would have an al- 
most too rich appearance, and the in- 
genuity of the jeweler is being applied 
to making diamonds look natural and 
not rich. Pearl and diamond mingling 
attains to this end and in many cases 
rings in platinum, are made with two 
“ends,” open, one with a diamond the 
other with a pearl, one above the other. 
Although both gems are very large and 
valuable, it does not give the impression 
of riches created by a solitaire diamond, 
an impression that it is desirable to 
avoid, in certain cases, for it is the parve- 
nues that have the money in Europe to- 
day, not the aristocrats who more often 
wear the family heirlooms, as they were 
originally set, not being able to afford 
the cost of remounting in platinum. As 
the memory of the Great War and the 
profiteer sinks into oblivion, everyone 
wants to look as if “they belonged,” and 
it is by concealing the magnificence of 
their jewelry that they succeed. Dia- 
monds, of large size and brilliant cut, of 
a limpidity that proclaims their value, 
are set to make a kind of mosaic, to 
hang as a pendant, or for a brooch. The 
number takes away from the apparent 
cost of the ornament, although there is 
no doubt that such ornaments are 
costly indeed, in spite of their modest 
appearance. Rectangles, of diamonds, 
are made into rings, the rectangle being 
poised points up and down. The same 
pattern is used for earrings, suspended 
from the lobe of the ear by lengthy 
chains, two of unequal length being used 
for this purpose. The same pattern is 
being used for the fastening at the 
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waist, and for the hat ornament, in 
“diamonds,” for it is rare that real gems 
are used for millinery or as adjuncts for 
dressmaking. On the shoes there are 
similar ornaments, and the whole coin- 
cides with the ornaments on the center 
of the handbag. 


* * * 


Long necklaces, that are coming as 
far as the décolleté, in diamonds or 
“diamonds,” crystals, rhinestones, gar- 
nets or lapis lazuli, or even some of 
those half-precious transparent stones 


’ found among the mountains, that have 


only local name, are acceptable, pro- 
vided they are mounted in the fashion- 
able manner. These gems should be set 
far apart, as if to accentuate their 
rarity and value, which should make 
them artistic. 

* * * 

An afternoon enamel, often multicol- 
ored, with geometric designs, is used for 
fastening waist belts, for raising the 
dress on one side, and very beautiful 
patterns can be selected among the 
many shown in the shops. Enamel or- 
naments should be mounted in gold, and 
it is the fashion of mounting that gives 
the note of distinction to the robe. 
Dresses in the favorite tones in beige, 
champagne, pale yellows and similar 
materials, used for early afternoon oc- 
casions, when there is no note of cere- 
mony in the call made upon friends or 
acquaintances, require something to give 
them distinction, to lift them from 
among the banalities of the season, and 
it is a touch of scarlet enamel, with 
black, blue or gold that gives this much- 
needed relief. 








Jacob Sadovsky, Kansas City, Mo., 
Files Bankruptcy Schedules 


KANSAS City, Mo., March 16.—Jacob 
Sadovsky, who operated a jewelry store 
at 1104 E. 15th St., and against whom 
involuntary bankruptcy proceedings: 
were started here recently has filed 
schedules. He shows assets of $8,428.35 
including $7,500 in stock in trade. Lia- 
bilities are listed at $17,937.40. 

The secured claims are held by A. 
Diamond, Kansas City, $1,250, and Wit- 
tels Loan and Mercantile Co., St. Louis, 
$1,650, while the unsecured claims of 
$100 or more include: Atter & Co., 
$830; American Optical Co., $268; A. 
& Z. Chain Co., $410; Baker-Manchester 
Mfg. Co., $277; A. C. Becken & Co., 
$236; Blackwell Willandy Book and 
Stationery Co., $510; Consolidated 
Trunk & Bag Co., $167; Charles K. Cook 
Co., $522; Englesman Bros., $2,365; 
Graffe & Stanek, $556; Hoffman Watch 
Co., $1,274; John Holland Gold Pen Co., 
$120; C. W. Ingersoll Dollar Pen Co., 
$167; J. Jacobs, $200; King Leather 
Goods Co., $580; Knickerbocker Jewelry 
Co., $194; R. Kohner & Co., $157; La 
France Jewelry Mfg. Co., $541; C. & BE. 
Marshall Co., $102; Henry Paulson, 
$651; W. A. Sheaffer Pen Co., $367; 
W. H. Shima Co., $1,985; L. E. Water- 
man Co., $163; Watson Co., $263; J. R. 
Wood & Sons, $266. 
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Price Cutting on the Decline 





Answers to Questionnaires Sent Out by National Wholesale 2. 


Jewelers’ Association Indicate Jobbers Find This Evil 
Lessening and Favor Price Maintenance Legislation 


PHILADELPHIA, PA., March 21.—Price 
cutting in the jewelry trade is on the 
decline, according to an analysis of an- 
swers received from wholesale jewelers 
all over the country to a questionnaire 
sent out from the executive offices of 
the National Wholesale Jewelers’ Asso- 
ciation in this city. The answers were 
by no means unanimous, but all agreed 
that price cutting was one of the worst 
evils in the jewelry business. 

The action of many manufacturers in 
enforcing resale prices was hailed by 
many of the members in their answers 
as one of the best ways of ending the 
price cutting evil. One favored legisla- 
tion to give the manufacturer greater 
powers to enforce resale prices. An- 
other points out that both manufacturer 
and wholesaler can end price cutting 
if they would get together on a sane 
and consistent policy. 

Some of the most interesting of the 


answers follow: 


. Do not believe price cutting more prev- 
alent in 1927 than in 1926. 

The watch situation is much better. 

Worst of situation is giving of factory 
lines to certain jobbers who use them as 
brokerage to sell other merchandise. 
Believe situation is better because— 

A. Price cutters are at limit of credit 
and are passing out of the picture. — 

B. Manufacturers of well established 
brands are selecting reputable concerns 
who pay their bills and that eliminates 
the price cutter, as he is poor pay. | 

C. There has been recently a sincere 
effort on the part of broad_ visioned 
manufacturers to encourage price main- 
tenance. Some manufacturers are selling 
department = stores, instalment plan 
jewelry stores, etc., on same basis as the 
wholesaler. This is an unfair practice. 
These manufacturers should be compelled 
to sell one way or the other. Question 
of long terms is another vital matter. 
Too many wholesalers are acting as 
bankers for their trade. 


_ 


bt 


3. The situation in 1927 was much better 
than in 1926. 
Manufacturers who suggest’ resale 


prices should prevent advertising of their 
lines at cut prices. : , 

. Believe price cutting reached its peak in 
1927, 


lines business was demor- 
alized by department stores who _ pur- 
chased direct from manufacturers who 
claim to distribute through the whole- 
saler. These stores frequently resold to 
the consumer at very little above the 
wholesaler’s cost. 

Favor resale price legislation to give 
manufacturer greater power to enforce 
resale prices. 

Business was off considerably last 
year, especially in first six months. te- 
tailers bought less but seem to be paying 
January bills better. 

5, Price cutting most serious problem. 
Those guilty not only imperil their own 
business but menace the whole trade. 

Do not know how the situation was 
nationally in 1927, but locally it was 
never worse. 

Believe one trouble is that where resale 
prices are suggested the retailer has too 
big a margin. In consequence, rather 
than carry over stocks, the retailer will 
cut prices. 

When manufacturer establishes resale 
prices he should also provide for a better 
means of disposing of numbers that are 
out of date. 

Believe price cutting situation much the 
Same in 1927 as in 1926. : 

We do not cut prices and feel that the 

trouble is that too many wholesalers are 


In many 


> 


~1 


10. 


18. 


20. 


. Situation seemed a little worse 


too much afraid of passing up an order. 
There are too many wholesalers and it 
is more than ever necessary to do busi- 
ness on a scientific, sound basis. 


. Nineteen-twenty-seven was better than 


1926 so far as price cutting was con- 
cerned—at least the latter half was 
better. The action of certain manufac- 
turers in insisting on maintenance of 
resale prices was a great help. 

The increase in the expense side is as 
big a problem for the wholesaler. 

Hope more manufacturers will make a 
real effort to maintain resale prices. 


. We believe there was much more price 


cutting in 1927 than in 1926. 

Some improvement in certain lines 
where manufacturers are in earnest con- 
cerning resale prices. Any manufacturer 
can do the same if he wants to. 

The wholesaler could also stop this 
practice if enough of them wanted to. 

One trouble is that neither manufac- 
turer nor wholesaler are consistent 
enough in their policies. 


. We do not cut prices and are not quali- 


fied to say whether situation was any 
worse in 1927 than in 1926. There is 
certainly too much price cutting going on. 
Solution lies in getting manufacturers 
to enforce resale prices and in legisla- 
tion enabling them to do so more ef- 
fectively. 
There was never a time price cutting 
was a graver problem than right now. 
Only solution I can see is for manu- 
facturers to enforce the resale prices 
they suggest. 


. We believe price cutting reached its peak 


in 1927 and has been better since August 
when certain manufacturers adopted 
definite policies of enforcing resale prices. 
Price cutting represents 95 per cent of 
our difficulties. 

Nineteen-twenty-seven brought an im- 
provement in certain lines where manu- 
facturers took a decided stand, but this 
didn’t seem to affect other lines much. 

Only solution is for more manufac- 
turers to take the same stand. 

in 1927 


than ever before. 

Believe prepayment of shipments by 
wholesaler, contrary to manufacturer’s 
wishes is another serious form of price 
cutting. 


. The price cutting situation seemed some- 


what improved in 1927 over 1926. 

The best remedy is for manufacturers 
to enforce their resale prices as strictly 
as they legally can. 


5. We do not believe ei cutting was 


worse in 1927 than in 1926. 

The action of one large manufacturer 
in adopting a firm stand on their resale 
prices helped to stabilize conditions. 

If others will follow this lead there 
will be a great improvement. 

The margin allowed the wholesaler in 
resale prices must be more adequate. 


». We encountered quite a lot of price cut- 


ting in 1927, and also much trouble from 
the “retailing wholesaler.” 


. A decided stand by the manufacturer is 


the real solution of the price cutting 
problem. One large manufacturer is re- 
fusing to sell those who cut prices. 

If others will follow this example the 
problem will be solved. 

Among the better class of wholesalers 
the price cutting situation seemed to be 
improved in 1927. 

One large manufacturer, by a decided 
stand on resale price maintenance, did 
much to improve conditions. 

Believe wholesalers should refuse to 
buy lines on which prices are commonly 
cut. 


. I feel that price cutters make themselves 


felt as much today as ever before. Very 
few manufacturers try to maintain their 
resale prices. Most sell to anyone and 
will not try to enforce their resale prices 
even where they suggest them. 

Only solution I see is a merger of 
enough wholesalers into one corporation 
large enough to take the output of cer- 
tain manufacturers. 

Price cutting always worse when busi- 


ness is depressed, but we found 1927 no 
worse than 1926. 
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The attitude of certain manufacturers 
on resale price maintenance was a big 
help. 

21. We found price cutting worse in 1927 
than in 1926. 

Cooperation or curtailing production is 
the only remedy we can suggest. 

We feel that there was some improve- 

ment in the price cutting situation in 

1927 over 1926 and are looking forward 

to 1928 as a year which will be much 

better for the jobber who confines his 
activities to the better retail jeweler. 

The better retail merchants are show- 
ing an inclination not to buy entirely 
from the price cutting wholesaler or 
manufacturer. 

23. In our opinion manufacturers are mostly 
to blame for the price cutting situation. 
They sell anyone, including many unre- 
liable wholesalers who disregard resale 
prices and will sell for any small profit. 
Especially those wholesalers who have no 
overhead expense; ones you would call 
peddlers or trunk jobbers. The sooner 
the manufacturers confine their lines to 
legitimate wholesalers the better it will 
be for the trade. 








Jeweler’s Trunk Stolen 


Police Fail to Find Any Trace of Rings and 
Mountings Valued at Over $20,000 


DETROIT, MICcH., March 16.—Police of 
Grand Rapids, Mich., are seeking a 
stolen trunk taken from the rear of the 
Hotel Pantlind in that city, where it had 
been placed to await the arrival of a 
baggage truck, and believed to have con- 
tained between $20,000 and $25,000 
worth of jewelry. The trunk is the prop- 
erty of Morris Klipper, a manufacturing 
jeweler from New York. 

The receptacle vanished in less than 
three minutes after being placed on the 
sidewalk, it is stated, and no trace of the 
person or persons who took it has yet 
been found. Klipper was unaware of his 
loss, it is stated, until his arrival at Chi- 
cago, where he was notified of the 
trunk’s disappearance. 

Morris Klipper, a manufacturing 
jeweler at 48 W. 48th St., New York, 
returned to his office last Friday after 
losing a trunk in Grand Rapids, Mich., 
containing jewelry worth between $20,- 
000 and $25,000. Mr. Klipper informed 
a JEWELERS’ CIRCULAR reporter that his 
loss is fully covered by insurance. 

In speaking to a reporter for this 
journal Mr. Klipper stated that he was 
leaving Grand Rapids for Chicago when 
he was informed that the truckman who 
usually carts the trunks and baggage 
to the railroad station had left. The 
hotel manager informed him, he stated, 
that another truckman would be called. 
Mr. Klipper then left and was not in- 
formed of the robbery until he reached 
Chicago. 

The trunk contained stone rings and 
ring mountings as well as a few dia- 
mond pieces. An inventory is still being 
made, but Mr. Klipper expressed the 
belief that the loss would probably 
amount to between $20,000 and $25,000. 











The police are still searching for the 
thieves who recently broke into the 
jewelry store of J. E. Luce, Tiskilwa III., 
and stole jewelry worth about $150. 
The automobile in which they made 
their escape was found abandoned in 
Princeton, II]. 
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United States Customs Rulings 





New Rulings Fix Tariff Rates on Metal Mesh in Strips, Watch 
Bracelets, Pearls Temporarily Strung, Clasps, 
~ Beads, Stones, Etc. 


Numerous decisions of interest to the 
jewelry and allied trades have been an- 
nounced by the United States Customs 
Court, during the past week. These rul- 
ings cover metal mesh in strips, pearls 
temporarily strung, watch bracelets, 
peads, pencils, celluloid fountain pens, 
imitation precious stones, etc. 


METAL MESH IN STRIPS 


Metal mesh in strips, imported by Ash 
& Sattig, was taxed at 80 per cent ad 
valorem, under Par. 1428, Tariff Act of 
1922. The Customs Court, in an opin- 
ion by Judge Sullivan, finds that duty 
should have been taken at only 75 per 
cent ad valorem, under the provision in 
said Par. 1428 for metal mesh in strips, 
suitable for use in the manufacture of 
jewelry. 


PEARLS TEMPORARILY STRUNG 


Kasoff Chertow & Sitzman, Inc., have 
obtained a ruling from the Customs 
Court on the classification of imported 
pearls, graduated, matched and strung 
in necklace lengths, for facility in trans- 
portation only. These pearls were 
returned by the customs appraising offi- 
cers as unfinished jewelry and duty 
exacted at the rate of 80 per cent ad val- 
orem under Par. 1428 of the Tariff Act 
of 1922. Judge Sullivan writes a lengthy 
opinion in this case, concluding that 
these pearls were not permanently 
strung and should have been regarded 
for tariff purposes as materials out of 
which necklaces may be made. It was 
erroneous, Judge Sullivan points out, to 
classify this merchandise as unfinished 
jewelry. Duty is fixed at 35 per cent ad 
valorem, under Par. 1403 of the Tariff 
Act of 1922. 


WATCH BRACELETS, ETC. 


A protest submitted to the Customs 
Court by Charlton & Co., of New York, 
covered a watch bracelet or wristlet 
composed of gold or platinum, set with 
stones, and a pendant watch set with 
stones. Both items were assessed at 80 
per cent ad valorem, under Par. 1428 of 
the Tariff Act of 1922. As to the first 
item the court finds that duty should 
have been assessed at only 60 per cent 
ad valorem, under Par. 399, act of 1922. 
As to the second item, the court fixes 
duty on the watch case at 45 per cent 
ad valorem, under Par. 367, and on the 
movements, according to jewels and ad- 
Justments, under the same paragraph, 
at $10.75. 

Another decision by the Customs Court 
lowers the duty on pendant watch cases 
Imported by Ferd. Bing & Company’s 
Successors and Gimbel Brothers. One of 
the items involved consisted of a pen- 


dant watch with a brooch attachment. 
It was returned for duty, the pendant 
and brooch as jewelry at 80 per cent ad 
valorem, under Par. 1428, Tariff Act of 
1922, and the movement according to 
jewels and adjustment under Par. 367. 
The court finds that the pendant case 
should have been assessed at 45 per cent 
ad valorem, under Par. 367. No change 
in the duty on the brooch or the move- 
ments is made. The other item, in this 
case, consisted of pendant watch cases, 
assessed at 80 per cent under Par. 1428. 
Duty is fixed at 45 per cent under Par. 
367. 

Protests of the following importers, 
involving the identical issue with re- 
spect to pendant watch cases, are also 
sustained in decisions just handed down 
by the Court: the L. Adels Company, 
the S. Weissman Co., the Weinstrum 
Watch Company, Wimelbacher & Rice, 
Franklin Simon & Co., Wm. Scheer, Inc., 
the S. H. Pomerance Co., Inc., N. M. 
Morris, J. Horowitz & Son, Helbein- 
Stone & Co., Inc., the Aristo Import Co., 
Inc., Aisenstein-Woronock & Sons, Inc., 
Saks & Co., Stern Brothers, Emile Long 
& Sons, Jay-Thorpe, Inc., T. D. Downing 
& Co., Henry Freund & Bro., Friedman 
& Parkovitz, the Esef Watch Co., et al. 


IMITATION BLACK ONYX 


Sustaining a protest of Albert Lorsch 
& Co., Inc., the Customs Court finds that 
imitation semi-precious stones, faceted, 
composed of glass in imitation of black 
onyx, taxed at 55 per cent, under Par. 
218, Tariff Act of 1922, should have 
been assessed at 20 per cent under Par. 
1429 of the 1922 law. 

This ruling also covers imitation 
cameos, composed of glass, decorated, re- 
turned as manufactures of decorated 
glass, at 55 per cent ad valorem, under 
Par. 218, Act of 1922. Duty is fixed at 
20 per cent under Par. 1429. 


CLASPS 


The Customs Court has just rendered 
a number of decisions on clasps of vari- 
ous kinds. Sustaining protests of Sam- 
stag & Hilder Bros., B. Altman & Co., 
Albert Lorsch & Co., Inc., Friedman & 
Co., Ine., Charles A. Redden and H. 
Wolff & Co., the court finds that clasps, 
returned for duty at 75 ad valorem, un- 
der Par. 1428, as materials of metal, 
suitable for use in the manufacture of 
jewelry, should have been assessed at 55 
per cent ad valorem, under Par. 348 as 
snap fasteners or clasps, not plated with 
gold or silver. 

In another case the merchandise at 
issue consisted of metal clasps, set with 
glass stones, imported by G. Hirsch 
Sons, Inc. Duty was assessed at 80 per 
cent under Par. 1428, Act of 1922. The 
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court finds that duty should have been 
imposed at 55 per cent under Par. 348. 


CELLULOID FOUNTAIN PENS 


Certain celluloid fountain pens, im- 
ported by T. Saji & Company, of Los 
Angeles, were assessed at 72 cents per 
dozen and 40 per cent ad valorem, under 
Par. 353 of the Tariff Act of 1922. The 
Customs Court has just ruled that these 
pens should have been assessed at only 
60 per cent ad valorem, under Par. 31 of 
the Act of 1922, as claimed by the im- 
porters. 


IMITATION JET DRESS BUTTONS 


The Customs Court continues to rule 
on the classification of imported dress 
buttons composed of glass or paste, col- 
ored black to imitate jet. Sustaining 
protests of Lidz Brothers, M. Adler, the 
Sterling Button Company, S. Stern, 
Nathan Kaufman & Co. and the Na- 
tional Bead Company, the court finds 
that these buttons, assessed at 60 per 
cent ad valorem, under Par. 1429, Act of 
1922, should have been taxed at only 45 
per cent ad valorem, under Par. 1411 of 
the 1922 law. 


METAL POCKET PENCILS 


Sustaining protests of Gimbel 
Brothers, Inc., the Customs Court finds 
that imported pocket pencils, without 
clips, composed of metal, assessed at 80 
per cent ad valorem, under Par. 1428, 
Act of 1922, should have been assessed 
at only 45 cents per gross and 25 per 
cent ad valorem, under Par. 1451. 


BEADS, ETC. 


In a ruling upholding protests of 
Theo. L. Stern & Co., the Customs Court 
lowers the tariff rate on certain beaded 
articles, known as kindergarten chains, 
and on certain paste back jewels. The 
beaded articles were assessed at 60 per 
cent under Par. 1403, Act of 1922. The 
court fixes duty at 35 per cent under 
said Par. 1403. The paste back jewels 
were assessed at 55 per cent under Par. 
218, Act of 1922. Duty is fixed by the 
court at 20 per cent under Par. 1429. 
Judge Sullivan writes a lengthy opinion 
in this case, laying particular stress on 
the classification of these so-called kin- 
dergarten beads. Considerable testi- 
mony was introduced at the trial. 

In a decision granting relief to Wiener 
Bros., the Customs Court finds that cer- 
tain beads, assessed at 45 per cent un- 
der Par. 1403, should have been taxed at 
only 35 per cent under another provision 
in said paragraph. 

Toy beads in boxes were the subject 
of a dispute brought before the Customs 
Court in the name of B. Illfelder & Co. 
These beads were assessed at 70 per 
cent ad valorem, under Par. 1414, Act of 
1922. The court fixes duty at 45 per 
cent under Par. 1403. Beads in bags, 
also assessed at 70 per cent and held in 
this decision dutiable at 33 per cent 
under Par. 1403. As to certain toy 
bracelets, composed of colored glass, 
these are held to have been correctly as- 
sessed under Par. 1414 at 70 per cent ad 
valorem. 

The duty on beads in bunches is low- 
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ered from 45 to 35 per cent ad valorem, 
in a decision by the court sustaining pro- 
tests of the Clover Bead & Novelty Cor- 
poration, Maison Mendesolle, Jacob 
Reich, Inc., Phillips & Tannenbaum Co., 
Walter A. Yokel, Theo. L. Stern & Co., 
Hattie Carnegie, the Long Sang Ti Chi- 
nese Curio Co., and Morris Hollander 


Co. 
SEMI-PRECIOUS STONES 


Semi-precious stones, cut but not set, 
and suitable for use in the manufacture 
of jewelry, imported by John Wana- 
maker, were taxed at 80 per cent under 
Par. 1428, Act of 1922. The Customs 
Court fixes duty at 20 per cent under 
Par. 1429. 

Imitation semi-precious stones, facet- 
ed, imported by the Brier Manufactur- 
ing Company, were assessed at 45 per 
cent ad valorem, under Par. 1403, Act 
of 1922. The Customs Court fixes duty 
at 20 per cent under Par. 1429. 

Merchandise invoiced as “90 Persian 
lapis balls,” were the subject of a tariff 
controversy which the Customs Court 
has just determined in favor of the 
European Watch & Clock Co., Inc. These 
articles were assessed at 80 per cent 
under Par. 1428, Act of 1922, as jewelry. 
The court now rules that duty should 
have been taken at only 20 per cent 
under Par. 1429. 
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Institute Property Sold 





Money Realized by Sale at Milford Expected 
to Pay All Debts of New England 


Jewelers’ Institute 


Boston, MAss., March 16.—The prop- 
erty occupied by the New England 
Jewelers’ Institute in Milford was sold 
last week, as the final stage in the ter- 
mination of this school for watchmakers. 
The purchase price was $10,000, which, 
it is understood, will enable the financial 
supporters of the institute to meet all 
obligations and close the balance sheet 
without a deficit. 

The institute was started several 
years ago under the direction of Ed. Lil- 
ley of Milford and flourished for a long 
time. Many excellent watchmakers were 
turned out under his tutelage, including 
disabled veterans of the World War 
sent there by the government. Recently, 
however, interest lagged, so that the di- 
rectors thought it advisable to ring 
down the curtain. 

The passing of the institute is re- 
gretted by many jewelers, as there is 
an ever increasing demand for skilled 
watchmakers in this part of the coun- 
try, as in other fields. Dean Lilley and 
the directors accomplished a good work, 
the results of which will be felt in thé 
trade for years to come, and they are to 
be congratulated for making so splendid 
an effort to furnish the jewelry world 
with watchmakers of the highest quality. 








_W. L. Robertson, a jeweler at Raw- 
lins, Wyo., recently returned from a sev- 
eral weeks’ trip to New York and other 
Eastern cities. 
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Cooperative Plans 





National Wholesale Jewelers’ Association 
W orking on Program to Aid Retailers 
and Trade in General 


PHILADELPHIA, Pa., March 21.—An- 
other constructive forward step taken 
by the National Wholesale Jewelers’ As- 
sociation for the benefit of the entire 
trade, wholesale and retail will soon be 
under way in a nation-wide movement 
by which suggestions for the benefit of 
the jewelry business in general and the 
retail jewelry merchant in particular 
will be passed all along the line. This 
movement, which has been under advise- 
ment for some time, crystallized at the 
recent meeting of the executive commit- 
tee of the association here and since then 
active steps to put it into operation have 
been taken. 

The matter has been left in the hands 
of the executive committee of the asso- 
ciation which is to formulate a plan, 
which is the essence of cooperation by 
the wholesaler with the retailer all over 
the country. Definite suggestions for 
this plan have been received and it is 
expected most of them will be put into 
operation within a short time. 

As an effective method of aiding the 
jewelry business, with the retailer as the 
first thought, one feature of the plan is 
to enlist the services of salesmen for the 
manufacturing and wholesale houses to 
pass along suggestions which it is 
thought will aid the jewelry merchant 
in better merchandising and for a bet- 
ter business. It is realized by those at 
the head of the movement that the sales- 
man comes into direct and personal 
touch with his trade and as a result he 
is better equipped to give his trade sug- 
gestions for its betterment than almost 
any other person in the industry. As the 
plan now stands the salesmen will re- 
ceive from the executive committee of 
the national association, through his 
firm, suggestions that have been evolved 
along constructive lines, which it is felt 
may benefit the retail jeweler. These, 
the salesman will pass along to his cus- 
tomers, if he feels they will be of benefit 
to him. Points in merchandising, the 
evaluation of a profit system, store 
methods, and other points in which every 
retailer is interested, will be brought out 
for the retail merchant’s consideration 
and merely as suggestions. 

It is realized that the average jewelry 
merchant is on the watch for new ideas 
in merchandising and other features of 
his business and these it is hoped to be 
able to suggest along the lines thus far 
evolved. Other constructive ideas of 
assisting the retailer and by reaction 
aiding the wholesaler, will be worked 
oyt and passed along to the trade in 
general. 

The entire idea is to help the jewelry 
business in general. The whole purpose 
of officials of the national association is 
to cooperate with retailers everywhere 
and it is felt that the direct contact with 
the trade by salesmen and the concrete 
and valuable suggestions for helping the 


53 


retail merchant will be far more effec- 
tive in cultivating a better spirit of 
whole-hearted cooperation than any 
other means. 


Atlanta Time Zone 














Adverse Report Made to Interstate Com- 
merce Commission Regarding Proposed 
Change to Eastern Standard Time 


WASHINGTON, D. C., March 19.—An 
adverse report on the proposal to trans- 
fer Atlanta, Ga., from the central to the 
eastern standard time zone has been 
made to the Interstate Commerce Com- 
mission by John T. Money, one of its 
attorney examiners. In a proposed re- 
port on the petition filed several months 
ago by the Atlanta Chamber of Com- 
merce and other business interests of 
the city, Examiner Money recommends a 
finding by the Commission that “it is not 
shown that the greater convenience of 
commerce will be served by modifying 
the zone limits so as to include Atlanta 
within the standard Eastern time zone, 
and the petition should be denied.” 

“It clearly appears from the record in 
this proceeding,” Examiner Money 
stated, “that the citizens and various in- 
terests and organizations of Atlanta are 
unable to agree upon either standard of 
time, and while the convenience of cer- 
tain characters of commerce would un- 
questionably be promoted by the adop- 
tion of standard Eastern time, there are 
many other characters of commerce that 
would be greatly inconvenienced by the 
adoption of Eastern time in Atlanta. 

“The Act approved March 19, 1918, 
authorizing and requiring the commis- 
sion to define the limits of the various 
time zones, and providing that in defin- 
ing such limits the commission should 
have ‘regard for the convenience of com- 
merce,’ cannot be construed as a direc- 
tion to the commission to give considera- 
tion only to certain characters of com- 
merce, in defining the limits of the vari- 
ous time zones of the country. 

“Other important considerations, such 
as the daily habits and wishes of the 
citizens affected and the experiences of 
and effect upon other communities, are 
important elements. It is not believed 
that even the greater convenience of 
commerce as a whole of Atlanta would 
be served by the adoption by that city of 
standard Eastern time.” 

Atlanta always has observed central 
time. In location it is slightly over 37 
minutes slow of Eastern time and slight- 
ly less than 23 minutes fast of central 
time. The City Council of Atlanta is op- 
posed to changing the standard of time 
and by no means all of the commercial 
and civic interests support the petition of 
the chamber of commerce. Representa- 
tives of important manufacturing and 
commercial firms urge, Examiner Money 
said, that their principal purchases are 
from points in the Eastern time zone, 
their principal selling territory is in the 
central zone, and they stress that it is 
more important to be in time zone with 
their customers than with the sellers. 
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The President’s Dinner 





Trade Conditions Discussed and Committees 
Named for Jewelers 24 Karat Club at 
Banquet Held in New York 


One of the regular proceedings of the 
Jewelers 24 Karat Club in New York, 
which has grown in importance from 
year to year, has been the president’s 
dinner which is given to the officers, ex- 
ecutive committee and past presidents of 
the association, early in the year, at 
which time policies of the club for the 
coming year are discussed and the com- 
mittees for the various functions of the 
organization are announced. 

The president’s dinner given this year 
by T. Edgar Willson, editor of the THE 
JEWELERS’ CIRCULAR, was held Thursday 
night, in the State Apartments of the 
Waldorf-Astoria Hotel, 34th St. and 
Fifth Ave., and was of the same general 
character as its predecessors. 

A feature of the gathering was the 
presence of former President David 
Kaiser, who is now so completely recov- 
ered from the injuries from which he 
suffered, that he was able to walk al- 
most unassisted into the dining room. He 
held a regular levee and was heartily 
welcomed by his old associates who took 
the occasion to prematurely congratu- 
late him on the celebration of his 75th 
anniversary, which occurred Saturday. 
J. Warren Alford, another past presi- 
dent who is now in the banking busi- 
ness, was also warmly welcomed among 
his jewelry friends. 

Prior to the dinner, a brief reception 
was held in the Gold Room of the apart- 
ments and when all had assembled, ad- 
journment was taken to the beautiful 
salon adjoining, where the guests were 
seated at a large round table, handsome- 
ly decorated. The menu was one reflect- 
ing credit even on a cuisine as famous as 
that of this hotel. President Willson 
announced that the proceedings would 
be entirely informal and during the 
courses, the dinner was enlivened with 
jokes, stories, anecdotes and even dis- 
cussions that were participated in by all 
from the youngest to the oldest of the 
former presidents and directors. 

With the coffee and cigars, the presi- 
dent called attention to the fact that on 
these occasions,. the past presidents were 
considered in the capacity of an advis- 
ory committee of the organization and 
as such were urged to offer criticisms, to 
make suggestions or in any other way, 
contribute to the establishment of a defi- 
nite policy for the organization. He 
began by calling on the oldest president 
In point of service, Leo Wormser, and 
then followed, in turn, remarks by the 
others according to seniority, including 
Harry Larter, David Kaiser, J. Warren 
Alford, John W. Sherwood, A. L. Brown, 
M. Luther Bowden, Jr., William I. 
Rosenfeld, Charles R. Jung, Lee Reich- 
man, G. H. Niemeyer, H. P. Dickinson, 
— N. Kahn and Mellville Unter- 

yer, with further remarks by the 
President, Vice-President P. J. Coffey, 
Secretary William J. Ward and As. 
sistant Treasurer Robert Loch. 
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In the course of the remarks, not only 
the club affairs were considered, but the 
entire situation in the jewelry trade 
was discussed from an economic and 
business standpoint. The analyses made 
of the same and the remedies proposed 
by many of the speakers, including 
Messrs. Reichman, Niemeyer, Larter, 
Coffey and others were profound and 
important and a symposium of these 
would be worthy of the careful attention 
of our trade leaders. 

In the course of his remarks, Mr. Lar- 
ter, the chairman of the Board of Direc- 
tors, brought up a most interesting sub- 
ject, namely, that of the first banquet 
that had ever been held in the jewelry 
trade of New York and he exhibited an 
announcement which was recently pre- 
sented to him of the first event of this 
kind of the New York jewelers, which 
was held at the Chinese Assembly Rooms 
on Broadway on Feb. 8, 1849. 

The announcement was passed around 
to the members and was the subject of 
considerable discussion, attention being 
called to the fact that the Henry Ran- 
del, on one of the committees in charge, 
was well known to many of the older 
members as the founder of the firm of 
Randel, Baremore & Billings. David 
Kaiser contributed interesting informa- 
tion about the old Chinese Assembly 
Room where the banquet was held and 
which site (now 553 Broadway), was 
later taken over by Barnum’s Museum. 
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At the suggestion of the members, the 


president presented this to the Maiden’ 


Lane Historical Society, for which it 
was accepted by Past President John W. 
Sherwood, who is the president of that 
organization. An illustration of the old 
announcement (which was printed in 
gold) appears herewith below: 


With the speeches, discussions, stories, 
the anecdotes, badinage and repartee, 
the evening passed quickly and it was 11 
o’clock before the meeting got down to 
the routine business which was con- 
ducted with celerity. Various matters 
relating to the functions of the club 
were discussed and the president an- 
nounced the following committees for 
the year, the first of which is already 
functioning: 


Committee on Beefsteadk Dinner: Fred 
Croselmire, chairman; Julius Kaufman, 
Charles H. Conant, Charles J. Straehle 
and William F. Lehrfeld. 


Banquet Committee: G. H. Niemeyer, 
chairman; H. C. Larter, John W. Sher- 
wood, Leo Wormser, A. L. Brown, E. H. 
Dean, Wm. H. Joers and Dewitt A. Da- 
vidson. 


Outing Committee: P. J. Coffey, chair- 
man; Sigmund Cohn, John W. Sherwood, 
Charles W. Sommers, F. H. Osterwald, 
William I. Rosenfeld, Irving Heidell, 
Lester Russel, William E. Staiger, 
Frank C. Osmers, with “Matt” Stratton, 
chairman of the Games Committee. 
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Demands Proper Retraction 


National Jewelers Publicity Association 
Takes Brooklyn “Eagle” to Task for 
Publishing Articles Harmful to 
Jewelry Trade 


Backing up a protest made by the 
Brooklyn Retail Jewelers Association 
against an article published on Sunday, 
Feb. 5, in the Brooklyn Daily Eagle, the 
National Jewelers Publicity Association 
recently forwarded a letter of criticism 
to the newspaper calling attention to 
the inaccuracy of the story. _ Accom- 
panying the letter is an affidavit sworn 
to by several Brooklyn retail jewelers 
discrediting the authority and capability 
of the Eagle’s informant to talk on con- 
ditions in the jewelry trade. 

The story published in the Eagle was 
mentioned in these columns _ several 
weeks ago together with a summary of 
the brief and wholly inadequate retrac- 
tion. The retraction was far from sat- 
isfactory to the Brooklyn retailers and 
caused a great deal of indignation 


among the jewelers. 
The letter sent to the Eagle by the 
publicity association reads as follows: 


March 14, 1928. 
Mr. Arthur M. Howe, Editor, 
ily Eagle, 
Gudbuston and Johnson Sts., 
Brooklyn, N. Y. 
Dear Mr. Howe: ; ’ 

There has come to our attention an article 
which appeared in your Sunday issue of 
Feb. 5, 1928, under the caption: ‘‘Lowest- 
Priced Jewels Cost Most in the End, Assert 
Reputable Brooklyn Dealers.” 

It is almost unbelievable that a newspaper 
such as the Brooklyn Eagle would stoop to 
the publishing of such damaging statements 
to an industry, and which are to a greater 
extent, absolutely false and a reflection on 
the integrity and honesty of the jewelry 
trade. What purpose an attack of this sort 
might serve is beyond our understanding, 
and why the Brooklyn Eagle should attempt 
to destroy public confidence in the jeweler 
based on the statements of a mythical 
jeweler who does not exist. An exhaustive 
search of the files of our industry fails to 
disclose that such a person as “George C. 
Green of 705 Myrtle Avenue, Brooklyn,”’ ever 
existed as a jeweler or had any standing in 
the trade. This alone discredits the state- 
ments made, corroborated by the following 
affidavit sworn to before a notary public, 
disproving the statements in your article 


that “Mr. Green” for the past forty years 
has been a jeweler in Brooklyn. 
March 13, 1928. 


Re: Mr. George C. Greene, 705 Myrtle Ave. 

We the undersigned have investigated 
the above Mr. Green and found a sta- 
tionery store located at the above address 
owned by a Mr. R. W. Pizzala, who in- 
formed us that Mr. Greene occasionally 
helps him in the store. 

The information given to us by Mr. 
Pizzala, is that Mr. Greene was an en- 
graver some years ago for a factory at 
Jay & Plymouth Streets, Brooklyn, and 
upon investigation found that factory is 
occupied by E. W. Bliss iron works, who 
have no record of said Mr. Greene. 

Our informant advised us that Mr. 
Greene at present is a house to house can- 
vasser for the Paramount Clothing Shop 
located at Halsey Street, Newark, N. J. 

— I. Malvin, 711 Fulton St., 

yn. 

(Signed) Samuel S. Kaplan, 640 Hop- 
kinson Ave., Bklyn, N. Y. 

(Notary’s Seal) 

Joseph L. Wynne, 

Notary Public No. 42, 

Kings County, N. Y.” 


In the first place, the statement— 

“The jewelry swindling, he says, ‘has 
reached gigantic proportions, especially 
since the white gold craze has been foist- 
ed upon the unsuspecting gullible jewelry 
buying public.’ ” 

, It is quite evident that the source of your 
information is not familiar with the fact that 
there is on the Statute Books of both New 
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York 
law 
gold and silver. 
in New York State and Illinois at the last 
legislature by a platinum 
stamping law (and which is now before Con- 
gress for enactment as a Federal law), giv- 


State and the Federal Government, a 
which prescribes tor the stamping o: 
This has been supplemented 


session of the 


ing ample protection to the buying public 
and carrying drastic measures for the prose- 
cution of manufacturer, wholesaler or retail- 
er who fraudulently sells or misrepresents 
platinum, gold or silver when stamped with 
quality marks which are required by law. 

Occasionally there is someone who will 
take a chance in selling merchandise other 
than what it is represented. The result of 
this is shown by court records in New York 
City alone of eight cases prosecuted by the 
industry at its own expense, resulting in a 
number of convictions carrying fines and jail 
sentences. One flagrant case where convic- 
tion was secured and defendant released on 
bail, jumped his bail and is being sought by 
the authorities. 

It cannot be too strongly emphasized that 
almost from the inception of the jewelry in- 
dustry the trade has been ever jealous of its 
reputation for high quality and honest deal- 
ings, and almost without exception has prose- 
cuted those who have attempted to misrepre- 
sent or defraud the public. With a record 
such as the jewelry industry has made for 
honest dealings, it is hard to concede what 
motive would prompt a newspaper to pub- 
lish misleading statements such as appeared 
in the article referred to. 

With eight cases of misrepresentation 
prosecuted during the last year in an indus- 
try doing close on to a billion dollar business, 
this attack on the integrity of our industry 
is not warranted or justified. On the other 
hand, it shows the high standard for quality 
and fair dealings that has been set by our 
trade, and the desire of this industry itself 
to protect the public. 

Continuing your article— 

“T will now explain the methods em- 
ployed by the crooked watch repairers. 
You have a good movement, set with gen- 
uine ruby jewels, which may need repairs. 
You leave it at a jewelers and while in 
his possession he will extract the genuine 
jewels and replace them with fake ru- 
bies.”’ 

This statement is almost too ridiculous to 
dignify with an explanation. It is quite ap- 
parent that your informant was not familiar 
with watch repairing, otherwise. no such 
statements would have appeared. In the 
first place, the labor and risk of breakage in 
the removal of jewels would defeat the pur- 
pose of anyone profiting thereby. Secondly, 
jewels are only interchangeable for the par- 
ticular model of movement for which they 
are cut. In the event that such practice was 
attempted, it would result in the necessity of 
holding the jewels on hand until such time 
as a watch of similar model was brought in 
to the jeweler for repair. 

Very frankly, as we carefully read the arti- 
cle, we cannot help arriving at the opinion 
that this has been written with malicious 
intent, and the use of the name of George C. 
Green as a “blind” to protect the writer or 
the publishers of your paper against any 
action should someone in the trade dignify 
the attack by taking some means for redress. 

In the first place, this man has never been 
recognized as a jeweler; in the second place, 
he does not exist as such at the present time 
or at the time of the publishing of the arti- 
cle. Further investigation discloses the fact 
that no person by the name of George C. 
Green is connected with the Paramount 
Clothiers, Ine., 225 Halsey St., Newark, N. J., 
as stated by John C. Shattls, President of the 
Paramount Clothiers, Inc., when interviewed 
today, or have they ever heard of such a 


party. 

We feel that you have done a decided in- 
justice to our industry, particularly to the 
jewelers within the territory served by your 
paper, and that full retraction should be 
made. In the interest of fair play we ask 
that this letter be published in full, giving it 
the same prominence that was given to the 
article in question. 

We are 

Very truly yours, 

JEWELERS PUBLICITY ASSOCIATION 
John Drake, 
Executive-Secretary. 


NATIONAL 








Watches and jewelry to the value of 
about $200 and a small sum in cash were 
stolen one night recently from Lobell’s 
jewelry store, 152 Jay St., Schenectady, 
N. Y. Entrance to the shop was gained 
through a rear window, according to de- 
tectives who investigated the case. The 
thief left no clew. 
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Wholesalers’ Convention 


National Body to Stage Annual Conclave at 
Indianapolis in June 


PHILADELPHIA, PA., March 21.—The 
1928 convention of the National Whole- 
sale Jewelers’ Association, will be held 
in Indianapolis during the first week in 
June. The place of the convention prac- 
tically has been decided by a referendum 
of the members of the association. 


At the meeting of the executive com- 
mittee held here last month, the ma- 
jority of the members of the committee 
were in favor of Indianapolis but to 
make certain of the sentiment of the 
members, it was decided to send out a 
questionnaire on the place of the con- 
vention. Replies have been coming in 
steadily and in volume during the last 
week the Indiana city has been favored 
in a 20 to one ratio. 


Thus far only a few of the members 
have indicated a preference for a west- 
ern city. Chicago had a few votes, At- 
lantic City was favored by a small num- 
ber and there were scattering prefer- 
ences for Providence and other eastern 
cities. Strangely enough Philadelphia 
was not in the “also ran” field, presum- 
ably because the convention was held 
here two years ago. 


Work on the program for the conven- 
tion, which it is planned by the associ- 
ation officers to make the most interest- 
ing of any yet held, will soon be under 
way, it was announced at the offices of 
— A. Fernley, executive secretary, 

ere. 
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Burglars Visit Kennett Square, Pa., 
and Rob Store of Joseph S. Smock 


PHILADELPHIA, PA., March 21.—Bur- 
glars who raided the town of Kennett 
Square in Chester County, a few miles 
from this city, waited until the town po- 
lice force went off duty at 2.30 a. m., ob- 
tained loot valued at from $1,000 to 
$2,000 and escaped in two automobiles 
which they stole. They stole the jewelry 
from the store of Joseph S. Smock, but 
failed in their attempt to open Smock’s 
safe in which he keeps his diamonds and 
valuable mountings. 


The burglars jimmied the front door 
of the store and gathered up most of the 
jewelry in the showcases and the display 
window. They attempted to force the 
safe but failed with what tools they had. 
Apparently they made no effort to blow 
It open and the police believe they had 
no explosives with them. 


Leaving the jewelry store, the thieves 
went to a garage, which they forced 
open and stole a machine in which they 
started from town with their loot. The 
car, however, broke down after a few 
blocks and the robbers calmly returned 
to Kennett Square, broke into another 
garage and took a new model Ford car 
in which they made their escape. The 
robbery was not discovered until Mr. 
Smock came to his store the next morn- 
ing. 
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Reports Diamond Loss 


Chicago Dealer Advises St. Louis Police of 
Mysterious Disappearance of Wallet 
Containing Gems Worth $25,948 


Sr. Louts, Mo., March 16.—Police 
were advised this week of the theft of 
q wallet containing unmounted diamonds 
from James E. Harrison of Chicago, 
who was here stopping at a local hotel. 
He discovered the loss of the wallet from 
an inside pocket of his coat after he 
had reached the hotel from the railway 
station. 

Feeling confident the wallet was in 
his possession when he left the train 
on his arrival he retraced his steps with 
two city detectives but was unable to 
locate the missing wallet. Mr. Har- 
rison reached here early in the morning 
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from Chicago and proceeded to the hotel 
and did not miss the wallet until after 
he had registered and been assigned a 
room. At no time between the station 
and the hotel was he conscious of having 
been jostled nor did he suspect that a 
clever pickpocket had relieved him of 
his valuables. According to his report to 
the police authorities, the missing wallet 
contained an assortment of unmounted 
diamonds valued at $25,948. In addition 
he reported the loss of some $82 in 
cash from his overcoat pocket. It was 
also stated that the loss was not insured. 


a | 


D. R. Merritt, in the jewelry business 
on Main St., New Canaan, Conn., is clos- 
ing out his stock and will vacate the 
store. He expects to continue in the 
clock and watch repairing business only, 
in the near future. 











Canadian Imports of Clocks, Watches, Jewelry and Gems 


ToRONTO, ONT., CAN., March 20.—The report of the trade of Canada for the 
nine months ending December gives the value of imports for home consumption in 


the jewelry and allied trades as follows: 


Articles and Countries from which 
Imported 


CLOCKS AND WATCHES 


Clocks— Aan Pe 
United Kingdom... 
United States..... 
WERE ose os oie:rse s 
Germany 


WOREN x oosie.a olasie.6.ate 


EMME a tecerse eee ares 
United Kingdom.. 
United States..... 
Germany 


Clock and watch keys. 
clock movements and 
clock cases— 


Watches— a 5 


United Kingdom.. 
© United States..... 
Germany 
Switzerland ...... 


Watch cases and parts 
thereof, finished or un- 
finished— 


Total 
United Kingdom.. 
United States.... 
Switzerland ...... 


Watch actions and move- 
ments and parts there- 
of, finished or  un- 
finishea— 


REINS aivs.teng asec wateus 
United Kingdom. . 
United States..... 
Switzerland ...... 


Total clocks and watches— Total 
United Kingdom.. 
United States..... 


Total 
United Kingdom.. 
United States..... 
Czecho-Slovakia .. 
a ere 
Germany 


Total 
United Kingdoin.. 
United States..... 


Jewelry, n.o.p.— 


Silver, manufactures of 
n.0.p., and articles con- 
sisting wholly or in part 
of sterling or other 
silverware— 


Gold, manufactures of, 
n.0.p.— 


MII, “65 y'5-8 Soul ae 


United Kingdom... 
United States..... 


ae Plated ware and 
gilt ware, n.o.p.— i oe 

” United Kingdom... 
United States..... 
i re 


2) oe 


United Kingdom.. 
United States..... 


Precious stones and imi- 
tations thereof, not 
mounted or set, and 


oe and imitations France 
HOTIMONS ks ccccs 
BO cee are 
Diamonds, unset— C0 er eee 


United Kingdom... 
United States..... 
Po 
Netherlands 


yo | EE rae 


Nine Months 


Months, 1927 : 
-* ~ ending December 





po 
Novem- Decem- -— ~ 

October ber ber 1926 1927 
$98,383 $111,857 $98,187 $692,442 $748,757 
3,362 2,744 10,564 24,908 34,769 
35,949 36,803 34,827 307,480 254,332 
3,217 4,640 1,617 42,982 28,023 
45,577 60,039 43,854 281,691 359,308 
7,742 6,761 ,118 28,108 59,987 
14,933 6,897 10,236 127,532 112,295 
254 409 233 8,061 4,060 
13,024 5,216 8,190 99,394 95,530 
1,546 1,202 1,802 19,651 10,802 
47,373 47,763 39,395 224,469 311,433 
2,427 766 629 4,032 7,756 
5,571 4,371 9,101 8,508 29,764 
5,141 4,070 3,823 17,323 32,113 
34,194 38,556 25,747 187,660 239,937 
38,622 44,845 37,492 240,048 275,661 
321 342 162 3,570 2,507 
27,093 31,140 28,039 151,333 198,473 
10, 289 13,363 9,186 83,285 70,140 
221,483 177,817 139,153 1,222,792 1,173,722 
2,423 1,565 438 8,405 7,253 
62,679 53,881 54,129 344,590 357,675 
156,181 122,358 84,270 865,483 805,966 


422,427 391,872 325,955 2,519,473 2,635,256 
8,787 6,188 12,026 51,655 59, 137 
145,949 138,742 135,778 919,297 945,272 


195,795 206,474 155,593 1,103,923 1,340,733 


12,368 11,231 10,434 89,204 109,713 
140,496 147,980 100,705 751,397 822,123 
19,446 24,994 21,746 85,282 195,419 
4,345 7,829 5,865 60,901 70,690 
14,797 7,290 8,377 100,530 105,523 
31,267 44,521 27,019 295,061 279,209 
17,002 28,637 19,367 176,559 189,072 
10,221 8,413 5,952 73,791 55,844 
8,904 4,847 4,202 68,514 55,639 
207 47 193 1,549 2,094 
8,511 4,139 3,988 64,624 50,704 
100,022 133,846 106,154 736,496 869,763 
71,818 98 564 80,876 541,905 647,942 
23,593 20,136 20,864 139,217 153,653 
753 1,393 1,130 24,450 18,234 
26,632 85,981 61,568 400,859 432,413 
1,814 52.195 19,892 244,869 126,749 
11,636 11,152 6,823 50,385 63,430 
3,147 14,471 3,900 33,325 88,673 
2,892 791 255 25,060 25,251 
5,297 6,259 7,597 17,320 36,752 
240,184 217,133 136,143 1,945,535 1,900,166 
102,187 117,213 45,931 860,642 647,985 
714 2,241 1,671 24,477 15,011 
86,297 54,261 44,157 596,769 608,398 
50,068 39,688 39,800 438,070 574,603 
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Sample Case Missing 


Carrier for New York Jeweler Leaves 
Jewelry Valued at $10,000 Unprotected 
for a Minute and It Disappears 

Boston, MaAss., March 17.—While an 
elderly woman engaged the attention of 
its custodian, a sample case containing 
more than $10,000 in jewelry was stolen 
yesterday afternoon at the South Sta- 
tion. The theft occurred while the owner 
of the goods was going for his train to 
New York. 

Louis Windt of the firm of Stein & 
Windt, 64 W. 48th St., New York, before 
leaving a downtown hotel yesterday 
afternoon, hired a carrier named Jere- 
miah Mullen, to carry his two bags he 
had with him. The bags he entrusted to 
Mullen contained his sample line of 
diamonds and other jewelry. While Mr. 
Windt was paying his bill the carrier 
left and reached the station a few min- 
utes before the New York jeweler. 

Mullen, awaiting Mr. Windt’s arrival 
laid the bags on the platform and stood 
guard over them for several moments. 
Finally an elderly woman approached 
and asked the way to the Boston Ele- 
vated. Mullen tried to tell her the way, 
but she appeared to be unfamiliar with 
the station, so Mullen walked not more 
than 10 steps away in order to direct 
her. 

When Mullen returned he found that 
one of the bags he had been guarding 
was missing. He made a hurried tour 
of the station and found Windt. The 
pair made a search of the section near 
where the bags had been left, but could 
find no trace of the stolen bag. Mr. 
Windt at once left for the LaGrange St. 
Police Station, where he reported his 
loss, and gave a complete description of 
the stolen goods. 

Police officers placed a watch on all 
exits pending the arrival of a large de- 
tail from the LaGrange St. station. The 
extra men covered the waiting rooms 
and trainsheds, while others searched 
what trains were in the station. Still 
others, in motor cars, made a thorough 
search of the district near the station, a 
number of cars and taxicabs being 
stopped and searched. 

The missing bag is described as of 
telescope type, of black leather, and con- 
tained rings, stickpins, mountings, etc. 
The rings were of different colors of 
gold with a few of platinum, some set 
with stones and others without stones. 

The police believed that the thief had 
knowledge of which bag contained the 
valuables and that he probably followed 
the carrier from the hotel to the station. 


At the office of Stein & Windt, 64 W. 
48th St., New York, it was learned by 
a JEWELERS’ CIRCULAR reporter that a 
bag containing about $10,000 worth of 
jewelry and mountings, which was 
stolen from Mr. Windt’s carrier at Bos- 
ton last Friday, was fully covered by 
insurance. Mr. Windt was preparing to 
leave Boston for New York on the 5 
o’clock train Friday evening when the 
theft occurred. He was just returning 
to the home office after a one week’s trip. 
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at popular prices. 


We invite comparison 
of our prices with any 
in the market. 


We carry in stock all 
popular sizes of good 
quality. 


SO) | Wie 


by writing or wiring 
today for a _ sample 
shipment. 

Insured by our own 
policy. 

Only comparison will 


convince you. 





! MORRIS KATZ COMPANY 68 NASSAU ST NEWYORK | 
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Death of Fred L. Steiner 





Treasurer of St. Louis Clock & Silverware 
Co., Passes Away After Operation 


gr, Louis, Mo., March 16.—The local 
jewelry trade heard with regret of the 
death of Fred L. Steiner, treasurer of 
the St. Louis Clock & Silverware Co. 
which occurred at his home here Satur- 
day, March 10. Mr. Steiner was taken 
to a local hospital about five weeks ago 
for an operation and was getting along 
nicely until last week when complica- 
tions set in and resulted in his passing. 

He was 63 years of age and was a 
native of St. Louis, being educated in 
the public schools and later learning 
the trade of a jeweler. In 1886 Mr. 
Steiner went into business for himself 
and founded the Steiner Jewelry Co., 
with a retail store at Broadway and 
Salisbury St. which he conducted for 
a number of years with marked success. 
He then embarked in the wholesale end 
of the local trade and was one of the 
founders of the wholesale concern of 
which he was an officer at the time of 
his death. 

For many years he was active in busi- 
ness and social circles in North St. 
Louis, and was an honorary member of 
the North St. Louis Turn Verein. He 
was likewise prominent in Masonic 
circles, having been a member for years 
of the Mount Moriah Lodge, A. F. & 
A. M.; Bellefontaine Chapter No. 35, 
R. A. and North End Council No. 1032 
Royal Arcanum. 

Deceased is survived by his mother 
and two children, a son and a daughter 
as well as three brothers and four 
sisters, his wife having died about 12 
years ago. Funeral services were held 
March 13, being largely attended by 
members of the trade and former busi- 
ness associates as well as friends of the 
family. 


Death of V. W. Hills 











Pneumonia Carries Off Well Known Maine 
Jeweler and Optometrist in His 71st Year 


Boston, Mass., March 17.—Word of 
the death of Vivian Warren Hills, 70, 
jeweler and optometrist, Norway, Me., 
was received in this city today. Mr. 
Hills suffered with a severe cold the 
week of March 9. Pneumonia developed 
and death occurred soon after. 

Mr. Hills was born in Union, May 8, 
1858, the son of Warren and Sarah R. 
Jameson. He was educated in the pub- 
lie schools of Union and learned the 
jewelry trade in Augusta. He married 
Miss Inez B. Turner of Waldoboro, and 
they went to Iowa where Mr. Hills es- 
tablished a jewelry business. 

In 1886 Mr. and Mrs. Hills returned 
to Maine and located in Norway where 
Mr. Hills was in business up to the time 
of his fatal illness. He was one of the 
oldest merchants in that town, in length 
of years in the same line of business and 
with the same firm name. 

Mr. Hills studied optometry at the 
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best institutions and took several post- 
graduate courses. He was a member of 
the New England Association of Optom- 
etrists and served as_ vice-president. 
After the association was dissolved he 
joined the Maine Society in 1891 as 
charter member and served several times 
as vice-president. During the 36 years 
he was connected with these two optom- 
etric associations he attended every 
meeting and held other offices than the 
vice-presidency. 

Mr. Hills was a member of the Ma- 
sonic orders, a Knights Templar, a Shri- 
ner and 2 charter member of Oxford 
Chapter, O. E. S., and also a charter 
member of the Knights of the Golden 
Eagle. He was a member of the Uni- 
versalist church. In politics he was a 
Republican, and took a great interest in 
the development of Norway. He is sur- 
vived by his widow. 

The funeral took place at his home 
and was in charge of Oxford Lodge. 








New Bedford, Mass., Patrolman 
Charged with Stealing Articles 


Valued at $122 from Retail 
Jewelry Store 


NEW BepForpD, MAss., March 19.—An 
expensive fountain pen of unique color 
led a few days ago to the arrest of Pa- 
trolman Albert Thompson, attached to 
the North End police station nights, 
who was charged with breaking and en- 
tering the retail jewelry store of S. T. 
Benoit, 1075 Acushnet Ave., and the 
larceny of articles valued at $122. The 
police officer, who is said to have con- 
fessed to three breaks in all, was bailed 
by his father and is now awaiting trial. 

Last November, the police received re- 
ports of breaks at the Browne drug 
store at Acushnet Ave. and Tallman St.; 
and of the Mathieu pharmacy, at Nash 
Road and Acushnet Ave. In each in- 
stance, in addition to small sums of 
money, several expensive fountain pens, 
easily distinguished by their unusual 
colors, were taken. Ever since that time 
inspectors from headquarters have 
quietly been on the lookout for pens an- 
swering the description of the missing 
ones. Late Monday afternoon, March 
5, one of the inspectors came across a 
young man who had such a pen. From 
the information received from this man, 
the pen was eventually traced to Patrol- 
man Thompson, who was finally placed 
under arrest. 

Under threats of searching his home 
with a warrant the officer agreed to pro- 
duce the stolen goods and among the 
articles surrendered were found several 
of the things that had been stolen from 
the Benoit jewelry store a few nights 
previously. The police claim that 
Thompson had given away considerable 
of the property he is said to have ad- 
mitted stealing and it was through this 
generosity that he was apprehended. 

In every instance entrance to the 


places robbed was said to have been 
gained with a skeleton key and then a 
break was made in a window to give the 
place the appearance of having been 
entered by amateurs. 
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Predicts Good Watch Year 





President of Elgin National Watch Co. 
Makes Optimistic Report to Stock- 
holders at Annual Meeting 


ELGIN, ILL., March 16.—Stockholders 
of the Elgin National Watch Co. re- 
elected retiring members of the board of 
directors at their annual meeting in 
Chicago, March 14, and the board will 
meet within a few weeks to organize 
with indications that there will be no 
change in the official personnel of the 
company. DeForest Hulburd is presi- 
dent; Frederick T. Haskell and Taylor 
Strawn, vice-presidents; Howard D. 
Schaeffer, assistant to the president; Al- 
fred T. Carton, general counsel; J. R. 
Perry, secretary-treasurer; W. S. Camp- 
bell, assistant secretary-treasurer. 

The annual report of President Hul- 
burd was submitted and although it 
showed lower earnings compared with 
1926, he expressed opinion that “1928 
should be as good, if not better, than 
1927,” and viewed the current year op- 
timistically. Operation of the new south- 
ern wing of the factory, which has made 
possible more orderly procedure in the 
manufacturing schedule and revision of 
the pension plan were outstanding de- 
velopments of the year. “The problem 
of merchandising watches at the present 
is more difficult and complicated than it 
has ever been before,” the president re- 
ported. “We are trying to work out the 
very best methods in advertising, dis- 
tribution, and selling and we hope our 
policies will bear fruit during 1928.” 

Financial statement showed current 
assets of $713,995.40; accounts and notes 
receivable, less reserve, $1,126,755.73; 
marketable securities, $5,584,076.95 and 
inventories of $5,932,812.93; land, capi- 
tal, factory buildings, machinery and 
equipment are carried at $6,975,820.78 
with $2,650,993.97 for depreciation. 
Total assets are $17,957,452.38. Liabili- 
ties include accounts and wages payable, 
$484,651.55; accrued taxes, $498,295.66; 
dividends payable in 1928, $650,004.34; 
reserve for contingencies, $1,808,563.41; 
capital stock, $10,000,000 and surplus 
$4,515,937.42. Net earnings from op- 
eration after depreciation and taxes 
were $1,819,313.15 and total earnings, 
$2,071,861.11. Dividends paid in 1927 
and payable in 1918 with $250,000 con- 
tingency fund totaled $1,650,017.54, a 
balance of $421,843.57 being transferred 
to surplus account which at the begin- 
ning of the year totaled $4,515,937.42. 

Directors re-elected at the meeting in- 
cluded Messrs. Hulburd, Haskell and 
Carton and Henry A. Blair, Chauncey 
B. Borland, Hugh McBirney Johnston, 
Chauncey Keep, Martin A. Ryerson and 
Solomon A. Smith. 








J. M. Watson, Golconda, IIl., who re- 
cently sold his jewelry store to B. M. 
Bowman is now in charge of the optical 
department of the store. Mr. Watson 
and his wife have just returned from a 
60 days’ motor trip to Florida and the 
East Coast. 
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SAPPHIRES 


suitable for 


RINGS, BROOCHES, BRACELET 
AND LINK SETS 


© 


Stones from 5 to 40 carats having 
well defined stars 


© 


AMERICAN GEM & PEARL COMPANY 
SIX WEST FORTY-EIGHTH STREET 


NEW YORK CITY 
London Paris 


MAGIC NUT 
for EAR STUDS—SCARF PINS, et, 


Now Made in 
186K. WHITE GOLD 
Platinum—18K—14K—14K 2.P. —Mterling 


“= SAFETY CATCH ® 


For Brooches, etc. 


shinies 18K., 14K., Large and mene Size 

Pe Circular on Application 
Pearl Drilling and Adjusting a Specialty 

Special Order Work and Repairing 


C. IRVING WASHBURN "3 




















DEALERS « CUTTERS + IMPORTERS 


Gems of Every Description 














The Buyers’ Directory 


Price, $1.00 


Jewelers Publishing Corp. 
11 John St., cor. Broadway, New York 


























Sending us your stone orders is like putting money in 
the bank. We save you time, trouble, worry and cost. 
A full line of all regular stones always carried in stock. 
Orders shipped the same day we receive them. 


Diamonds, Pearls, Precious, Synthetic & Imitation Stones 


S. NATHAN @ CO., nc. 


Importers and Cutters 
71-73 NASSAU STREET, NEW YORK 


Onto MEcHANICS INSTITUTE 
CINCINNATI 


School of Watch and Clock Repairing 


Expert instruction. Special Courses for boys and 
young men of some experience. 
Write for information. 








CRYSTALS (erg. 


CUT FOR THE TRADE 
PROMPT SERVICE—EXCELLENT WORKMAN- 
SHIP—REASONABLE PRICES 
Spectal attention given to mail orders 


J. SHIFFM 
71 Nassau Street, New F test, N. Y. 


— 








Beaded, Silk and Leather Bags 
Repaired and Refinished 

AN UNUSUAL SHOP for the _ repairing, 
framing and remodeling of high grade bags 
of every description. French bags a special- 
ty. Sterling Frames in stock or made to 
order. Pocket lighters refinished and re- 
covered in leather. 

A. L. WORKMAN, 1 West 34 St. 
Est. 20 Years New York City 





























HESSIAN DENVER 
SAND CLAY 


Crucibles 
J.& H. BERGE 232%rer"'cie 
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Jewelers in Flood Area 





Bursting of St. Francis Dam Did Not Destroy 
Fillmore, Cal., Jewelry Stores 


san FRANCISCO, CAL., March 16.— 
When news from Southern California 
reached San Francisco of the bursting 
of the St. Francis dam in the early 
morning hours of March 14, A. I. Hall & 
Son promptly communicated with all the 
firm’s customers in the inundated region. 
An early answer was received from 
Montague Everett, well-known jeweler 
of Fillmore. He said that the business 
district had not been destroyed, and 
added that it was not police they needed. 
A thousand men in overalls, to clear 
away the débris were what he and his 
fellow citizens would like to have. 

The dam which burst is at the foot 
of the huge reservoir in narrow San 
Francisquito canyon and was part of 
the Los Angeles municipal aqueduct 
system. The natural run off of waters 
from the canyon feeds the Santa Clara 
River which takes its course through the 
hills to the ocean through, or near Fill- 
more, Santa Paula, Ventura and Ox- 
nard. Fillmore has five jewelry stores 
and Santa Paula two. It was in the ag- 
ricultural region of the narrow canyon 
that destruction was heaviest. 





Los ANGELES, CAL., March 20.—AlI- 
though no reports have been received in 
the city of any jewelry concerns in the 
section to the north of this city having 
been ruined by the disastrous flood, 
which swept over the Santa Clara val- 
ley, caused by the bursting of the dam 
of the Los Angeles water department, a 
movement was immediately started, as 
soon aS word was received here, to ren- 
der aid if needed. 

A group of competent inspectors was 
sent to the valley to check up and report 
to the several large wholesale jewelers 
here so that such assistance as might 
alleviate conditions would be forthcom- 
ing. It will take several days before a 
complete check can be completed as 
means of communication are in a mixed 
and confused condition and it may be 
weeks before the full extent of the 
devastation can be determined. 








Past President of California Gold and 
Silversmiths Association Reports 
Lack of Interest in Associa- 
tion Work 


Los ANGELES, CAL., March 17.—“Un- 
fortunately,” remarked James A. Mont- 
gomery, past president of the Califor- 
nia Gold and Silversmiths Association, 
“there was a premature report of the 
Proposed 1928 convention of our associa- 
tion, the published statement even set- 
ting forth the time and place of the as- 
semblage. As a matter of fact, I can 
assure you,” he said to THE JEWELERS’ 
CIRCULAR representative, “there will be 
no convention this year. I am deeply 
grieved, but ‘what can’t be cured must 
be endured,’ ” he philosophically added. 

There are several reasons for the 
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failure to hold a meeting. For years I 
have taken great interest in the asso- 
ciation; have given hours of my time 
and thousands of dollars but I have been 
unable to implant in many of the mem- 
bers the enthusiasm that I feel. There 
are many members who do not see the 
great results which are bound to come 
from a close association of the jewelry 
trade and to tell the truth I have be- 
come discouraged. 

“The convention two years ago was 
held after I had put a large amount of 
time and money into getting the mem- 
bers to attend and Montgomery Bros. 
stood the expense of the convention. We 
care little for that if we could inspire 
others to take the same interest in the 
association that we did and do. Recently 
I called together five substantial mem- 
bers of the organization and, after a 
thorough canvass of details, we six de- 
cided to do our share if we could get San 
Francisco members to bear one-half of 
the work and expense; and further, we 
decided to hold the convention at Fresno, 
if the Bay City members responded, and 
not at Pasadena as had been planned at 
first. But nothing has been heard re- 
garding the matter so I am more than 
certain there will be no convention for 
1928.” 








Members and Guests of Northern 
California Jewelers’ Golf Associ- 
ation Enjoy Tournament at 


Baden 


SAN FRANCISCO, CAL., March 15.— 
Both with regard to attendance and 
enthusiasm, the golf tournament held 
on Friday, March 9, at the California 
Golf Club at Baden was the most suc- 
cessful that the Northern California 
Jewelers’ Golf Association has ever 
staged. About 60 jewelers were present, 
all in fine form, the weather was all 
that could have been desired and every- 
thing went with a vim. 

Golfers from all parts of northern 
California played. Mr. Ball of Norris- 
Alister, Ball-Bridges Co. of Chicago 
and Mr. Barnett of New York were 
among the participants. The prizes 
were all sterling silver. 

W. P. Shoemake, jeweler, Modeste, 
who traveled from that city to San 
Francisco by airplane, won the low net 
sterling trophy. Earl Bothwell of San 
Jose, president of the club, won the low 
gross trophy with a score of 87, while 
E. H. Forestier of San Francisco won 
the best net for nine holes. G. Simon 
of San Francisco won the guests’ flight 
while Harry Jones, Coast representative 
for the Wadsworth Watch Case Co., was 
the winner of the blind bogey contest. 

The tournament was followed by an 
excellent dinner at the California Golf 
Club, and many of those present proved 
themselves as good orators as they are 
golfers. Earl Bothwell acted as toast- 
master. 








J. F. Fitzpatrick, jeweler and drug- 
gist at Kemmerer, Wyo., has been at 
Rochester, Kan., undergoing treatment 
from a specialist, and reports are that 
he is recovering satisfactorily. 
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Bandits Rob Jeweler 





Enter Store of Baltimore Merchant, Hold 
Him Up, and Escape with Loot W orth 
About $2,500 


BALTIMORE, Mp., March 19.—Entering 
the jewelry store of Morris Bershtein, 
2313 E. Monument St., early Thursday, 
two bandits attacked Mr. Bershtein a 
few minutes after he had opened his 
safe and escaped from the store carry- 
ing an assortment of jewelry valued at 
approximately $2,500. Police and de- 
tectives assigned to make an investiga- 
tion of the robbery have made little 
progress, according to Captain of Detec- 
tives, Charles H. Burns. 


Mr. Bershtein had opened his safe 
and was about to arrange his window 
display when a man entered the store as 
the jeweler was reaching toward the 
open safe for a tray of rings. “TI’ll take 
care of that,” the bandit nonchalantly 
told the jeweler. At this juncture a sec- 
ond bandit entered the store, commanded 
Bershtein to put his hands up and told 
the first bandit to “go ahead.” 


The second bandit kept the jeweler 
covered while the first bandit rifled a 
number of trays, taking rings and other 
jewelry. Jewelers have been asked to 
look out for the loot described as fol- 
lows: ten white gold wedding rings set 
with diamonds ranging between three 
and seven points; 20 white and green 
gold weddings rings orange blossom en- 
graving; 20 men’s rings set with syn- 
thetic rubies; 50 men’s rings yellow and 
green gold and white gold tops; eight 
single stones, ladies’ rings (white gold) 
set with 20 and 30 point diamonds, some 
having sapphires end emeralds in vari- 
ous style settings and seven unset dia- 
monds from 10 to 20 points each. 

After the bandit had stuffed the 
jewelry in his pockets the nan standing 
guard told him to leave the store. The 
armed man was the last to leave and 
waited until his confederate was some 
distance away. The bandit warned Mr. 
Bershtein not to call the police, and not 
to attempt to follow him as he left the 
store. A few minutes after-the bandit 
had gone Mr. Bershtein ealled the police. 
The thieves are believed to have escaped 
in an automobile which they had parked 
a block from the store. 








The Federal Trade Commission has 
added two more stipulations to the 
lengthening list involving representation 
by wholesale mail order jewelry houses 
of various kinds of jewelry as genuine 
when it is only imitation. The respond- 
ent firms have agreed to cease and desist 
from falsely advertising in their cata- 
logs a wide variety of merchandise in- 
cluding clocks and watches, bracelets, 
rings, pearls, earrings and eardrops, 
salt and pepper shakers, ice cream sets, 
cake baskets, fruit bowls, traveling, 
toilet and manicure sets, field and opera 
glasses, jewelry boxes and pen and 
pencil sets. Fictitious price-marking 
also is prohibited under the stipulations. 

























S. Van Wezel 


der 
Abraham & Cohen 
Harry C. Ruger 
A. Lamberti 



































Goldsmith Brothers 
ae & Refining 


Goldblatt & Polsky 
A.K.S. Jewelry Co. 





Only One Complete 
| Floor Left! 


and various small units 


Count the floors in this outstanding New 
Jewelry Structure—there is only one com- 
plete floor left—and small units. You can 
see how rapidly a building fills up when 
planned from the tenant’s point of view. 


Here are some of the new tenants—you’ll 
know them all—at 74 West 46th Street: 


W. & P. Jewelry Co. 
Yokelson Co. 
Louis Beitchman 
Kreindel Co. 
Har Golan 

arry Goldstone 
Carl Sternfeld 
H. & J. Block 
M. Brigante 


| Better make your appli- 
: cation for space at once. 
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Empire State Convention 





Plans Well Under Way for Meeting at 
Syracuse on April 23, 24 and 25—Big 
Merchandise Exhibit Planned 


BurFALo, N. Y., March 17.—Brevity 
will be the keynote of the convention of 
the New York State Retail Jewelers 
Association, which will be held in Hotel 
Onondaga, Syracuse, April 23, 24 and 
95, This was determined at a conference 
held in Hotel Statler here this week, at 
which the program as originally drafted 
was completely revised. 

Attending the conference were Ed- 
ward Leininger, incumbent president, 
Emil J. Scheer and Charles T. Evans, 
past presidents. Mr. Scheer had pre- 
viously sounded out sentiment among 
State officers in the central part of the 
State. 

Departing from the usual custom of 
holding morning and afternoon sessions, 
it was determined to hold one session 
each day, opening with a luncheon at 
11.30 o’clock and adjourning at 4 o’clock, 
or as soon thereafter as possible. 

The intervals between breakfast and 
luncheon and between adjournment and 
dinner each day will be available for 
those who wish to visit exhibits on the 
eighth and ninth floors of the hotel. 
Fifty exhibitors have thus far signified 
their intention of showing their lines at 
the convention. 

Conrad J. Brotherley, president of the 
A. N. R. J. A., and Alexander Vincent, 
secretary of the Sterling Silversmiths’ 
Guild, will be among the principal speak- 
ers on. the opening day of the conven- 
tion. 

Bartley J. Doyle will outline his trade 
association proposal at the Tuesday ses- 
sion, while Wednesday’s session will be 
devoted almost exclusively to the recep- 
tion of reports and election of officers. 

The annual banquet will be held Tues- 
day evening while there will be a thea- 
ter party Monday evening. 

The 1928 convention now has every 
indication of being the largest conven- 
tion that the New York State associa- 
tion has ever held. Greater interest is 
being shown by members and the fullest 
cooperation from the manufacturers in 
making this the banner year for the as- 
sociation. 

Because the national convention is to 
be held in Dallas this year the New 
York State association will hold a mer- 
chandise exhibition in connection with 
its convention and this will be the only 
Jewelry exhibition in the East this year. 

The committee in charge at first re- 
served the ninth floor of the Onondaga 
Hotel. The immediate response to the 
first circular letter sent out took every 
available sample room on the ninth floor, 
the eighth was added. Today more than 
a month ahead of the convention time 
there are no more available sample 
Tooms on the eighth, but there are some 
on the seventh floor. There are more 
than 50 lines to be shown including 
watches, clocks, silverware, rings, nov- 
elty Jewelry, glass, china, fancy candles, 
gift novelties, gift shop furniture, in 
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fact everything sold in an up-to-date 
jewelry or gift store. 

A pocket size exhibit directory and 
program will be published for the benefit 
of exhibitors only. These convenient 
little booklets will have a complete con- 
densed program on the first pages and 
then a full page devoted to each exhibi- 
tor giving description of lines carried, 
salesmen’s names and room number, 
with space below for buyers memo. 

No firms will be mentioned in this di- 
rectory unless they are showing mer- 
chandise at this convention. 

Twelve hundred copies will be issued. 
Seven hundred will be mailed out just 
before the convention to jewelers 
throughout the State. Five hundred will 
be held for use at the convention. 

The association makes a charge of 
$5 for this full directory page to cover 
actual cost. 








Bill to Prohibit Sending of Unso- 
licited Merchandise Through 
. . the Mails for Sale 


- WASHINGTON, D. C., March 21.—Con- 
gress ‘again has been asked to prohibit 
the sending of unsolicited merchandise 
through the mails for sale. Representa- 
tive Watson, of Pennsylvania, sponsors 
a bill similar to the measure which he 
introduced in December, 1925. Although 
rewritten, the purpose of the bill re- 
mains the same; namely, to prevent the 
use of the mails by concerns doing a 
buy-it-or-return-it business in cheap 
jewelry, novelties and the like. An ex- 
ception is made in the present draft of 
the bill in the case of religious and char- 
itable institutions which, it was devel- 
oped at the hearings on the original 
measure two years ago, use the mails in 
this manner to a considerable extent. 

The proposed legislation had the sup- 
port of the Post Office Department but 
failed to receive favorable consideration 
in the last Congress because of the 
strong case made against the bill at the 
hearings before the House Committee on 
Post Office and Post Roads in the spring 
of 1926, by commercial interests who 
are doing an extensive business by send- 
ing out merchandise which has not been 
ordered by the addressee. The commit- 
tee took the view at that time that the 
bill would be practically impossible to 
enforce because of the large number of 
concerns which are doing a mail-with- 
out-order business. 

Representative Watson’s new Dill 
again brings the proposal before the 
Post Office committee. The text of the 
bill follows: 

A Bins 


To prohibit the sending of unsolicited mer- 
chandise through the mails. 

Be it enacted by the Senate and House of 
Representatives of the United States of 
America in Congress assembled, That here- 
after unsolicited merchandise which any 
person desires to send for the purpose of 
sale to the addressee shall not be accepted 
for mailing. The term “person,” when used 
in this Act, means an individual, partnership, 
corporation, or association, except any re- 
ligious, charitable or eleemosynary society 
or institution: Provided, That the Postmaster 
General may provide by suitable regulations 
for the submission of applications by any 
such religious, charitable, or eleemosynary 
society or institution, accompanied with sat- 
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isfactory evidence of its bona fides, for the 
privilege ‘of sending through the mails un- 
solicited merchandise bearing the pledge of 
the sender to pay the return postage if 
undeliverable or refused. 

Sec. 2. If such unsolicited merchandise is 
deposited in the mails by other than an 
authorized religious, charitable, or eleemo- 
synary society or institution, it shall not be 
delivered to the addressee, but, under such 
regulations as the Postmaster General may 
prescribe, shall be returned to the sender 
charged with postage due at double the reg- 
ular rates to be collected from him upon 
delivery. On failure of the sender to pay 
such return postage the matter shall be dis- 
posed of as other dead matter. 








Former Dry Goods Merchant Charged 
with Defrauding Syracuse Jeweler 


Utica, N. Y., March 20.—A former 
dry goods merchant of Auburn, Union 
Springs and Canandaigua, who it is 
charged defrauded a Syracuse jeweler 
out of a valuable ring, and left numer- 
ous creditors in the lurch, has_ been 
traced to New York by Attorney Benja- 
min Stolz, attorney for the petitioning 
creditors, and Benjamin C. Mead of Au- 
burn, receiver, according to a report to 
creditors. 

It is alleged that the man got away 
with not only the ring worth over $1,000, 
but $14,000 of fire insurance money, and 
left other debts behind him, making a 
total loss of over $40,000, it is now 
estimated. 

It is alleged that a shipment of 11 
cases of goods was traced to New York, 
where the man is said to have carted 
them away in a truck. This was testi- 
fied to by the man’s nephew, who said 
he did not know the man was a fugitive 
from justice, and that he did not know 
where he now is. It was also reported 
that he deposited $14,000 in a Brooklyn 
bank under the name of “M. B. Rule” 
and withdrew it Feb. 23. 

The man displayed about $25,000 to 
Syracuse friends late in February just 
before he dropped out of sight, they say. 
The money included the $14,000 fire in- 
surance, and a number of large bills, 
including several for $1,000, so the in- 
vestigators say. 








Imitation Jewelry May Not Be 
Advertised as Genuine 


WASHINGTON, D. C., March 20.—Ad- 
vertising imitation jewelry products as 
genuine articles is prohibited by the 
Federal Trade Commission in a stipula- 
tion proceeding just made public. 

The announcement by the Commission 
follows in full text: 

The name of the company involved is 
not disclosed, according to the usual 
policy of the Commission in regard to 
stipulations, but it is made known that 
such words as “morocco,” “ruby,” “sap- 
phire,” “emerald,” “ivory,” “Sheffield 
plate” and “platinum” were used in ad- 
vertisements to describe articles of 
jewelry and novelties that were only imi- 
tations of the genuine pieces that such 
names indicate. 








Several diamond rings, valued at about 
$300, were taken by burglars who robbed 
the store of D. E. Woodyard & Son, at 
Manassas, Va., recently. No trace of the 
burglars has been found. 
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Canadian Jewelers Meet at Regina 





Unique Social Features, Fine Addresses and Big Exhibit of Jewelry and Kindred Lines Feature; 
of Ninth Annual Gathering—Officers Chosen and Other Business Transacted 


REGINA, SASK., CAN., March 15.—In 
this mid-prairie city for the past three 
days manufacturers, wholesalers and re- 
tailers from every Province in Canada 
have gathered at what has been termed 
on all sides the best annual convention 
of the Canadian Jewelers’ Association 
ever held. Not only was Canada repre- 
sented, but some of the principal whole- 





B. M. CHAPMAN, VICE-PRESIDENT 


sale and manufacturing firms of the 
United States sent their representatives 
to take part in the ninth annual gather- 
ing. As the delegates depart for their 
homes tonight there are three main fea- 
tures of the convention implanted in 
their memories they say. The first of 
these is the unalloyed success of the 
gathering both in a business and social 
way; the second, the magnificence of the 
exhibits and the undoubted advantage 
of having such displays in connection 
with these annual gatherings; the third, 
the originality shown in the welcome and 
the form of entertainment provided for 
them in this city. 

As to the first, the whole lengthy pro- 
gram was completed without a hitch. 
Understanding was arrived at on various 
matters concerning taxation and trade 
questions for which legislation might be 
required, new policies laid down and ac- 
cepted. On the second feature, the in- 
novation of collecting together thousands 
of dollars’ worth of gems, precious metals 
and glassware for display among the 
trade was so striking as to lead for a 
demand that it shall be continued. More- 
over the 44 exhibitors, mostly manufac- 
turers who participated in the display, 
were well content with the publicity at- 
tained and the results achieved. As for 


the third, very many of the attendants, 
members and guests of the association, 
go home, having partaken of buffalo 
meat and pemmican for the first time in 
their lives; having seen seamed and 
hoary Indian chiefs smoke the pipe of 











WALTER J. BARR, PRESIDENT 


peace in symbolic welcome to them and 
having seen one of their order duly ad- 
mitted to chieftainship in the Cree tribe 
as “Chief Silver Spoon.” 


Tuesday 


When the convention opened on Tues- 
day there were 240 delegates registered, 
a number which was largely exceeded as 
the convention proceeded. Walter J. 
Barr, president, from Toronto, could not 
attend but he sent his annual address to 
be read by B. M. Chapman, Toronto, 
first vice-president, who occupied the 
chair. Mr. Barr called attention to the 
fact that Canada was fast recovering 
from the conditions existing after the 
great war, a fact of special importance 
to jewelers, since it was displayed in the 
greater power of the public to purchase 
better merchandise. In particular it had 
been shown in the enlarged purchases 
of sterling silver, good grade watches 
and clocks. There was a return to popu- 
lar favor of gold in its natural color and 
a corresponding decrease in the demand 
for white gold and platinum. He wrote 
in part as follows: 


ADDRESS OF PRESIDENT BARR 


I would suggest that Dominion conventions 
be held at longer intervals, say every second 
or third year, and that these take place in 
Toronto, as the most convenient center, and 
also where the executive is mainly situated. 
I think it would be helpful for the Provinces 
to have annual gatherings, which may be 
arranged to be held at varying centers. My 


thought is that this would stimulate pro- 
vincial interest and bring together merchants 
of the provinces in a more intimate and 
personal manner. 

In reviewing the conditions that have Dre- 
vailed since our last annual meeting, it is 
encouraging to state that there has been a 
general improvement in every line with 
which we are associated. This movement 
has been gradual, but nevertheless important 

Canada has attracted the attention of the 
world, and capital is being freely expendeg 
for development of the great natural fe. 
sources with which our Dominion abounds, 





ROSS, SECRETARY-TREASURER 


It may be true that our business is one of 
the first to feel the effects of a depression, 
and one of the last to recover therefrom. We 
are so much influenced by the vagaries of 
fashion, as well as the abundance or restric- 
tion in money distribution, that the trade 
frequently evidences wonderful prosperity or 
the reverse. 

I think I may safely state that the public 
is buying better merchandise than _ last 
year, and we can do much to influence this 
greatly to be desired interest. Manufac- 
turers of sterling silverware report an In- 
creased demand for their product. The sale 
of higher priced watches has_ been auite 
pronounced and, in connection with this line, 
I hope that the association may see its way 
clear to recommend to its members a closer 
supervision of the class of watches they dis- 
tribute. With the scarcity of good mechanics 
and the great cost which accompanies too 
liberal guarantees, watch dealers would do 
well to safeguard themselves by only recom- 
mending such timepieces as they know Will 
give reasonable satisfaction. The demand 
for clocks of good quality has been wide- 
spread, and larger than for many yeals. 
This, I think, would indicate that Canadians 
are paying more attention to home furnish- 
ings than they have been able to do in recent 
years. There has been a large sale for 
diamonds, which is direct evidence of the 
existence of abundant cash resources, espe 
cially in the larger cities. 

The jewelry trade proper has been per- 
haps less satisfactory than other industries, 
and it is my opinion that until natural golt 
becomes fashionable. we will still suffer from 
the intrusion of white gold and_ platinum 
finished articles. There is reason to believé 
that this change is rapidly approaching. 
have noticed large importations this vear of 
gold-plated necklets, collarets and wide 
bracelets. These are of the cheaper class, 
but the fact that they are finding a ready 
sale is an indication that the same goods. 
made of better material, will soon be 
request. 

I am not so sure that what we call the 
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i ill continue to be important for 
oy penne. Each merchant will probably 
have to settle this question individually. I 
- of the opinion that the jeweler’s place 
os the community can be successfully main- 
tained only when he is recognized as a dis- 
tributor of the manufactures of precious 
metals, precious stones, fine timepieces and 
such articles as call for expert knowledge. 
He is not a fancy goods dealer or haber- 
dasher, but an artistic expert, whose trade 
is only learned by close application over a 
period of years. f - 
There is another subject I desire to briefly 





NORMAN F. PATTERSON, MEMBER OF 


THE RETAILERS’ EXECUTIVE 


place before you, which is the advantage of 
associating the name of the jeweler as in- 
timately as possible with any goods of a 
desirable character he sells. 

National advertising has been carried to 
a point where it is a serious menace to the 
development of the retail distributor, inas- 
much as the influence of the individual is 
obscured by this method of obtaining a 
market. 

Making sales is important, but obtaining 
permanent customers is much more essential 
to the success of any distributor. I would, 
therefore, suggest that where it is at all 
possible the name of the retailer be attached 
to goods of merit in which he is interested. 
More particularly this is applicable to the 
sale of watches; by having the imprint of 
your name on the dial you accomplish two 
desirable results. One is, you secure to your- 
selves a fair profit, which is determined by 
your own calculation and not fixed for you 
by an outside party. Again, you emphasize 
to the buyer your connection with the article 
sold, so that it serves as a permanent adver- 
tisement of your business, and becomes a 
matter of personal proprietorship. 

National advertising enables the manutfac- 
turer to place his goods in any direction, or 
with any merchant, that he may select. In 
many instances goods sold by the jeweler 
are found in the stores of other tradesmen. 
I know that it is not possible to entirely 
separate yourselves from the nationally ad- 
vertised article, in fact, in some instances 
it is most desirable that you should be thus 
associated, but remember that your individu- 
ality is to a considerable extent, sacrificed 
when goods so advertised become too im- 
portant a factor in your sales. In the watch 
line particularly, you have an influence of 
sreat value, and if you destroy this by 
having your stock reflect in too great a de- 
rd upon goods that are common to every- 
ody, your profit and your influence is in 
a dangerous Situation. 
os connection with other executive activi- 
les, I would mention that the fund for 
fe blishing watchmaking scholarships at 
b € Toronto Technical School has practically 
te obtained. The immediate objective was 
in th moderate, about $1,200, but I hope 
t € near future we may see our way clear 
° supplement this amount considerably. 
while ping continues by individuals, and 
be the Customs Department has been 
Sere active, there is yet room for decided 
merce nent particularly in connection with 

andise bought overseas. It is a com- 
perience of the better class jeweler 
alled on to value expensive articles, 
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for insurance or estate purposes, that are 
of foreign manufacture, and on which no 
duty has been paid. I have received several 
communications, giving information of this 
kind, but the merchant always fails to dis- 
close the names of the offenders, and I think 
it is the duty of everyone to pass on to Mr. 
Ross or the president, in confidence, full in- 
formation. The total must be a very large 
sum and impossible to accurately estimate, 
but if the measures I suggest be adopted, as 
is done in the United States, there would be 
a large reduction in smuggling activities. 

In this connection I may state that the 
Minister of Customs has decided to request 
all incoming ocean passengers to sign a 
declaration setting forth their purchases 
while abroad. The inspector under the Gold 
and Silver Marking Act, we hope, may be 
added to the Customs Preventive Service. 














&. L. 


JOHNSON, MEMBER OF THE 
RETAILERS’ EXECUTIVE 


Your executive considers if this were done 
a further decrease in commercial smuggling 
would result. 

The executive has brought to the attention 
of the Dominion Government, at different 
times during the year, many matters of im- 
portance, and I am glad to report with 
encouraging results. 

The work of the association in regard to 
fundamental matters, such as taxation. legis- 
lation, customs, publicity, etc., is most im- 
portant, and can only be effective when pre- 
sented by an organization such as we are. 
The Government recognizes that your ex- 
ecutive represents a very wide distribution 
of interests throughout the Dominion, and 
so are impressed accordingly. 

The monthly meetings of the executive 
have been well attended, and our secretary’s 
report will contain some very interesting 
information for you. 

I express my appreciation of the honor 
conferred by electing me president for this 
past year, and regret that Mr. Adolph Levy, 
vice-president in 1926, the logical nominee, 
was unable on account of illness to accept 
the office. I also desire to mention that I 
have received excellent supnort from my as- 
sistants on the board, and from our most 
capable secretary, and bespeak for my suc- 
cessor the same enthusiastic assistance. 

I am sorry that circumstances prevent me 
being with you, and am confident your de- 
liberations and conclusions will be of benefit 
to all the various branches of our trade, in 
addition enjoying the splendid hospitality of 
the Western representatives who are so noted 
for enthusiasm and cordiality. 


Report of Secretary Ross 


O. M. Ross, of Toronto, the secretary- 
treasurer of the association, reported 
there had been a substantial increase in 
the membership of the association dur- 
ing the year and a decided increase in 
the amount of business handled at the 
head office. He reported that a bill to 
amend the gold and silver marks act 
had been accepted by the Federal 
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Government at Ottawa and had been 
given its first reading. The Depart- 
ment of Customs had agreed to the 
request of the association that all tour- 
ists returning from Europe be required 
to sign a written declaration of their 
purchases abroad. This move was de- 
signed to offset the smuggling evil. The 
same department had agreed in the case 








R. L. McGILL, MEMBER OF THE 
RETAILERS’ EXECUTIVE 


of seizures of precious metals to vary 
the former procedure and instead of sell- 
ing them by auction would in future send 
them to the mint to be melted. 

Application had been made for a re- 
fund from the Government of the amount 
of excise tax paid on ‘jewelry unsold at 
the time of the cancellation of the tax. 
Steps had been taken to prevent the im- 
portation of low-grade Swiss made 
watches, as far as possible, by the impo- 
sition of a minimum specific duty. Ne- 
gotiations were in progress with the 
Government for the creation of a horo- 
logical institute so that certificates of 
merit could be granted efficient watch 
repairers. Steps were being taken also 
to secure legislation whereby the manu- 
facturers of nationally advertised goods 
would be enabled to secure protection 
against injurious price cutting of their 
products. 

At noon of this, the opening day, at- 
tendants at the convention were enter- 
tained at luncheon where a tableau and 
symbol bespoke the welcome of civic or- 
ganizations. Chiefs Rockthunder, Little 
Sioux, Little Dog and Eagle of the Cree 
tribe reservations, in the Qu’Appelle 
valley nearby, appeared in full tribal 
dress ornately decorated with feathers 
and beads to gravely invite the officers 
of the association to smoke the pipe of 
peace. The ceremony was impressively 
carried out while Rockthunder uttered 
the words of welcome. Then J. S. Bliss, 
vice-president of the association, was 
called forward and mid the applause of 
the gathering, was formally crowned 
with the headdress of a chieftain, given 
the blanket robe of his office, and de- 
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Sterling (SOLID) Silver 


A Classic in the Spirit of 
Colonial America 


“PRISCILLA STERLING,” the newest member of 
the Weidlich Sterling family, is a truly wonder- 
ful conception. Minute attention to tradition 

in design, and craftsmanship of faultless 
technique have created a complete fiat- 
ware service for which you wouid ex- 
pect to pay more than the unusually 
modest prices. 
Write for complete 
information 
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clared to be memker of the tribe as Chief 
Silver Spoon. A striking tableau repre- 
sentative of Canada was_ presented. 
A. W. Anderson, representative of the 
American National Retail Jewelers’ As- 
sociation, was introduced to the gather- 
ing and received with warmth. Several 
hundred attended. 

In the afternoon beside the routine 
of several gatherings, into which the 
main convention split, window dressing 
competitions were held under the eyes 
of J. E. Wilmot, Ottawa, N. H. Young 
of Edmonton, and E. H. Gunther, of 
Brantford, Ontario. Arthur Duquet of 
Quebec, won the first prize for his win- 
dow set up in the store fronts imported 
for this purpose and specially made for 
the convention, to be set up in the Hotel 
Saskatchewan, the headquarters. 

B. M. Chapman, of Toronto, won the 
second prize and R. L. McGill, of Gault, 
the third. Thousands of dollars’ worth 
of diamonds, platinum and jeweled 
watches, and gold and silver plate were 
utilized in these displays. 

Another original feature was _ pre- 
sented during the evening when a “Pio- 
neer Banquet” was held at which the 
principal dishes were buffalo meat and 
that standby of the old time plainsmen, 
pemmican. Delegates took a sample of 
the latter home with them in little gift 
boxes. All other dishes were of ap- 
proved western variety. A. L. Wheatley, 
Regina, presided, supported by other 
local and executive officers. Scotch and 
other exhibition dances were given and 
novelty numbers by a Ukrainian string 
orchestra. A dance in the ballroom of 
the hotel wound up the day. 


Wednesday 


Wednesday morning the convention 
started its business at 8.30, when the an- 
nual meeting of the Canadian Jewelers 
Publicity Association was held under 
the presidency of Stuart H. Lees of 
Hamilton, Ontario. Total subscriptions 
to the publicity campaign were reported 
to be $75,000, which is to be expended 
over four years. Hitherto the associa- 
tion has concentrated on magazine ad- 
vertisements, but a proposal to change 
into the daily newspaper as a medium 
was approved. S. P. Westaway, of 
Hamilton, reported that the association 
had become affiliated with the Publicity 
Association of the United States, and 
the National Jewelers’ Association of 
London, England, for purposes ‘of co- 
operation. B. M. Chapman, of Toronto, 
S. H. Lees, of Hamilton, and S. C. Mul- 
hall, of Toronto, were elected to the 
executive. Three more will be appointed 
by the Canadian Jewelers’ Association. 

Sectional meetings took up the balance 
of the morning and afternoon, while 
another window dressing competition 
was held. Again at night the conven- 
tion banqueted, this time as guests of 
the president. B. M. Chapman, vice- 
President, of Toronto, presided, Stuart 
H. Lees acted as toastmaster, and the 
speakers included A. W. Anderson, 
Secretary of the American National Re- 
tail Jewelers’ Association, Neenah, Wis. 
Mr. Anderson expressed his thanks to 
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the Canadian organization for the cour- 
tesy shown to him. He said that pros- 
perity in the United States undoubtedly 
would be more pronounced after the 
presidential elections. He brought greet- 
ings from the American association. 
This association, he said, had in con- 
templation the adoption of the Canadian 
method of organization. 


After the dinner a fashion display was 
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THOMAS RODEN, HONORARY PRESIDENT 
OF THE ASSOCIATION 


staged when models wearing the latest 
in gowns displayed the jewelry appro- 
priate to their varied costumes, to the 
intense interest of the whole gathering. 


Thursday 


Thursday was the final day of the con- 
vention. At a general business session 
officers were elected and business wound 
up. A resolution was passed asking the 
Federal Government to transfer the ad- 
ministration of the Combines Act from 
the Department of Labor to that of 
Trade and Commerce and to provide 
that prosecutions under the same shall 
not be made under the criminal code but 
in the civil courts. This was urged as a 
preliminary step to clearing up the situ- 
ation, by legislation or otherwise, in con- 
nection with the status of manufacturers 
who desired to stabilize the merchandis- 
ing of nationally advertised goods and 
prevent the dishonest appeals to the pub- 
lic through the medium of cut prices. 


A resolution passed by the retailers’ 
section strongly commended the manu- 
facturers and wholesalers who exhibited 
and requested that their exhibits be made 
a feature of future conventions. It was 
disclosed that the following had ex- 
hibited; Benedict Proctor Mfg. Co., Cohn 
& Rosenberger, E. A. Gunther Co., P. W. 
Ellis & Co., Goldsmith’s Co. of Canada, 
Gruen Watch Co., International Silver 
Co., Levy Bros. & Co., Ltd., Wm. A. 
Rogers Canadian Co., Oneida Com- 
munity, Ltd., Saunders Lorie Co. of 


Toronto, Stauber & Balters, Traub Mfg. 
Co. of Canada, H. Zinstag, Ltd., Carl 
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Austin Co., Badge Specialty Co., Bulova 
Watch Co., Canadian Jewelry & Import- 
ing Co., Canadian Elgin Watch Co., 
Canadian Ball Watch Co., Canadian 
Leather Products Co., Clappertons Sons 
Co., Electric Chain Co. of Canada, French 
Ivory Products, Ltd., Goldstein Mfg. 
Co., R. G. Howe, Ingersoll Watch Co., 
McGeachie & Holdsworth, F. J. McKin- 
ney & Co., J. Quinton McKay, Geo. Phil- 
lips & Co., Rowland & Campbell, H. & 
A. Saunders, J. L. Sabath & Co., Schwab 
Bros., Tavannes Watch Co. of Montreal, 
Wahl Co., Ltd., A. Wittnauer Co., F. W. 
Westeren, Toronto, M. J. Walsh, Whiting 
& Davis Co., Joseph Hazan and the 
Hughes Cut Glass Co. 

In all there were 126 retailers, 66 
wholesalers, and 39 manufacturers repre- 
sented at the convention besides guests, 
officers of the association, and others. 

In electing officers, the convention ap- 
proved the report of the nominating 
committee in its entirety by which W. J. 
Barr was re-elected president. Other 
officers chosen were: Thomas Roden, 
Toronto, honorary president; First Vice- 
President, B. M. Chapman, of Toronto, 
re-elected; Second Vice-President, J. S. 
Bliss, of Niagara Falls, re-elected; Hon. 
Treasurer James Ryrie of Toronto; Past 
Presidents, A. E. Rowland, Winnipeg, 
A. C. Skinner, Sherbrooke, Que., J. A. 
Caron, of Montreal. 

Representatives on the executive were 


chosen as follows: Retailers: Norman 
Andres, Winnipeg; R. M. Tod, Van- 
couver; I. R. Finkelstein, Montreal; 


W. H. Fintaine, Three Rivers, Que.; 
Walter Eilers, Regina, Sask.; C. E. 
Johnson, Halifax, Nova Scotia; F. W. 
Kinnear, Kingston, Ont.; Norman Pat- 
terson, Sault Ste. Marie, Ont.; W. H. 
McCreery, Windsor, Ont.; R. L. McGill 
Galt, Ont.; H. C. Odell, Toronto; I. St. 
Jean, Montreal; J. E. Wilmot, Ottawa; 
and J. E. LeTellier, Lake Megantic. 
Manufacturers: B. E. Ekbad, Toronto; 
T. K. Pickering, Toronto; S. H. Lees, 
Hamilton; Sol Lorie, Toronto; John 
McKnight, Toronto; R. Roughton, Mon- 
treal; R. Raphael, Toronto. 
Wholesalers: George W. Barrington, 
Montreal; E. H. Gunther, Brantford; 
A. M. Harvery, Toronto; F. J. Levenston, 
Toronto; A. S. Levy, Hamilton; F. J. 


McKinney, Winnipeg; Julien Schwab, 
Montreal. 
Provincial Vice-Presidents: British 


Columbia, Allan Carruthers, Vancouver; 
Alberta, Bert Knowles, Edmonton; W. G. 
Agnew, Calgary; Saskatchewan, Howard 
Downing, Moosomin and G. W. Harring- 
ton of Saskatoon; Manitoba, G. F. 
Thompson, Minnedosa, Ontario; E. H. 
Flach, St. Thomas; Quebec, Arthur 
Duquet, Quebec City; New Brunswick, 
J. T. Mavor, Fredericton; Nova Scotia, 
Stanley Hood, Halifax; Prince Edward 
Island, L. E. Wellner, Charlottetown. 

Canadian Jewelry Travelers Associ- 
ation: President G. T. Shortreads of 
Montreal. 

Ere the convention concluded a con- 
cise outline of the condition of the 
jewelry trade in the United States was 
given by means of a paper compiled by 
G. H. Niemeyer, New York. past presi- 
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dent of the National Jewelers’ Board. 
It was read by O. M. Ross, secretary of 
the association. 

ADDRESS BY G. H. NIEMEYER 


Mr. Niemeyer’s paper began with an 
analysis of the jewelry business gener- 
ally and the conditions which he had 
found existing in the retail, the whole- 
sale and the manufacturing trades, and 
the apparent reasons therefor. In dis- 


cussing the remedies for these conditions 
he said in part: 

The retail jeweler of the future most drop 
his loop and use a distance glass to see his 
place as the active distributor of jewelry 
products. Jewelry has largely been bought 
in the past. It is going to be sold by some- 
one in the future. Is it going to be the re- 
tail jeweler or someone else? 

The sentiments which move the buyer of 
jewelry, silverware and kindred products are 
instinctively and primarily the love of beauty 
and the pride of possession of the genuine. 

If the jeweler will see to it that the people 
at the top of the social structure in his com- 
munity buy and use his products, he need 
not worry about the others—they will follow. 

If the retail jeweler doesn’t tell his cus- 
tomer why he ought to buy the genuine, 
doesn’t explain the difference between the 
real and the imitation, doesn’t point out the 
artistically beautiful as compared to the 
commonplace, how do you suppose the cus- 
tomer is going to find out that there is any 
difference? g 

If no one tells the consumer, is he or she 
to be blamed for being satisfied with the 
imitation? If a woman doesn’t sacrifice her 
social prestige nor doesn’t feel particularly 
ashamed of wearing a 25-cent pearl necklace, 
or a 50-cent piece of costume jewelry, she is 
going to keep right on wearing them. And 
where is the jewelry business going in the 
meantime? You know that right now there 
are entirely too many people wearing $25 
watches who could just as well afford to 
spend $100 for one; and lots of women are 
wearing cheap imported pieces of costume 
jewelry who would want the real article if 
someone only told them why they should 
have it. 

When a respectable manufacturing jeweler 
seriously argues that jewelrv made entirely 
of base metals with a chromium plate has 
a fine color, doesn’t tarnish and is 1s hard 
as steel, and for those reasons is going to 
be a boon to the jewelry business, I say there 
is something wrong. As I see the situation, 


I say: “Bring on your chromium plate 
jewelry.” Here is a base metal similar to 
nickel which undoubtedly will give the 


bumper for the radiator on your automobile 
or the fixtures in your bathroom a fine and 
lasting finish, and has many other practical 
uses—but why use it for jewelry? Why 
plate it over brass or nickel alloy, and then 
try to compare the finished article with a 
piece of jewelry made of precious metal? 
Seriously, the retail jeweler should stop them. 
I say, let us have plenty of chromium plate 
jewelry—dump it on the counter of the 10- 
cent store and the department store. I be- 
lieve its sale will hasten the day of another 
imitation, namely white gold, which reaily 
has nothing to commend it except that it is 
a precious metal alloy which looks like an- 
other more expensive one. If chromium 
plate really chases white gold out of the 
market, I think those of us who are really 
honest about it will say: ‘‘Amen.” 

Above all things, the jewelry trade must 
keep its standards high and the interpreta- 
tion of its descriptive terms clear and clean, 
and whenever necessary it must make laws 
to meet changing conditions and to sub- 
ordinate selfish individual interests to the 
best interests of the industry. Since time 
immemorial, the jeweler has set standards 
which have been the envy of all other in- 
dustries. These standards must be main- 
tained. Once we lose the confidence of any 
considerable part of the buying public, it will 
be a sad day for our business. 

What I have said may sound to you like 
what we call a “bellyache” over here and 
while we are suffering from indigestion, I 
hope sooner or later we will be relieved of 
some of our pain. 

Seriously, certain lines of the jewelry busi- 
ness over here are doing very well indeed, 
notably, silverware and watches. Those in- 
terested in the manufacture of these products 
seem to be working together intelligently, 


thoughtfully solving their problems and in- 
creasing the demand for their products. 


Quebec City is likely to be the place 
of the next convention the executive de- 
cided. 


THE JEWELERS’ CIRCULAR 





Latest Paris Jewelry 


President of Jewelry Crafts Association 
Gives His Impression of the Latest 
Trend in Jewelry Design at the 
French Capital 


Walter P. McTeigue, the well known 
New York jewelry manufacturer, who 
is president of the Jewelry Crafts As- 
sociation, recently “returned from Eu- 
rope after a long sojourn to Paris com- 
mented last week upon the jewelry now 
in the Paris market as follows: 

“There do not appear to be, at first 
glance, very many new things in Paris 
in the way of diamond jewelry, but on 
studying the windows one is able to see 
that special stress is being laid on hat- 
pins and shoulder pins and that these 
articles are unique in that they are 
designed to represent flower boxes, trees, 
etc. Boats are also used as a motif for 
hatpins. Hats continue to be plain and 
of simple design. One of the Dolly 
Sisters places in a very snug, all feather 
hat which fits close to the head a big 
diamond and emerald bead brooch in the 
form of an oval. 

“At night most of the smart set come 
out with the new diamond chains, called 
‘Hussier’ chains. These vary accord- 
ing to the taste of the wearer from plain 
links to fancy ornamental chains that 
run into thousands of dollars. 

“Bracelets do not seem to be growing 
wider but rather narrower as many 
women like to wear several on the arm 
and the very wide bracelet does not 
permit of this. 

“There is a movement among some of 
the jewelers to bring back turquoise 
jewelry. One set worn by a prominent 
actress abroad was lovely in color and 
consisted of necklace, chain, bracelet, 
rings and hip brooch, all of this lovely 
blue stone. 

“More and more novelty designs seem 
to be worn. It is not so much today to 
have an article of value as to have an 
article of beauty. This seems to be the 
goal of most jewelers today and the 
Parisian designers are using all their 
efforts to produce just this type of 
jewelry.” 








Kentucky Legislature Takes No 
Action on Bills Opposed by 
Jewelers 


LOUISVILLE, Ky., March 17.—Jewelers 
and merchants of Louisville and the 
State of Kentucky probably sighed with 
relief yesterday when the 1928 session 
of the Kentucky Legislature came to a 
close, and with it the death of a number 
of legislative bills, of a radical nature. 
One of these bills would have placed a 
10 per cent retail tax on a number of so- 
called luxuries, including diamonds, 
sporting goods, tobacco, cosmetices, etc., 
and while the bill appeared to have been 
killed some time before the wind up of 
the legislature, it was later reported 
that it was under consideration longer 
than most people thought. 

One bill that is reported to have 
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got through provides for disabled ex. 
service men to be allowed to peddle 
through the State without a license, It 
hasn’t been signed by the Governor a; 
yet. Merchants are much opposed to 
this bill, which it is claimed is not for 
the benefit of service men, but backed by 
outside interests which desire to gejj 
direct. 

Another radical bill, which was killed 
in the final days of the session, woul 
have placed a $250 license tax on ail 
chain store organizations, an exemption 
being made for the first five stores, ang 
$250 per store over that number. Such 
a bill was enacted in North Carolina, 
but on March 12, was held unconstity. 
tional by the Superior Court of that 
State. 
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Window Smashers Escape from West 
Philadelphia Store After Looting 
the Show Window 


PHILADELPHIA, PA., March 21.—Three 
window smashers escaped in a fast car 
after looting the window of David 
Greenberg, jeweler, at 216-18 S. 52nd 
St., West Philadelphia, early Sunday 
morning. A_ policeman emptied his 
revolver at the fleeing thieves but is not 
certain he shot any of them. 

The smashers might have obtained 
more jewelry than the $500 worth they 
fled with, had not the breaking of the 
glass been heard by George O. Stout, 
who occupies an apartment on Chan- 
cellor St., almost opposite the store, Mr. 
Stout was about to retire when he heard 
the tinkling of the glass as the smashers 
hurled a brick and supposing an auto- 
mobile accident had occurred, raised his 
window to look out. He saw two men 
in front of the Greenberg store reaching 
in through the shattered window. He 
called for the police and Patrolman 
Phillips heard him a block away and 
at once started to run in the direction 
of the store. 

One of the robbers saw Stout leaning 
from his window and continuing to call 
for the police. The thief drew a 
revolver and pointing it at Stout, threat- 
ened to shoot him if he did not stop. 
Stout continued to yell and as Phillips 
came up with his gun drawn, both 
thieves jumped into their car, one of 
them firing a shot at Stout which landed 
in the woodwork near his head. The car 
was speeded off down 52nd St. as 
Phillips emptied his revolver at the 
fleeing men. 








One of the great events in the jewelry 
trade in Atlanta occurs today in the 
opening by Maier & Berkele of their 
new quarters at 111 Peachtree St., N. E. 
This concern, which has been established 
for 41 years, has always carried an eX 
cellent stock of jewelry, but the display 
which is to be made in their new home 
is by far the largest and most compre 
hensive collection of fine diamonds, sil 
verware, watches and jewelry that has 
ever been shown in this section of the 
country. 
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Charged With Forgery 





r for New York Jewelry Concern 
wag ek in $5,000 Bail Pending 
Further Hearing 

Bail of $5,000 was furnished last week 
py Alex Donnelly, 1405 Townsend Ave., 
Bronx, and for over 10 years employed 
as a cashier by J. B. Bowden & Co., 15 
Maiden Lane, New York, who was ar- 
rested on March 18, charged with for- 

ery. While Donnelly was only accused 
with the alleged falsification of records 
to cover a $185 shortage, it is understood 
that a checkup of the books will show a 
discrepancy of more than $10,000. 

The arrest of Donnelly was brought 
about through discoveries made by an 
auditor who had been called in by the 
concern to audit the books. Upon look- 
ing over the records, the auditor, it is 
claimed, found many discrepancies, and 
when Donnelly was confronted with these 
facts, it is alleged, that he admitted he 
had been “gypping” the Bowden concern 
for several years. The cashier was then 
placed under arrest by Sergeant Dowling 
and Detectives Brennan and Mortimer 
of the Maiden Lane Squad. 

He was taken to the Tombs Police 
Court on Tuesday of last week and was 
committed to prison, unable to furnish 
a bond of $5,000. It is understood that 
he has since put up his bail and has been 
released. Donnelly will be given a fur- 
ther hearing in the Magistrates’ Court 
on March 27. 








Three Men and Two Women Arrested 
by Louisville, Ky., Police Follow- 
ing Breaking of Windows in 
Two Jewelry Stores 


LOUISVILLE, Ky., March 17.—Follow- 
ing the breaking of two jewelers’ win- 
dows and thefts on two consecutive 
nights this week detectives watching 
jewelry shops arrested three men and 
two women in connection with the thefts, 
and secured confessions, which indicate 
that this particular band of thieves has 
been broken up. 


Early Tuesday morning, March 13, 
the store of the Dixie Jewelry Co., 428 
W. Market St., was visited, and about 
$200 worth of merchandise taken, fol- 
lowing the breaking of the window. 

The following night a window of the 
Lincoln Watch & Jewelry Co., 232 W. 
Market St., was smashed, and about 
$500 worth of merchandise taken. 

At 2.45 o’clock the following morning 
a city officer and private policeman 
Picked up two men loitering about the 
windows of a pawnshop and they con- 
fessed to the two jewelry store robberies. 
Detectives went to 241 S. Second St., 
Where they recovered most of the loot 
from under a mattress on which two 
young girls were sleeping, and arrested 
them, as well as the proprietor of the 
Place, for having stolen merchandise in 
his Possession, after some of the loot 
Was discovered to have been accepted by 
him, probably in lieu of rental. When 
one of the girls dressed to go to police 
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headquarters, a dress which she put on 
was identified as having been stolen 
from a retail store in another window 
smashing. 

The latest window smashing at the 
Dixie store was the fourth within a few 
months’ time. 








Modernistic Jewelry* 





The Color Note Prominent in the Current 
Jewelry Fashions in Paris 


Paris, March 10.—There are two defi- 
nite phases of the tendency toward color 
in current jewelry fashions in Paris. 
Modernistic design, reflected as sharply 
in clothes as in art, has given new im- 
portance to brilliant color, to unconven- 
tional line, to the use of unusual combi- 
nation of jewels. On the other hand, 
there is a pronounced revival of early 
Victorian fashions, and with it the re- 
petition of the jewelry designs of that 
period. 

The fact that the larger jewelry 
houses, many of them of conservative 
tastes, are leaning more and more to- 
ward the modernistic in their designing, 
may mean identifying this type of 
jewelry with a period of its own and ele- 
vating its price importance. In any 
case, the fine quality of the stones used 
puts modernistic pieces very near to the 
rare jewel class. 


Fouquet is among those who are giv- 
ing attention to new geometric forms, 
and to bizarre color arrangements. He 
makes one necklace which measures 
about 60 centimeters stretched out its 
full length—the half which hangs at the 
front is of graduated carved jade beads 
(the largest being about a centimeter 
and a half in diameter) and the remain- 
der of polished amethyst, continuing the 
graduation so that the smallest beads 
are about a half-centimeter in diameter. 
A smaller version of this same necklace 
gives the effect, from the front, of being 
entirely of jade, and from the back, of 
amethysts. 

A pin, making use of the same combi- 
nation, has three stones set end to end— 
the center of carved jade (five centi- 
meters by one) with an amethyst at 
either end (each about a centimeter 
square.) Another is a five centimeter 
piece of polished jade, in cylindrical 
shape, half a centimeter thick, tipped at 
either end with small amethysts which 
continue the cylinder idea. All these 
jade-amethyst pieces arrest a great deal 
of attention at Patou’s, where they are 
being shown with gowns of varied types. 


Jade, carnelian, amethyst, sapphire 
and onyx are the media more frequently 
used for geometric patterns. The repro- 
ductions of old nineteenth century pieces 
show coral, turquoise and garnet. 

There seems to be a growing interest 
not only in garnet but in stones of simi- 
lar coloring. The importance of rubies 
may have given sudden impetus to this 
flare for red stones of all types. They 


are seen in brooches in the old-fashioned 
manner—big round button brooches— 
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five or six centimeters across, set in 
bright gold, or faithfully copying the 
fashion of concealing all metal by 
crowding the stones close together. Ac- 
companying bracelets repeat the brooch 
design as a center motif, with a plain 
band encircling the arm. These brace- 
lets, like their originals, are not worn 
at the wrist, but a few centimeters up 
the forearm. 





*Issued by the National Jewelers Publicity 
Association. 








Reelected President 





Sol. M. Schwarzschild Again Heads Rich- 
mond Twenty-four Karat Club 


RICHMOND, VA., March 19.—Sol M. 
Schwarzschild, president, and other offi- 
cers of the 24-Karat Club of Richmond, 
were reelected at the annual meeting of 
the club. Other officers named to succeed 
themselves are: Grover C. Cocke, vice- 
president; Morris Lutto, secretary, and 
William H. Schwarzschild, treasurer. 
The meeting was held at the Jefferson 
Hotel last week, the business session 
being preceded by a banquet in the Flem- 
ish Room. 

Several matters of importance to the 
trade were discussed. It was decided to 
hold another jewelry show next fall. 
Decision was also reached to take steps 
to try to put a stop to the sale of stand- 
ard silverware at local department 
stores in competition with independent 
jewelry stores. 

A committee will be named later to 
work out plans for the 1928 jewelry 
show. 








Letter to the Editor 





Congratulations on the Anniversary 
Number 


Providence, R. I., Feb. 27, 1928. 
Editor, THE JEWELERS’ CIRCULAR: 


Again I am very glad, indeed, to have 
the opportunity of taking my typewri- 
ter to use in expressing through the 
medium of words, sincere congratula- 
tions to you and your associates for the 
mighty fine anniversary number which 
came to my desk last Saturday. 

The cover is a peach. It is absolutely 
the most fitting and expressive cover 
you have ever had upon this number. 
The interior of the magazine is equally 
good, and though I have carefully pe- 
rused it from cover to cover it is my in- 
tention to do it again, for I know I shall 
find interesting entries that I over- 
looked. 

Yours very truly, 


A. I. RUSSELL. 








Carl M. Struss, jeweler, for 18 years 
at Summit Ave. and 1lith St., Union 
City, N. J., has opened a new store at 
700 Bergenline Ave. The new store will 
be under the personal management of 
Mr. Struss with Albert Gallopini as 
manager of the former store. 
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Advertising Jewelry 





National Jewelers Publicity Association 
Starts 1928 Magazine Campaign 


HE first volley in the 1928 advertis- 
ing campaign of the National 
Jewelers Publicity Association was fired 
in Collier’s Weekly of March 24, and 
will be followed by subsequent releases 
of the same advertisement in Time, Life, 





As stars set the sky a-sparkle, 
Jeweled gifts brighten the lives 
of those we love... Jewels be- 
come more precious ... more en- 
deared with each passing year. 





Sor 
GIFTS slat LAST 
Consult your Jeweler 
NATIONAL JEWELERS PUBLICITY ASSOCIATION 


ADVERTISING IN 1928 NA- 


TIONAL CAMPAIGN 


JEWELRY 


Literary Digest, Liberty and Cosmopoli- 
tan during the months of April and 
May. 

This beautiful and striking advertise- 
ment, reproduction of which is shown 
with this article, will typify the high 
type of advertising copy, layout and con- 
sumer appeal which is dominant in the 
whole series of advertisements for this 
year. 

“As stars set the sky a-sparkle, 
jeweled gifts brighten the lives of those 
we love. . . Jewels become more pre- 
cious with each passing year.” So reads 
the copy accompanying the illustration. 
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of the position jewelry occupies in the 
social life of our country. 

In two brief sentences, thousands of 
magazine readers will be told subtly and 
yet forcibly that jewels are a brighten- 
ing influence in our lives, that they lift 
the individual out of the commonplace 
and that their influence upon the com- 
posure and poise are without parallel— 
and that they are treasured more and 
more with the passing of years. 

This advertisement itself is jewel-like 
in perfection and appeal. Youth con- 
tributes its grace and contour and its 
dash to supply the background for the 
illustration. : 

This advertisement is scheduled to ap- 
pear in the following: 

Collier’s, March 24, one-half page. 

Time, April 2, two-thirds page. 

Life, April 5, two-thirds page. 

Literary Digest, April 21, two-thirds 
page. 

Liberty, May 12, one page. 

Cosmopolitan (Monthly), May, two- 
thirds page. 

This compelling advertisement will 
strike instant appeal into the hearts of 
the young girls and bring a reminiscent 
smile to the faces of those whose daugh- 
ters have grown up to be debutantes. It 
is undeniably an advertisement that will 
attract young and old alike. 








Death of A. R. Von Dette 


BENNINGTON, VT., March 19.—A. R. 
Von Dette, who has been in business 
in Bennington for the last 18 years, died 
Feb. 21, at his home on Imperial Ave., 
following an illness of eight weeks’ 
duration. 

Mr. Von Dette was born in West Rut- 
land, Jan. 20, 1873, the son of Mr. and 
Mrs. Aldace Von Dette. His early life 
was spent in Rutland and_ vicinity. 
When a voung man he went West and 
then South. In 1905 he married Miss 
Lillian Halstead at New Concord, Ohio. 
She died in Bennington, March 14, 1924. 

Mr. Von Dette moved to Bennington 
in 1910 from Monroe, La. He entered 
the jewelry business and opened one of 
the most attractive stores in the com- 
munity. His honesty and integrity were 
quickly recognized and he built up a 
business that’ reflected considerable 
credit on himself. 

He was always especially interested 
in making his window displays attrac- 
tive and his method of decoration has 
always been the subject of considerable 
favorable comment. 

Mr. Von Dette was a member of 
Mount Anthony lodge F. & A. M., the 
Bennington lodge of Elks, the Benning- 
ton Club, Mount Anthony country club 
and the Second Congregational church. 

On Jan. 27, 1927, he married Prudence 
Howard of Bennington, who, with his 
father, three sisters, and one brother 
survive. The sisters are Mrs. H. C. 
Mills of Bennington, Mrs. Howard 


Hemmingway of Springfield, Vt.. Miss 
Fannie Von Dette of Bennington, and 
Allen Von Dette of Rutland. 

Mr. Von Dette was keenly interested 
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The illustration itself speaks eloquentlyin the State Jewelers’ association, ang 


was for several years one of the officers, 
He was well known by the profession 
throughout New England and the news 
of his death will be received by his many 
friends with deep regret. 
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L. A. Wetmore, a jeweler, at Kent, 
Ohio, has applied to the Federal Com- 
mission at Washington, D. C., for a 
license to operate a radio broadcasting 
station. All equipment has been pur- 
chased to send out music and other pro- 
grams on 200 meters with 75 watts, ac- 
cording to the jeweler. The only thing 
that is holding the broadcasting station 
back at the present time is the Federal 
authority. Herbert Halverstadt s- 
sociated with Mr. Wetmore, will assist 
in the operation of the station. Mr. 
Wetmore had made application for the 
call letters WLAW, the last three being 
his initials. 
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Mr. and Mrs. Raymond E. Ostby have 
arrived at their home in this city follow- 
ing a stay at Atlantic City. 

P. H. Opie Co. of Westerly is prepar- 
ing to enlarge its jewelry and silverware 
departments. 

Harry L. Benson has given a chatte! 
mortgage to Walter Johnson for $1,000 
on the contents of premises, 226 Eddy St. 


Col. and Mrs. Joseph Samuels have 
returned from Palm Beach, Fla., where 
they have been spending several weeks. 


Mr. and Mrs. Walter A. Griffith, who 
are traveling around the world, left 
Bombay last week on their way to Cal- 
cutta. 

The police have recovered the auto 
coach belonging to F. Nelson Lane, man- 
ager of the Rex Co., that was stolen 10 
days ago. 

Walter A. Griffith was elected a direc- 
tor of the Colonial Finance Corporation 
at the annual meeting of the stockhold- 
ers last week. 


According to information filed at the 
office of Secretary of State, Calvin Dean, 
Inc., has increased the capital stock 
from $10,000 to $50,000. 


The Marvel Mfg. Co., 131 Washington 
St., is owned and conducted by Benjamin 
Battle, according to information filed at 
the City Clerk’s office. 


Edmond C. Mayo, president of the 
Gorham Mfg. Co., has been added to the 
board of directors of the United States 
Bobbin and Shuttle Co. 


The Tasca Jewelry Co., which has just 
started in the wholesale jewelry business 
here, is now well settled in its quarters 
at 34 Aborn St. 


The Providence Institution for Sav- 
ings has discharged a mortgage for 
$15,000 on property of Max Gertsacov 
et ux. 


The A. & Z. Chain Co. of this city 
has added R. C. Philbrick to its sales 
forces, who will have the New England 
territory. 


A hearing will be held March 27, at 
9 o’clock in the Municipal Court, this 
city, on the petition for permission to 
sell assets of the late Edwin F. Kent. 


The Title Guarantee Co. of Rhode 
Island, has discharged a mortgage for 
$12,000 against property of George N. 
Babington, et ux. 


This year marks the 70th anniversary 
of the establishing of the George H. 
Fuller & Son, manufacturers of jewel- 
ers’ findings at Pawtucket, in 1858. 

Mr. and Mrs. Ellis W. MacdAllister 
ave announced the engagement of their 
daughter, Miss Lucille MacAllister to 
George A. Midwood, Jr. 

Henry G. Thresher of Waite Thresher 
Co., who has been touring the South 
for several weeks with Mrs. Thresher, 
arrived home the past week. 
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The Gertsacov Jewelry Co. which re- 
cently purchased the stock, tools, fix- 
tures, etc., of the V. E. Black Co. is 
dismantling the plant and selling the 
property at private sale. 


The Specialty Products Co., Inc., has 
been granted permission to erect a two- 
story addition to the rear of the present 
building at the southwesterly corner of 
Saratoga St. and Gordon Ave. 


Mr. and Mrs. William H. Goodgeon 
of Westerly have returned from a South 
American cruise, arriving in New York 
the past week aboard the steamship 
Essequibo. 

The case of the T. N. Glass Corp. 
against Adolph Aron & Son, appellant, 
which was on the calendar of Superior 
Court last week for a hearing on appeal 
was continued for reassignment. 


At the annual meeting of the stock- 
holders of the Guaranty Fire Insurance 
Co. of Providence last week, among the 
directors elected were the following: 
Paul C. Nicholson, Samuel M. Nicholson 
and Byron S. Watson. 


Wrist watches, men’s and women’s, 
valued at $75 were stolen from the store 
of Philip Fox, 195 Dexter St., Paw- 
tucket, the other night. Entrance was 
gained by breaking the glass in a rear 
door and slipping the bolt. 

William J. Payne, employed by the 
Brown & Sharpe Co. for over 46 years, 
died last week at his home, 42 Hillside 
Ave., in his 68th year after an illness of 
two months. He is survived by his 
widow, three sons and two daughters. 


At the annual meeting of the East 
Side Skating Club the past week, Martin 
S. Fanning was elected secretary and 
treasurer. and Mrs. Ellis W. MacAllister 
was elected one of the Board of Gov- 
ernors. 


The case of James C. Doran & Sons 
against the Kendall Laboratories was 
heard last week before Presiding Justice 
Tanner in Superior Court and a decree 
entered appointing George W. Hamilton 
as trustee. 


Joseph H. Lancor of the Langor Mfg. 
Co., is general chairman for the fourth 
annual dance of the Providence Ex- 
change Club for the benefit of the 
crippled children, to be held at Rhodes- 
on-the-Pawtucket on Easter Monday. 


Whitney & Kahn, manufacturers, 246 
Eddy St., have purchased the business 
of A. Schweitzer & Son, 158 Pine St., 
and have removed to the latter location. 
where both businesses will be continued 
by Whitney & Kahn under the respective 
names. The A. Schweitzer & Co. busi- 
ness was started in 1910. 

William H. Wellington, an expert 
jewelry engraver, who learned his trade 
and was employed for several years 
with the old-time Ladd Watch Case Co., 
in this city, died March 10, at his home 
in Swansea Village, Mass., in his 67th 
year. Besides his widow he is survived 
by one son and one daughter. 

The home of Frank Vincent, president 
of the Vincent Mfg. Co., was the scene 
of an attempted robbery the other night, 
but the thieves were frightened away by 
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the police one of whom was seriously 
wounded in an exchange of shots with 
the robbers who effected their escape. 
Mr. Vincent and family are at present 
on a vacation trip to Cuba. 


The recent arrest by New York police 
of two men alleged to be members of a 
gang that has been raiding shipments of 
precious and semi-precious stones com- 
ing into that port has revealed a very 
extensive series of operations. . The 
particular goods that were found in the 
possession of the men belonged to the 
Adolf Meller Co. of this city and were 
shipped from Czecho-Slovakia. 


The first meeting of the board of 
directors of the Manufacturing Jewelers’ 
Board of Trade following the annual 
meeting was held last Friday afternoon 
at the Turks Head Club with President 
Ellis W. MacAllister, presiding. Con- 
siderable routine business was trans- 
acted, several applications for member- 
ship favorably considered and plans 
discussed for the coming year. 


More than $2,000 worth of jewelry in 
the retail store of the Hope Jewelry 
Store, 17 Empire St., was damaged 
Saturday afternoon when fire, breaking 
out around some electric wiring at the 
base of a showcase, gutted the interior 
of the store. The proprietor, Louis 
Feingold, was across the street getting 
a late lunch and had left an assistant 
in charge for a few minutes. He carried 
only a small insurance. 


A charter was granted under the laws 
of Rhode Island by the Secretary of 
State the past week to the Levy, Ander- 
son Co., Inc., to manufacture jewelry in 
this city. The incorporators are Samuel 
B. Levy, formerly of V. E. Black Co., 
Maurice Anderson and Philip C. Joslin, 
all of this city. The authorized capital 
stock of the concern consists of 100 
shares of common, with no par value. 
The new concern will be located at 195 
Rhodes St. 


A voluntary petition in bankruptcy 
has been filed in the United States Dis- 
trict Court by DiMeo Bros. Co., Inc., 
manufacturing jewelers, 4 Tower St., 
this city. The schedule of liabilities 
show a total of $21,427.04 and the assets 
of $22,196.39. The business was started 
in 1923 by three brothers: Alfred, Frank 
and Isidore DiMeo and was _ incorpo- 
rated under the laws of Rhode Island 
in July, 1927, with an authorized capital 
of $50,000. 

Among the jewelry buyers who have 
been in this city and vicinity during the 
past week were the following: Messrs. 
Bows and Hartley of Norris Alister-Ball 
Bridge Co., Chicago; Mr. Rubin of Mil- 
lard Novelty Co., Philadelphia; Mr. 
Schwab of A. G. Schwab & Co., Cinein- 
nati, Ohio; Messrs. Seguine and Baker 
of Seguine & Baker, New York city; 
Miss Fox of Strawbridge & Clothier, 
Philadelphia; Leo Bauman of Bauman 
Massa Jewelry Co., St. Louis, Mo.; 
Messrs. Betschek and Fishel of Max 
Betschek & Co., New York city; Max 
Singer, New York city; Sam Diamond 
of Diamond Blitz, Chicago; Mr. Mangus 
of John Mangus & Co., Chicago. 
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Edgar Swallow, who was formerly a 
resident of this city returned last week 
after a year spent in Florida. 


Herbert Sturdy has returned from 
Pinehurst, S. C., where he has been play- 
ing golf with Donald Ross. 


H. B. Anderson, 333 Washington St., 
Boston, is the new New England repre- 
sentative of the Quaker Silver Co. 


Mr. and Mrs. Lloyd G. Balfour arrived 
home last week from a six weeks’ so- 
journ in Nassau. 

Mr. and Mrs. Harold E. Sweet sailed 
last week from New York on the steam- 
ship Orizaba for a 10 days’ cruise to 
Havana. 

Rathbun Willard, treasurer and gen- 
eral manager of the General Plate Co., 
left the past week on an extended Medi- 
terranean trip. 

Robert Meyers, watch repairer, Wat- 
son Annex, 9 Academy St., announces 
that his stores will be open evenings 
until further notice. 

B. B.-*Holden closed his place at 
Franklin the first three days of the past 
week and attended the New England 
Council of Optometry at Boston. 

Charles Shockro of the Bay State 
Optical Co., who is a sergeant in Co. I 
of the 101st Infantry, won the indoor 
rifle championship at the E. Dedham St. 
armory last week. 

At the annual meeting of Attleboro 
Lodge of Elks the other evening, Martin 
P. Brennan was elected Exalted Ruler, 
George S. Bliven, Leading Knight, and 
Lewis C. Basler, Loyal Knight. 

Russell T. Beaumont of the Bay State 
Optical Co. and Miss Ruth M. Henshaw 
of North Attleboro, have filed their 
marriage intentions with the city clerk 
of this city. 

Frank Mossberg and Harry Holbrook 
were members of the committee in 
charge of the camp fire program for 
the entertainment of the members of 
the G. A. R. at the Driving Club lunch- 
eon last Saturday. 

James K. Wiggmore, Jr., who is as- 
sociated with his father in the manu- 
facturing jewelry business, and Miss 
Helen M. Straw of New York city, were 
married a few days ago here. The 
ceremony was a quiet affair and the 
newlyweds left immediately on a wed- 
ding trip. 

Excellent examples of the best work 
of craftsmanship in metal are tastefully 
displayed in the main lounge of the 
Boston Chamber of Commerce quarters 
on the 14th floor. Advertising special- 
ties, badges, souvenirs, medals and 
college and school jewelry are attrac- 
tively arranged beneath glass—the 
products of the Robbins Co. of this city. 

At the annual meeting of Hospitality 
Commandery, Knights of Malta last 


week among the officers installed were: 
Harold C. McLane as Sir Knight Com- 
mander; Charles H. Stone, treasurer; 
Edwin A. Davis, senior warden; Ernest 
A. Jost, 


junior warden; Charles H. 
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Amesbury, sword bearer; J. Birgar 
Johnson, standard bearer and Arthur 
Barrowman, warder. 

One of the displays that recently 
aroused a great deal of favorable com- 
ment at the exhibit in the Newark Mu- 
seum was that of the R. F. Simmons Co. 
of this city. The company showed a fine 
collection of bracelets and another of 
chains, and an exhibit of an ingot of 
gold brought through the _ various 
processes to form gold links and spirals, 
used in the Simmons chains. 











Charles Joslin spent the past week in 
New York city and vicinity on a busi- 
ness trip. 

Mr. and Mrs. Edwin H. Cummings, 
Jr., have returned to their home here 
after several days in New York city 
and vicinity. 

Fred E. Sturdy and Donald A. Bar- 
rows have been nominated by the Repub- 
licans as candidates for the Board of 
Selectmen. 

The bowling team of the Paye & 
Baker Mfg. Co. won two out of three 
strings from the Mason Box Co. team 
the other night at the Anawan Alley. 
Bullock of the winning quintet was the 
high roller of the match with a three 
string total of 298. The team totals 
were as follows: Paye & Baker Mfg. Co., 
444, 472, 460, total 1376; Mason Box Co., 
447, 434, 447, total 1328. 








Plainville 


The Plainville Stock Co. has been in- 
creasing its working forces during the 
past fortnight. 

While talking to a group of friends 
the other night in New York, Major 
John Reynolds, commander of Marshall 
Field airport, New York, stated the 
white letters, “Plainville, Mass.” painted 
on the roof of the Whiting & Davis club- 
house had materially aided him in locat- 
ing his position a short time ago as he 
passed over Massachusetts. The major 
added that other aviators had often com- 
mented upon the visibility of the Plain- 
ville lettering. This guide to aviators 
was one of the first to be installed in 
this section, and was done by Charles A. 
Whiting, head of the Whiting & 
Davis Co. 

The Whiting & Davis Co. has been 
selected with 13 other leading indus- 
tries to have a display in the Inter- 
national Art Industry exhibit now being 
held by the Jordan Marsh Co. of Boston. 
For the past two weeks the 14 large dis- 
play windows of the Jordan Marsh Co. 
have been displaying beautiful exhibits 
of art and industry from some of the 
European countries and South America, 
the backgrounds for these windows 
being painted by Drian, a French artist. 
This week was designated New England 
week and the windows are carrying dis- 
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plays of nationally known industries, 
including Whiting & Davis mesh bags, 
The window of this concern has for the 
background of their display a large blue 
shield the shape of their tag, and around 
this was a number of their popular bags 
in gold. Intermingled with these will be 
paintings of heads of the different types 
of the modern American girls. 








Fall River, Mass. 





Maurice McNabee of this city, who 
has been with the W. T. Grant Co. store 
at Hoboken, N. J., for the past several 
months has been transferred to a Fram- 
ingham, Mass., branch of the company, 

Herbert B. Winchester, watchmaker, 
has been increasing the facilities of his 
store at 331 S. Main St., to meet the 
demands of his increasing work as 
watch inspector for the New York, New 
Haven and Hartford Railroad. 

Alphonse Picard, owner of the C. §, 
Sawyer Co., establishment, 1338 Pleas- 
ant St., reported to the police that the 
store was broken into the other night 
and property valued at more than $100 
taken, including six watches, 12 knives 
and 20 flashlights. Entrance was gained 
by forcing a window. 

With the sale of land and buildings 
which include a part of the Merchants’ 
block, by Mrs. Alice J. Gifford, will pass 
in a short time one of the city’s oldest 
retail stores. Ellis Gifford, the owner 
of the jewelry store which has occupied 
a street floor store in the building since 
its erection, and known as one of the 
oldest lapidary shops in New England, 
has advertised that he will close the 
business on April 1, which his family 
has conducted for three generations. 











accused of 
grabbing a watch and fleeing from the 
Sutton Watch Co., 209 W. Jefferson St., 
on Thursday, waived examination in the 
police court and was held for the grand 
jury, and was indicted a day later on a 


Leo Claude, 22, negro, 


grand larceny charge. Claude was 
grabbed by a pedestrian and held as he 
emerged from the store at 209 W. Jeffer- 
son St., which results in a very clear 
case against him, as the merchandise 
was in his possession. 

At least some pawnbrokers appreciate 
the efforts of the police department to 
recover stolen merchandise and keep 
them out of trouble over receiving it. In 
Louisville it has become harder and 
harder for yeggs to dispose of stolen 
merchandise, as reputable pawnbrokers 
are cooperating with the police depart- 
ment, and do not wish to have anything 
to do with stolen stuff. That this is s0 
was shown a few days ago when Joe 
Bass, local pawnbroker, presented Cap- 
tain M. Rey Yarberry, chief of detec- 
tives, with a gold pin, in recognition of 
his efforts in recovery of stolen mer- 
chandise. 
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An important auction of large soli- 
taire diamonds is scheduled at the Phila- 
delphia Art Galleries today, the stones 
being from the estate of the late Joseph 
T. Maloney, of Pittsburgh. 

s. R. Kamp & Co. is located in hand- 
some new offices in the Burd building, 
900 Chestnut St., having moved from the 
third to the second floor of the re- 
modeled structure. J. J. McDermott, dia- 
mond dealer, also is in the same office. 

Rosenblum Bros., who conduct the 
Philadelphia jobbing house on Sansom 
St. are having extensive alterations 
made to the front of the building, which 
they own, with a view to several im- 
provements. 

The will of Joseph Press, jeweler, who 
died suddenly in his store at 1503 Chest- 
nut St. from an attack of acute indiges- 
tion, leaves his estate to his widow in 
trust for his daughter and to his sister 
in Atlantic City. The business is to be 
continued by Mrs. Press, it is understood. 

Many jewelers have been at the 
Samuel T. Freeman auction galleries 
during the last few days, when jewelry 
from several old Philadelphia families 
was sold. At one sale a gold bureau 
set of nine pieces in 14-karat gold and 
engraved in scroll and floral designs was 
bid up to $250. At another similar sale 
$30 was the highest bid for old-fashioned 
breastpins, lockets and earrings. 

Much attention was paid during the 
week to a display in Bailey, Banks & 
Biddle’s windows of several examples of 
futuristic art in silver, the work of the 
Gorham Co. of New York. The pieces 
were designed to represent the New York 
City spirit, being all in angles with no 
curves, and the work attracted attention 
of many artists, who asked a number of 
questions concerning the several pieces 
in the exhibit. 

Sonny Bachofer, one of the best known 
men in the Philadelphia jewelry trade, 
no longer is associated with his brother, 
J. Louis Bachofer, in the Burd building, 
at 900 Chestnut St., but has opened 
offices in suite 252 in the same building, 
where he is handling diamonds, watches 
and jewelry for the trade. Associated 
with him are Fred T. Barry, well known 
in the trade, having for many years rep- 
resented the Ziruth, Burgess Co. of 
Newark on the road, and Andrew Bach- 
ofer. J. Louis Bachofer retains his 
offices in suite 255 in the Burd building. 

The members of the J. E. Caldwell 
& Co. Association, composed of the per- 
sonnel of this well-known jewelry firm, 
are planning elaborately for its leap 
year party, dance and entertainment at 
McCallister’s, on Spring Garden St. near 
19th St., on the evening of March 28. 
Miss Maud Dunlap is chairman of the 
arrangements committee, and Mrs. Julia 
I. Worthington of the entertainment 
committee. The feminine members of 


the association are taking steps to see 
that every bachelor employee of the firm 
The annual outing of 


will be present. 
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the association will be held at the Phila- 
delphia Rifle Club grounds on May 12, 
and the program will be on the usual 
enjoyable scale. 

Having spent many years in Europe, 
and being conversant with Continental 
ways of doing business, especially in the 
jewelry trade, Harry B. Gording, whole- 
sale jeweler, decided to give his new 
office and store at 716 Sansom St. a 
European atmosphere and has succeeded. 
Mr. Gording was for several years at 
715 Sansom St. on the second floor, but 
preferring a first floor location, finally 
obtained his new quarters, almost di- 
rectly opposite his former one. Painters, 
decorators and other artisans have been 
busy for several weeks on the new store, 
and the result is that Sansom St. and 
Mr. Gording’s customers rubbed their 
eyes on the opening day, wondering if 
they were in a wholesale jewelry estab- 
lishment or a florist’s shop. Scores of 
floral good wishes from Mr. Gording’s 
trade and other friends filled every nook 
and corner, and almost hid contents of 
the showcases at some points. Not only 
that, but a number of restful looking 
willow chairs, cretonne cushioned, tabo- 
rets and pictures gave the impressions 
of a home hallway rather than a store. 
Mr. Gording explains, however, that in 
Europe no merchant thinks of attempt- 
ing to do business unless his customer 
is made to feel comfortable, and the 
chairs, etc., are his contribution to that 
spirit, which he hopes will become more 
general here. Mr. Gording specializes in 
diamonds, fine mounting and some gen- 
eral jewelry. 











The father of John C. Bair and Nor- 
man Bair, E. King St. jewelers, died a 
few days ago. 

Alpha Chapter, Beta Sigma Frater- 
nity of the Bowman Technical School, is 
arranging to hold a “smoker” on Friday 
evening, March 30. 

Miss Virginia Straub, daughter of 
Jack L. Straub, is winning honors in 
New York State as a singer. As a 
soprano soloist critics predict for her 
a brilliant future. 

A survey of Lancaster’s business and 
industrial establishments indicates im- 
proved conditions here and gives promise 
of a good spring trade. Reports from 
over Lancaster county show similar 
conditions. 

Frank X. Scholler, engraver for W. 
W. Appel & Son, was captain of the 
team which won the late Knights of 
Columbus bowling contest. W. W. Appel 
& Son furnished the J. P. McCaskey 
silver cup won in the inter-class debate 
at the Boys’ High School by the team. 

Among recent trade visitors here were 
the following: Lon D. Reynolds, Rey- 
nolds’ Mfg. Co., Newark, N. J.; Myer 
Wolf, Wolf-Solomon Co., New York; L. 
E. Roberts, Brozen Bros., New York; 
James M. Roth and M. I. Lesse, S. Lesse 
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& Sons, Philadelphia; L. H. Funk, chief 
inspector of the Gilbert Clock Co., Win- 
sted, Conn.; Roy H. Risser, Lebanon, Pa. 
Leo Henle, Sussfeld, Lorsch & Schim- 
mel, New York; Louis Glick, Hammel- 
Riglander & Co., New York; William 
Rehm, Mount Joy, Pa., and Don Gor- 
recht, Mount Joy. 


At the March meeting of the Lan- 
caster Optometric Society held last week 
W. W. Appel of W. W. Appel & Son, 
gave an interesting account of his recent 
visit to Porto Rico, Cuba and Panama. 
At the April meeting Drs. George R. 
Huber, S. E. Fegley, John W. Forrey, 
E. R. Gehman, Leo Rubenstone, John 
Wertsch and John H. Sensenig will give 
reports relative to the recent Allentown 
convention, at which Dr. R. M. Pickham 
of Waterbury, Conn., made an interest- 
ing address. 


The first clue to the robber recently 
shot to death by a Harrisburg detective 
was furnished by A. L. Martin, a Pen- 
brook pawnbroker, it has just been re- 
vealed. He sold a watch on Dec. 10 to 
a trolley motorman, and for this reason 
it underwent special inspection. A 
month later it was stolen. State police 
learned the number of the watch and 
learned it had been pawned. Working 
on a “tip” the person pawning it, was 
arrested, and his arrest later led to the 
killing of his confederate, while resist- 
ing arrest. 


The night of April 8, 1926, a show 
window at the jewelry store of Ezra F. 
Bowman’s Sons was’ smashed and 
robbed, and a few days ago a watch 
that was part of the loot was restored 
to the firm. The police of Baltimore 
learned that a watch tallying to a de- 
scription of one stolen from the store 
window had been pawned for $10 by 
Thomas E. Kuhn, a former inmate of 
the Eastern Penitentiary, Pennsylvania, 
who produced a receipt showing he had 
bought it from a fellow convict, Charles 
H. Trommatter. The police authorities 
of Baltimore suggested that the man 
might still be in the prison and might 
throw light on many robberies that had 
occurred in Pennsylvania in 1926. He 
still is in the penitentiary, the records 
showing that he and his pal were 
arrested in West Chester, Pa., shortly 
after the Bowman robbery, for another 
robbery, and was sentenced to prison 
for 20 years. The Bowman’s check for 
$10 was sent to Baltimore and the miss- 
ing watch was secured. About the same 
time of the Bowman robbery the jewelry 
store window of Philip Finger, Lan- 
caster, was robbed, as was John H. 
Sensenig’s store at New Holland. That 
year jewelry stores all over Pennsyl- 
vania were robbed. 








Hart’s jewelry and optical store has 
been opened at South Bend, Ind. The 
store is located at 126 S. Michigan St. 
and is part of a system which has estab- 
lishments in 14 cities of the Middle West. 
Dr. H. Binzer will be in charge of the 
optical department and J. S. Bernstein 
will handle the jewelry and diamond de- 
partments. 




















Marriage intentions have been filed at 
City Hall by Julio T. Silva, 114 Line St., 
Somerville, jewelry salesman, and Leah 
Marino of 37 Hawthorne St., Boston. 

Mr. and Mrs. M. N. Smith are still 
in St. Petersburg, Fla., although mak- 
ing plans to return to Boston by easy 
stages as soon as the warmer weather 
begins. 

The annual banquet of the New Eng- 
land Watchmakers’ Club is to be held 
March 22 at the Boston Chamber of 
Commerce, with J. Charles Stever 
presiding. The guests of honor will be 
H. Derbyshire, J. Freistadter and D. A. 
Gindrat of the Waltham Watch Co. 
Following the dinner topics of interest 
to the trade will be discussed. 

Charters of incorporation have been 
granted to the Libby Mfg. Co., Melrose; 
capital, $60,000; incorporators, Fred- 
erick A. Hermann, Edward W. Libby 
and Fred E. Williams, all of Melrose; 
and Jason Weiler & Sons, Inc., this 
city; capital, $500,000; incorporators, 
William Weiler, Brookline; George B. 
Hayward and John H. Powers, both of 
Winchester. 

Prizes valued at more than $1,000, to 
be awarded in connection with the Bos- 
ton Jewelers Bowling League, were on 
exhibition all last week in the front win- 
dows of the Waterman Fountain Pen 
Co., corner of Province and School Sts. 
Included in the display were sterling 
silver cups, gold wrist watches, links, 
etc. The annual banquet is to be held 
at the Elks Hotel, April 3, when the 
program will include a vaudeville show 
and concert by an orchestra. 

Arrested on a charge of larceny of a 
stickpin from a Lynn _ pawnbroker, 
Arab H. Assamdy, a leather worker in 
Woburn, was found to have 53 diamonds 
and four highly finished pearls in his 
pockets. Assamdy declared he had the 
jewels before he left for a trip to Turkey 
and Egypt. He denied he brought them 
into this country without the knowledge 
of customs officials. The gems are said 
to be worth $7,500. He was released 
in $10,000 bail. 

William H. Potter of the Smith, Pat- 
terson Co. is recovering from an opera- 
tion which he recently underwent, and 
hopes to be back in business in the near 
future. 
has had several operations, and it is 
believed that this will be the last and 
that a permanent cure will be effected. 
He has been with the company for more 
than 40 years. His many friends hope 
to see him back at the position he has 
held for so long, with renewed strength 
and happiness. 

The wedding is announced of Mrs. 
Helen G. Gardner, jeweler, and Kenneth 
M. Bradley, electrical engineer, both of 
Lynn. The ceremony took place March 
9, the Rev. John F. Scott, of St. Stephen’s 
Episcopal Church, officiating. After the 
nuptial ceremony, supper was served at 
the bride’s apartments, 175 Ocean St. 
The bride is a very popular jeweler and 


During the last few years he. 
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club member. The bridegroom is head 
of the safety department at the River 
Works of the General Electric Co. On 
their return from a wedding tour, Mr. 
and Mrs. Bradley will make their home 
at the Lorraine, 175 Ocean St. 

A representative of the Springfield 
Chamber of Commerce was in confer- 
ence with the executive officers of the 
Massachusetts Retail Jewelers Associ- 
ation last week in this city in reference 
to the annual convention in Springfield, 
May 8-9.° He outlined the facilities 
Springfield has to offer in the way of 
hotel accommodation and of meeting 
the special needs of such a gathering. 
Incidentally he pointed out that the 
Chamber of Commerce is_ connected 
structurally with the Hotel Kimball, 
where the convention will make its head- 
quarters, and he placed the services of 
the Chamber wholly at the jewelers’ 
services during the two days. The pro- 
gram committee is making arrangements 
with several noted educators to address 
the convention on the latest topics con- 
fronting the jewelry trade. Secretary 
Louis Smith of Beverly reports that the 
convention will be the best so far. 

Organization of the Thomas Long 
Co.’s Employees’ Association took place 
last week when the following-named 
were elected: president, Fred H. 
Nowers; vice-president, Archie Roger; 
secretary, Mabel McAlvin; assistant sec- 
retary, Polly Goff; treasurer, Ella 
Mellen; directors, Forest Davidson, Nor- 
man Fisher, George Duhamel and John 
Burke. The association is formed sole- 
ly for social purposes and to foster the 
spirit of good fellowship which actuates 
all the employees. The year’s program 
will include dances, outings and other 
functions. The company displayed last 
week an exhibition of Pine Tree sterling 
silver by Wilcox & Evertsen. The silver- 
ware was shown on a background of 
green with pine cones and branches in- 
terspersed, with alluring effect. The 
famous Pine Tree Shillings formed part 
of the design. They were minted in 1652 
and were the first sterling mark in this 
country. 








A novel advertising stunt which 
brought big business was recently car- 
ried out at the John A. Nash jewelry 
store of Dundas St., London, Ontario. 
Using crisp $5 bills to focus attention, 
there was shown a window of unset 
rings, and in attractive card announce- 
ments the statement: “Remount Week,” 
and the offer to do free re-setting from 
any reset from $5 up. With these cards 
was another with the usual Nash epi- 
gram, “Any woman who sticks to the 
old style in jewelry is advertising her 
age,” and this proved a source of merri- 
ment as well as conviction to those stop- 
ping and reading and every passing 
woman was drawn to the window. The 
display included rough nuggets of dif- 
ferent sorts of gold, red, white and 
green alloys, and a bar of pure gold from 
the royal mint at Ottawa. Pictures 
were shown of uncut stones and cutters 
at work. The effectiveness of the dis- 
play was proved by the marked increase 
in the volume of business. 
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Ike DeRoy, of Louis DeRoy & Bros 
and Mrs. DeRoy, who have been in Eu. 
rope for several months, have returned 
to Pittsburgh, both having been greatly 
benefited by the trip. 

Walter F. Heeren, president of Heeren 
Bros. Co., has purchased a_ handsome 


residence in Wellsley Ave. This is one 
of the choice spots in the residential 
section of the East End. 

Mrs. Sam F. Sipe, who has been in 
Florida all winter, while she likes the 
South, is said to be partial to California, 
and the chances are she will go back 
to the latter next winter. 

Henry Terheyden, of the Terheyden 
Co., and Morris Rihn, secretary-treasurer 
of the company, have returned from a 
several weeks’ trip to Havana. Both 
were delighted with the weather of that 
section and very much enjoyed their trip, 

J. Alexander Hardy, of the Hardy & 
Hayes Co., is back from Coral Gables, 
Fla., where he spent several weeks with 
Mrs. Hardy, seeking the benefit of the 
southern sunshine. Mr. Hardy is very 
much impressed with Florida as a winter 
resort for northerners. 

An unknown thief threw a padded 
brick through the window of the jewelry 
store of the Wynett Loan Co., 928 Lib- 
erty Ave., a few nights ago, according 
to a report turned in at police head- 
quarters, the thief obtained watches 
valued at several hundred dollars. The 
thief made good his escape before the 
arrival of the police. 

An order was signed last week by 
Judge John A. Evans, of Common Pleas 
Court, directing Louis Greenberger, re- 
ceiver for the Crescent Jewelry Co., with 
two stores in Pittsburgh, to sell the as- 
sets of the stores at public sale. The 
court named Harry Segalhorst, Lew 
Davis and I. Goldblum as appraisers to 
appraise the assets. 

S. H. DeRoy & Co. are preparing plans 
for the remodeling of the firm’s store at 
408 Smithfield St., and are expecting to 
spend in the neighborhood of $10,000. 
Marble will figure largely in the new 
arrangement soon to be carried out. The 
firm recently bought the adjoining build- 
ing, but no enlargement of the present 
establishment is planned at this time. 

When Emil Freyer, of Samuel Weinhaus 
Co., returned to the store from his 
Florida trip last week he found a plac- 
ard on his desk reading, “The whole gang 
welcomes you home,” and beside it a big 
vase of roses and other flowers. Mr. 
Fryer was accompanied on the trip by 
Mrs. Fryer and their daughter, and had 
a delightful time. ; 

The Retail Credit Men’s Association 
is about to begin an advertising cam- 
paign in the daily newspapers of Pitts- 
burgh to educate the public regarding 
the value of good credit. A committee, 
of which Col. Franklin Blackstone is the 


chairman, has been named to carry this 


idea into effect. The advertisements wil 
be run weekly for the remainder of the 


year, the membership having devoted @ 
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ortion of their dues with that idea in 
d propaganda calculated to aid 


am, an | 
the entire membership body in the mat- 
ter of collections. 

Emanuel Grafner, of Grafner Bros., 
and Mrs. Grafner are sailing Saturday 
of next week from New York on the 


Deutschland for Europe. Mr. Grafner 
is going abroad on business and will buy 
merchandise for his firm while touring 
England, France and Switzerland and 
elsewhere. Dave Weiss of the house will 
be in charge during Mr. Grafner’s ab- 
sence. 

A man arrested in the jewelry store 
of Dave Appleman, at 906 North Home- 
wood Ave., recently has confessed to a 
number of robberies, according to the 
police, including that of the jewelry 
store of Harry Marks, at 7640 Franks- 
town Ave. The man is said to have ob- 
tained merchandise worth about $4,000 
in a half dozen places of business in 
other lines outside of jewelry. The man 
is said to have given much of the loot 
away. The man was caught in the 
Appleman store through the activity of 
the patrolman of the beat, who observed 
that all was not weil in the Appleman 
store. The thief had gathered up some 
goods in the store when other police en- 
tered and surprised him. 

Pittsburgh is decidedly well repre- 
sented at the second annual convention 
of the National Association of Credit 
Jewelers, being held this week in Chi- 
cago. A large delegation left Saturday 
night, followed by another one on Sun- 
day night. The local credit jewelers left 
with the avowed intention of bringing 
the 1929 convention to Pittsburgh, for 
on their special cars they had a big ban- 
ner bearing these words: “Pittsburgh 
Special P. R. R. Bring the National 
Association of Credit Jewelers to Pitts- 
burgh in 1929.” In addition, they took 
along buttons bearing the city’s colors— 
yellow and black—designating Pitts- 
burgh as the convention city for 1929. 
S. H. DeRoy of Pittsburgh, who is the 
secretary of the national body, headed 
the delegation which left Saturday night, 
and was accompanied by Mrs. DeRoy. 
With them were Gus Bastheim and Ted 
Abrams, of Henry Wilkens & Co.; Mr. 
Kraus, of Kralee Co.; Charles Marvin, 
Beaver Falls; Leonard Helfer, Helfer 
Bros, Pittsburgh; W. S. Bickart, I. 
Ollendorff Co.; Henry Miller, Barnet 
Davis Co., and Max Unger, H. J. Crown, 
New Kensington; John Matthews and 
others, while a second delegation of out- 
of-town jewelers as well as local ones 
left on Sunday night. Mr. DeRoy feels 
confident that Pittsburgh can land the 
convention, in view of the new hotels 
being built in Pittsburgh. 





George W. Fairchild, of G. W. Fair- 
child & Sons, jewelers, Bridgeport, 
Conn., was the guest and speaker re- 
cently at the regular weekly luncheon 
of the Milford, Conn., Rotary Club. He 
took “Jewels” for his subject and gave 
an interesting address on this topic, re- 
lating many facts and figures and told 
of this business both from the standpoint 
of the customer and the dealer. 
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William A. Dowding, of Dodge & 
Asscher, manufacturing jewelers, ex- 
pects to visit Chicago soon. 

Paul Schlosser is a new employee in 
the sales department of Oppenheimer & 


Shah, jewelers. Mr. Shah states it is 
their intention to train him to take care 
of the fraternity end of the business. 

Among those who are attending the 
Jewelers Credit Convention in Chicago 
are S. M. Selinger, Charles Schwartz and 
Mr. Powdermaker, the last named being 
associated with Kay Jewelry Co., the 
other two being presidents of their re- 
spective jewelry companies. 

Adolph Kahn, of the jewelry establish- 
ment of A. Kahn, Inc., accompanied by 
Mrs. Kahn, is spending a week in At- 
lantic City. The store has on display 
three small loving cups to be awarded 
at the coming convention of the Chris- 
tian Endeavor Society. 

The police department recently in- 
vestigated a tip they received that $20,- 
000 worth of jewels stolen from Mrs. 
Delos A. Blodgett recently, were on sale 
at a local jewelry store, and found that 
the clue was entirely without foundation, 
and that the jewels displayed bore no 
resemblance to those stolen. 

Sam Ugel, who recently moved to the 
location formerly occupied by M. Janof, 
reports a steady increase in business, 
particularly in the repair line. The store 
had run down considerably due to the ill- 
ness of Mr. Janof for a long period, but 
Mr. Ugel has every reason to believe 
within a short time substantial success 
may be had. 

Dr. Bernard A. Baer, former president 
of the Optometric Society of the Dis- 
trict of Columbia, in a talk at the month- 
ly meeting of the Kalliopolis Grotto, 
made a plea for eye conservation. Among 
his remarks was the statement: “You 
may walk with a wooden leg, you may 
chew your food with false teeth, but you 
cannot see with a glass eye. Glass eyes 
are cheap, but who wants one?” 

May 26 is the date set for the annual 
shadbake outing of the Washington 
Board of Trade, according to announce- 
ment by John T. Bardroff, general chair- 
man of the outing committee. Last year 
more than 800 members and guests of 
the organization attended the outing, 
which was held at Sherwood Forest, Md. 
The place for this year has not been 
selected as yet. 

The Retail Jewelers of Washington re- 
cently held their regular monthly meet- 
ing at a luncheon at the Olmstead Grill, 
which was well attended. It was more 
in the nature of a get-together affair, to 
spread good-will among the membership, 
than of a business nature. However, 
numerous subjects of interest to the 
trade were discussed. A representative 
of the International Silver Co. was 
present and entertained the crowd with 
motion pictures of the new pine tree 
pattern of silverware. 

T. L. Showers, of the Lorenz Jewelry 
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Co., recently made a business trip to 
Jackson, Mich., the principal object of 
the visit being a visit to his silver-black 
fox farm. He has been connected, as a 
side-line, for several years with the Ad- 
dison Co. of Jackson, Mich. and 
reports that the fur business is going 
at a tremendous rate, having increased, 
since 1899, 864 per cent. Mr. Showers 
states, with regard to the Lorenz Jewelry 
Co., that, though the store had a rob- 
bery about the time several other jewelry 
establishments were robbed, their in- 
creased business has amounted to more 
than the loss sustained. He expects 
Easter trade to be up to normal, and 
looks forward to _ better business 
throughout the year. While in Michigan 
on his last trip, Mr. Showers was taken 
quite ill, hurried back to Washington, 
entered a hospital and was operated 
upon. He has completely recovered 
his health. 

Arthur J. Sundlun, president of the 
retail jewelers association of Washing- 
ton, announced that, after local and 
other newspapers had carried an article 
that new diamond mines were discovered 
in South Africa, he, as president of his 
organization wrote THE JEWELERS’ CIR- 
CULAR to verify the news item, asking if 
the mines mentioned were really new 
mines, or those discovered some time 
ago. He received a reply from the editor 
of THE JEWELERS’ CIRCULAR, to the ef- 
fect that the field was not a new dis- 
covery, but had been heralded about a 
year ago; that the reason for the ap- 
pearance of the newspaper article was. 
the result of a discussion in the Kim- 
berly, South Africa, legislature, wherein 
a bill, appropriating 2000 pounds for the 
purpose of hiring 60 men to dig these 
mines was up for discussion. The 
Associated Press broadcast this state- 
ment throughout the world, creating the 
impression new, rich mines were discov- 
ered. Immediately after receiving the 
information from THE JEWELERS’ CiIR- 
CULAR, Mr. Sundlun took up with the 
local newspapers the matter of the false 
impression that was being created by the 
publication of such an item and asked 
them to see that proper correction was 
made. The Evening Star, of Washing- 
ton, got in touch with the Washington 
representative of the Associated Press, 
who agreed, in a letter to the Star, that 
the article was misleading, and he prom- 
ised to take it up with the London office 
of the Associated Press, requesting it to 
see that correction is made, and such 
represenative stated he would see that 
no articles detrimental to the jewelry 
trade are published in the future. 
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Powell Bros. have decided to return to 
the jewelry business in Franklin, Va., 
and will open their establishment as 
soon as they can install stock. The busi- 
ness will be conducted as before under 
the style of Powell Bros. On June 1, 
1927, the concern sold their business to 
C. M. Ricks, Weldon, N. C., but on 
March 1 last Powell Bros. took back the 
business. Mr. Ricks is now located at 
Ahoskie, N. C. 
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Sterling 925/1000 Fine Tea Set in the Early American Style—Plain 


The Early Ynevican hyle 


\—_— wT ~N “4r e 
S Orerasure Solid Silber co 
—__"™ ™ = ee 

HE Tea Set, and other pieces of hollow-ware, in the Early American Style are designed according to 

the traditions of each particular piece of that period. Each has its customary shape and marked 
characteristics, expressing what our designers believed, after thorough study among leading museums of the — 
country, as exemplifying the finest types of early American craftsmanship. 
Quite different is this hollow-ware from the ordinary modern hollow-ware, yet very appropriate for modern 
American dining rooms which so frequently today are being furnished in the spirit of early American days. 
And so it is not surprising that one finds the smart hostess so frequently asking for “Treasure” Solid Silver 
in the “Early American Style.” 
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hand engraving, to suit individual tastes. Both styles are based on historic precedent. 
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: ie HE lack of 
Price Competition ae 
Is the Destroyer [cleat thinking 
of Trade manifest 
among many of the 
small merchants of today is exempli- 
fied in a letter recently received from 
one of our subscribers, who objects to 
the general condemnation of the policy 
of price-cutting, saying: “Why is this 
not good business? Don’t we all know 
that ‘competition is the life of trade’ 
and competition means selling at the 
lowest possible price?” 

If ever there was a misapplication 
of the meaning of an adage it is here 
exemplified in the nth degree. Com- 
petition, as our correspondent defines 
it, is the death not the life of any in- 
dustry. Price-cutting never helped 
retailer, distributor or manufacturer, 
and in the long run never helped the 
ultimate consumer. If price-cutting 
continues to the point of eliminating 
profit, it means the annihilation of 
dealer and manufacturer. If profit 
remains, it can only be at the expense 
of quality and a deterioration of the 
standards of the industry. 

The great mistake of the average 
ignorant dealer lies in the fact that 
he can see competition only in relation 
to price. Proper competition means 
the endeavor to give to the customer 
the most for his money and involves 
not so much price as it does quality, 
quantity and service. All factors 
must be taken into consideration. The 
competition in which the jeweler can 
profitably engage lies in the endeavor 
to give the customer the best quality 
for the money expended, and his 
efforts in fighting for business should 
run along lines which stress the qual- 
ity of the merchandise rather than the 
price. In other words, his slogan 
should be “Not how cheap but how 
good” is the merchandise offered. 





ee RADIOGRAM 

: sent to the 
Production D t 

in 1927 es 


ment of Commerce 
a few days ago from S. H. Day, the 
American Trade Commissioner at 
Johannesburg, states that the diamond 
production in South Africa in 1927 is 
estimated at about 4,708,038 carats, 
with an aggregate value of £12,392,- 
300. Further information from the 
American Commissioner of the South 
African government on this subject 
will be awaited with a great deal of 
interest because, if Commissioner 
Day’s figures as received are correct, 
not only is the production of South 





Africa comparatively small in view 
of the reports received during the 
year, but the number of carats com- 
pared with the price indicate that the 
proportion of bort to gem stones 
must have been unusually high. That 
the figures are correct is indicated by 
the dispatch from London, placing the 
entire output at $62,000,000. 

If this represents the total figures, 
the South African production was only 
a little above $10,000,000 in advance 
of previous years, and if the Belgian 
and Angola production kept up in the 
same proportion and the production of 
South West Africa remained at ap- 
proximately the figures of 1925, and 
allowing for all other sources, it 
would mean less than $90,000,000 as 
an outside figure for all sources, in- 
cluding gem stones and mechanical 
diamonds. ’ 

While it is impossible to compare 
the importations in the United States 
with the figures for the rough dia- 
monds (because the bulk of our im- 
ports are cut stones), it is interesting 
to note that the value of the diamonds 
imported into this country alone dur- 
ing 1927 was $51,206,000 and in 1926 
was $64,436,000. Unless the figures 
radioed to this country and other esti- 
mates are very low, it would appear 
that the average importations of dia- 
monds into this country would leave a 
small proportion of the total product 
for the rest of the world. 

This will give small comfort to the 
writers of sensational articles on 
“over-production of diamonds,” who 
hail every discovery of a new diamond 
field in Africa or elsewhere as an ex- 
cuse to prepare articles in the maga- 
zines and newspapers, prophesying a 
weakness in the diamond market. The 
official figures of diamond production 
of the last year will be awaited with 
interest by the trade, but we have rea- 
son to believe that they will give no 
more comfort to the pessimists than 
have the preliminary figures and esti- 
mates that have been obtainable so 
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No Federal Law R reports that 
Against Small bank checks 
Bank Checks 


drawn for a sum 
under one dollar are illegal have led 
the Department of Justice to issue a 
statement in which it is explained 
that there never has been any prohi- 
bition of this kind. This will answer 
the questions of many jewelers who 
have written this journal asking if 
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Uninterrupted service on 
high-grade jewelry manu- 
facturers’ merchandise 
and materials—for you! 


A ‘‘large order’’ filled un- 
falteringly for many years 
—yetit has been no task, 
so satisfactory have been 
our relations with our 
customers. 


Some want swift mail- 
order service on all 
quantities of jewelers’ 
merchandise,—others an 
infinitesimal part for 
watch or clock repairing; 
still others demand buta 
measure of interest in un- 
derstanding and filling 
their wants. 


All of them Know what it 
means to have square- 
dealing from a leading 
wholesaler—so they do 
business with Cross @ 
Beguelin. 


No matter what your vol- 
ume of business, we can 
serve youinthe same 
satisfactory way we have 
served all the others for 
65 years. 


Al fully-stocked material 
department 


Leading manufacturers’ jewelry 
products 


Swift Service 


CROSS @ BEGUELIN 


15 Maiden Lane, New York 
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they are safe in accepting or issuing 
checks for these small amounts. The 
mistaken idea has arisen from time ty 
time because of an old statute which 
made it unlawful to issue and cirey. 
late fractional currency issued by prj. 
vate banks and individuals. The De. 
partment points out that a bank check 
is merely an order for the payment of 
money and that consequently the 
statute does not apply. 

Referring to recent press clippings 
reviving the idea that it is unlawfy| 
to issue bank checks in amounts less 
than one dollar, the Department says 
that this question has been raised 
from time to time and efforts made to 
obtain an opinion from the Depart. 
ment on the subject. The Department 
does not give opinions except under 
the direction of the President, or on 
the request of the other executive de- 
partments of the Government. About 
12 years ago a memorandum was made 
in the Department which discloses 
that in 1909 a law was passed by Con- 
gress, providing as follows: 






“No person shall make, issue, 
circulate or pay out any note, 
check, memorandum, token or 
other obligation for a less sum 
than one dollar, intended to cir- 
culate as money or to be received 
and used in lieu of lawful money 
of the United States; and every 
person so offending shall be fined 
not more than $500, and im- 
prisoned not more than six 
months, or both.” 


The history of this legislation, the 
Department’s records show, is that it 
was a reenactment, without amend- 
ment or change, of Section 3583 of the 
Revised Statutes of 1878, which in 
turn was a reenactment of a law of 
July 17, 1862. Hence the law had 
been in force for many years. It grew 
out of a practice which obtained back 
in 1862, when there was in use “frac- 
tional currency,’”’ commonly known as 
“private circulation,” issued by pri- 
vate banks and corporations, and to 
some extent by individuals. It was 
this currency, when issued in sums 
less than one dollar, that the statute 
made it unlawful to issue and circu- 
late. 

In the memorandum of the Depart- 
ment of Justice just issued the point 
is emphasized that a bank check is not 
intended to circulate as money, or to 
be received and used in lieu of lawful 
money, but is merely an order for the 
payment of money. The statute does 
not and never did apply to ordinary 
bank checks and merchants need have 
no hesitation in accepting checks for 
less than one dollar from customers oF 
sending to their own creditors. 
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On and after April 1, Herbert M. Kohn, 
engraver, will occupy larger offices in 
Room 501 at 20 W. 47th St. 

William E. Bauer has severed his con- 
nections with the selling force of the 
Stephen Varni Co., 15 Maiden Lane. 

Max Fine & Sons, Inc., have removed 
their office and diamond cutting factory 
from 87 Nassau St. to 62 W. 47th St. 

B. Distler, 9 Maiden Lane, sailed for 
Europe last Thursday, and while abroad 
will visit the foreign diamond markets. 

William Latin, salesman for the Diel 
Watch Case Co., 309 Grand St., is re- 
turning to New York after visiting the 
trade in Chicago. 

Harry J. Levy, of M. Schuffler & Co., 
San Francisco, Cal., is in New York, 
and while in this city is making his head- 
quarters with L. & M. Kahn & Co., 6 W. 
48th St. 

The jewelry business of Schwartz & 
Jacobs was incorporated last week at 
Albany, N. Y., and according to the 
charter was capitalized with 100 shares 
of common stock. 

James L. Hand, jewelers’ auctioneer, 
14 Maiden Lane, this city, is closing out 
the stock of the Meyer-Leach Jewelry 
Co., Chattanooga, Tenn. This well-known 
firm is retiring from business. 

Louis Cohen, of the Metropolitan 
Watch Co., 36 W. 47th St., will return 
this month after a lengthy stay in Eu- 
rope, where he has been on a buying 
trip. 

Jerome J. Danziger is on a visit to the 
concern’s headquarters at 65 Nassau St., 
after being in his foreign office at Ams- 
terdam for eight months. Mr. Danziger 
arrived in this country on the Leviathan. 

I. Michelson & Sons, manufacturers of 
diamond and platinum jewelry, will move 
on or about April 3 from 15 Maiden Lane 
to new offices at 10 W. 47th St., where 
the concern is taking larger and more 
convenient quarters. 

The Modern Watch Co., 37 Maiden 
Lane, announced several days ago that 
Matthew Lieberman, salesman, has re- 
signed his position. His territory will 
be covered by Mr. Isrel, who has already 
left for the South and Southeast. 

Hugo Oppenheim, of Oppenheim & 
Strauss, importers of diamonds, 20 W. 
47th St., and his son, Herbert V. Oppen- 
heim, left for Europe last week on a 
purchasing trip to the foreign diamond 
markets. 

Norbert Hofman and Walter Lehman 
left for the European markets last week 
on the Olympic. Both men will visit 
Paris, Antwerp and Amsterdam, going 
abroad on a purchasing trip in the in- 
terest of Eichberg & Co., 511 Fifth Ave. 
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Rubin & Schwartzman, platers and 
silversmiths, who have been located at 
102 Fulton St., for the past eight years, 
have taken larger quarters at 108 Ful- 
ton St., where they will occupy triple the 
space formerly occupied by them. 

G. H. Niemeyer, vice-president of 
Handy & Harman, left Friday for the 
South in company with a party of mem- 
bers of the silver trade. Mr. Niemeyer 
expects to play golf on the Carolina 
courses, and his friends are anxiously 
awaiting the scores that he will report. 

Jack Frank, 25 years of age, who was 
connected with the Frank-Schmidt Co., 
importers of pearl necklaces, 22 W. 48th 
St., died last Thursday morning after 
being ill for some time. The deceasea 
is survived by his parents, two sisters 
and two brothers. Mr. Frank was not a 
member of the firm. 

Frank J. Hattenback has engaged in 
business at 68 Nassau St. as a dealer in 
watches. He has been associated with 
the watch trade for 25 years and has 
many friends in the industry. He was 
with the old firm of C. G. Alford & Co. 
for 20 years, and for the past five years 
with Cross & Beguelin. 

Creditors of Ross & Bernstein, Inc., 
dealers in diamonds and jewelry, 16 
John St., filed a petition in bankruptcy 
against the concern in the United States 
District Court,on Wednesday, March 14. 
The creditors instituting the action and 
their claims include: Max Suderov, 
$802: James Moskowitz, $500, and Sam- 
uel Wolf, $723. 

M. Rooder, importer and cutter of 
precious and semi-precious stones, 141 
Fulton St., will be located on and after 
April 1 at 37 Maiden Lane. This move 
was made necessary because of increas- 
ing business, and the concern in its new 
quarters will have much additional space. 
In addition to his importing and cut- 
ting business, Mr. Rooder has also 
branched out into the antique line. 

Charles I. Holbrook, president of the 
Crockery Board of Trade of New York, 
and known to many in the jewelry trade, 
died last week at his home, 162 Belmont 
Ave., Jersey City, N. J. Mr. Holbrook 
was born in Chester, Mass., and was 77 
years old at the time of his death. He 
lived in New Jersey for 40 years and 
was manager of the Edwin Miller Mfg. 
Co., 68 Park Place, this city. He is sur- 
vived by three daughters. 

It was announced last week that 
Ahron L. Weinberg, organizer of the 
Paramount Watch Co. in 1921 and secre- 
tary-treasurer of this concern until Jan. 
10, 1928, has sold out his interest and 
has severed his connections with the 
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firm. Mr. Weinberg has started the 
Alwein Watch Co. at 65 Nassau St., and 
as in the past will cover the entire South, 
while Harry Fried will call on the trade 
in Ohio, Michigan and Indiana. 

An involuntary petition in bankruptcy 
was filed on Wednesday, March 14, 
against Alex. Gold, wholesale dealer in 
jewelry, 15 Maiden Lane. The only pe- 
titioning creditor was M. Suderov, who 
has a claim for $1,000. Judge Knox has 
appointed Samuel Rose as receiver un- 
der a bond of $3,000. The jeweler, it is 
said, owes about $15,000 and has assets 
consisting of diamonds, jewelry and ac- 
counts receivable amounting to approxi- 
mately $5,000. 

The many friends and acquaintances 


of E. Manning Straub will be greatly 


shocked to learn of his death on March 
12 after an illness of 10 weeks. Mr. 
Straub was the Middle-Western repre- 
sentative for De Frece Bernstein, Inc., 
48 W. 48th St., this city, for the past 
four years and worked faithfully, giving 
his very best efforts in the interest of 
his firm. A man of integrity and loyalty, 
his loss will be keenly felt by his asso- 
ciates in the jewelry trade. 

In an order signed by Judge Mack re- 
cently a composition settlement made by 
Joseph H. Fuchs, dealer in diamonds 
and jewelry, 1542 Broadway, was con- 
firmed. This settlement is on the basis 
of 45 cents on the dollar, payable 25 
cents in cash upon the confirmation of 
the offer and the balance of 20 cents in 
promissory notes of five cents each, in- 
dorsed by Nathan Schwarz and matur- 
ing in four, eight, 12 and 16 months. 
This concern was petitioned into bank- 
ruptecy on Jan. 16. 

The Executive Board of Retail Jewel- 
ers’ Associations of New York have dele- 
gated A. Landau, president of the Bronx 
organization, to represent them at the 
coming convention of the New York 
State Retail Jewelers’ Association. Mr. 
Landau will also represent the Bronx 
association at the convention and will 
make several reports, one as chairman 
of the New York State membership com- 
mittee, and another as representative of 
the associations for which he is acting 
as delegate. 

The first announcement of the forma- 
tion of the Bronx Retail Jewelers’ 
Financial Corporation, Inc., was made 
in these columns last week, but since 
the publication of that note the names 
of the directors have been made known. 
The board of directors consists of George 
Korsunsky, I. Beerman, A. Landau, I. 


(Continued on page 83) 
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Over One Hundred Years the Jewelers’ Bank 
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8 pe J Hundreds of Jewelry Merchants opened their first bank 
N a K account here and are among our best friends today. 
ATlon AL BAN 6000ooee 
TRust ComPANY We Welowne New Basan 
Main Office—149 Broadway 
Capital, Surplus and Branches—Battery to the Bronx 
Da Resources Over a Quarter of a Billion Dollars 
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THE STATE BANK 


376 Grand St. 
NEW YORK 
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SALMON P. CHASE, Secretary of the Treasury under LINCOLN 


Permanent Trust Service 


Always on duty 


That National Banks have * Through our Trust De- 
complete trust powers is partment, we serve in- 
not generally understood. dividuals as trustee, ex- 


ecutor, administrator, 
The Federal Reserve Act guardian. We serve cor- 
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H. C. RICHARD, President 
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(as amended in 1918) en- . . d 
ables National Banks to | Porster apent'of stocks 
exercise full fiduciary and as trustee for bond 
powers. 2 issues. J ewe le rs 





Large capital resources and a perpetual charter 
make for stability and permanence. 


THE 
CHASE NATIONAL BANK 
of the City of New York 


57 Broadway, Head Office 
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Two Convenient Branches: 
75 Maiden Lane _ Madison Ave., at 4lst St. 
Capital and Surplus and Undivided Profits $107,000,000 
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| Banking Service for the Jewelry Trade 


E offer to jewelers the special facilities developed through years of 
intimate association with their business, together with all the 
| 


























financial and service resources of a great banking institution. 
MARKET AND FULTON OFFICE 


AMERICAN EXCHANGE IRVING TRUST COMPANY 
New York 


| 81 Fulton Street, 
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Ferkin, S. Hahn, Alex Siegel and A. J. 
Bluming. This corporation was formed 
for the purpose of assisting members of 
the Bronx Retail Jewelers’ Association 
who are in financial need. 

A dinner and reception was given to 
about 70 couples, relatives and friends 
of Mr. and Mrs. Louis Dolgin of the 
frm of D. Dolgin & Sons, ‘wholesale 
jewelers, 26 Eldridge St., to celebrate 
the confirmation of their son, Walter, 
on Saturday, March 17. The affair was 
held at the Concourse Plaza. The re- 
ception program consisted of speeches, 
music, dancing and specially arranged 
entertainment with appropriate numbers 
as befitted the gathering as well as the 
occasion. 

On Saturday, March 17, 200 office em- 
ployees of the Bulova Watch Co. were 
guests at the matinee performance of 
“A Connecticut Yankee in King Arthur’s 
Court.” This performance was preceded 
by luncheon at the Jardin Royal, where 
a special revue and entertainment were 
provided. The party was given by Miss 
Anne Fox, office manager of the com- 
pany, on the occasion of their moving 
to larger quarters at 580 Fifth Ave. 
Miss Fox, a perfect hostess, saw to it 
that all present thoroughly enjoyed 
themselves. 

The sentencing of Julius Adler, who 
was convicted of diamond smuggling, and 


Florent Lamot, carrier, Charles Gold- - 


berg and Abraham Frank, the last three 
self-confessed smugglers, which was 
scheduled for last Monday, was _ post- 
poned by Judge Winslow in the United 
States District Court to Tuesday, March 
27. At the same time, Judge Winslow also 
remanded Adler to jail without bail to 
await sentence. Since his trial, Adler 
had been out on bail. Lamot is still con- 
fined to the Tombs, while Goldberg and 
Frank are out under bonds. 

J. M. Lyon & Co., Inc., jewelers, 2 
Maiden Lane, who filed a voluntary pe- 
tition in bankruptcy on Feb. 15, are 
settling with creditors on the basis of 
30 cents on the dollar. The offer made 
by the concern was confirmed recently 
in an order signed by Judge Mack in the 
United States District Court. Creditors 
will receive 10 cents in cash and the 
balance in four endorsed notes, of five 
cents each, maturing in two, four, six 
and eight months. When the concern 
filed its petition in bankruptcy, on Feb. 
15, the liabilities were listed at $75,174 
as against assets of $81,359. 

A composition settlement made re- 
cently by the Leon Hirsch Corp., dealer 
I watches and movements, 37 Maiden 
Lane, was confirmed in an order signed 
by Judge Mack in the United States Dis- 
trict Court. Under the order, the credi- 
tors will receive 25 cents on the dollar; 
five cents in cash and the balance of 20 
cents in notes of five cents each, due in 
three, six, nine and 12 months. These 
notes are to be unendorsed. On Feb. 4 








THE JEWELERS’ CIRCULAR 


last, this concern was petitioned into 
bankruptcy and about 10 days later, the 
schedules were filed listing the liabilities 
at $163,160 as against assets of $40,032. 

It was announced last week that 
Espositer Bros., diamond cutters, 1 W. 
47th St., in conjunction with their east- 
ern representatives, the Van Moppes 
Diamond Co. of New York, have placed 
their product, the Aurora emerald, in 
the European field. In an agreement 
just signed by the Espositer firm, their 
eastern representatives and Albert Ehr- 
man, of Ehrman & Co., 18-20 Holborn 
Viaduct, London, England, the latter 
will represent them in the European field 
exclusively, including the British Isles, 
with the exception of Russia, Turkey 
and the Balkan States. Mr. Ehrman 
sailed for London on Friday at midnight 
on the Olympic. 

Wing Chann, of Wing & Co., 255 Fifth 
Ave., this city, and Canton, China, is 
soon to sail for China on his usual trip 
to buy jades, and while abroad expects 
to secure many new designs in semi- 
precious stones for brooches, rings, pen- 
dants, etc. Mr. Chann will be away un- 
til the latter part of November, but will 
send new shipments to the New York 
office about every two weeks. He expects 
to make a trip to Burma, India, where 
he will buy jade mineral (rough stone) 
at the mines there. The lapidary shops 
in Canton, Mr. Chann reports, are busier 
than ever, not only filling the American 
demand, but keeping up with orders 
from Paris and London. 

Leon Kantor of the Nassau Diamond 
Co., 71 Nassau St., appeared at his office 
last Monday after an absence of nearlv 
six weeks. On the evening of Feb. 10 
Mr. Kantor was returning to his home 
on Ocean Parkway, Brooklyn, when, 
within a few feet of his residence, he 
was struck by an automobile. He was 
rendered unconscious and was rushed to 
the Coney Island Hospital, where it was 
discovered that he had suffered a frac- 
tured skull and an injury to his left leg. 
For a time his life was despaired of, but, 
after two weeks in the hospital, Mr. 
Kantor was removed his home, where he 
was confined for about three weeks. His 
friends were happy to again see him 
downtown and he will soon resume his 
traveling activities. 

Indictments were returned last week 
against the four men and one woman 
who were arrested recently after a raid 
on an apartment at W. 64th St., this 
city. All of the defendants indicted are 
accused of participating in the holdup 
and robbery of the jewelry store of 
Shafran & Feffer, jewelers at 37 Clinton 
St. The defendants are Mildred Bender, 
Sam Weiss, Sam Monastersky, Murray 
Fershing and John Farber. When ar- 
raigned in Part 1, Court of General 
Sessions last Thursday, they pleaded not 
guilty to the indictments and were held 
without bail. Three of the defendants 
including the woman, it is understood, 
have confessed to aiding in the jewelry 
store holdup and robbery and implicate 
the other two prisoners. 

The Jewelry Crafts Association sent 
to each of its members last week another 
notice calling attention to the fact that 
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the annual meeting of the organization 
will be held at the Hotel Astor on 
Wednesday evening, March 28, at 6 p. m. 
A dinner will be served, and the affair 
will be informal. The speaker of the 
evening, according to the announcement, 
will be “a man who knows business con- 
ditions, who knows advertising, and who 
knows about selling. He has a distinct 
message for you, and if you aren’t helped 
in some way by his talk, entitled ‘The 
Modern Impulse,’ we will be greatly dis- 
appointed.” Requests for reservations 
should be sent as soon as possible to 
Robert S. Tipping, secretary of the or- 
ganization, 48 W. 48th St. The tickets 
are $4 each for members and their 
guests. 

A fire which started in a stationery 
and printing establishment on the sec- 
ond floor of the building at 66 Nassau 
St., between Maiden Lane and John St., 
tied up traffic last Monday afternoon 
and for 30 minutes attracted thousands 
of onlookers. The building in which the 
blaze broke out houses many jewelry and 
watch concerns, but the only one who 
suffered any inconvenience was J. Gott- 
lieb, importer of watches, located on the 
third floor. The blaze in the stationery 
establishment is said to have started fol- 
lowing a slight explosion, and in a few 
moments the fire began creeping up the 
walls to the Gottlieb offices. The fire 
soon became “mushroomed” between the 
ceiling of the stationery dealer’s place 
and the front office of the Gottlieb estab- 
lishment, with the result that firemen 
were compelled to chop away part of 
the fl-or. In a few m'nutes the “re hed 
been extinguished. 

Schedules in bankruptcy were filed re- 
cently in the United States District 
Court, this city, by the Modern Art 
Silver Co., Inc., manufacturer of silver- 
ware and novelties, 443 Greenwich St. 
These schedules list the concern’s liabili- 
ties at $9,706 including wages, $1,200; 
and unsecured claims, $8,506. The as- 
sets are valued far in excess of the 
amount owed by the concern and accord- 
ing to the schedules total $15,783. They 
are composed of stock in trade, $1,000; 
machinery, tools, etc., $14,000; debts due 
on open accounts $328, and deposits of 
money in the banks and elsewhere, $455. 
This concern was petitioned into bank- 
ruptcy on Jan. 19 last. Among the 
largest unsecured creditors are: Egyp- 
tian Lacquer Co., $224; All Metal 
Stamping Co., $486; Liberty Glass 
Works, $625; Eastern Metal Spinning 
Co, $410; Chase Brass & Copper Co,, 
$251; Cambridge Glass Co, $338; Sam- 
uel Haberman, $100; William Macy, 
$250; Max Kline, $150; Isidor Kastano- 
witz, $745; Nathan Weidner, $745; L. 
Leonard Raskin, $835; Joseph Kline, 
$575; Albert A. Brody & Co., $400; Cor- 
poration of Trinity Church, $550 and H. 
A. Curtis Co., $226. 

Sy. Rubin of Barnett, Daniel & Co., 
37 Maiden Lane, was stricken with 
pneumonia on Wednesday, March 14, 
while in Philadelphia. As a result Mr. 
Rubin was compelled to postpone his 
trip and he was removed to New York. 








(Continued on page 85) 
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He expects to resume his traveling about 
April 1 or shortly thereafter. 

Fred J. Skinner, who was connected 
with the firm of Frederick Keim for 
the past 15 years, is now representing 
Linhart & Morton, manufacturing jewel- 
ers, 37 W. 57th St., in New York city, 
and will also carry the concern’s line 
throughout the United States. 











Ellery Handy, member of the firm of 
Handy & Mott, retailers, 103 Clinton 
Ave., S., was back in the store last week 
after service on the county grand jury. 

Isadore Gamler, head of the retail firm 
bearing his name at 224 Main St., E., 
left last week for a business trip to 
Syracuse. He expected to be gone sev- 
eral weeks. 

Joseph Kopelowich, head of the whole- 
sale jewelry firm bearing his name at 
47 Clinton Ave., N., returned to the es- 
tablishment last week after a brief ill- 
ness. 

Isaac Glaser, head of the jewelry es- 
tablishments bearing his name at 41 
Main St., E., and 220 Main St., E., plans 
to leave next week for a business trip 
to New York city, Providence and other 
cities in the East. 

Jewelers and watchmakers on the staff 
of Ray Weyl, Central building manufac- 
turer, have organized their own bowling 
schedules despite the fact that projected 
jewelers’ bowling teams planned for the 
early year failed to materialize. 

F. R. Rivenbaugh, watchmaker for 
C. F. Vanderpool, retailer of 190 State 
St., left last week for a rest in the coun- 
try, following a heart attack. Mr. Riven- 
baugh, who has been with the Vander- 
pool firm for nine years, has not been 
at work for more than two weeks. 

George Klee, member of the firm of 
Klee & Groh, retailers of 143 Main St., 
E., returned to the store for two hours 
last week after being confined to his 
home since before the holidays, recover- 
Ing from injuries received in an auto- 
mobile accident. Mr. Klee expects to be 
back on the job within the month. 

A tiny adobe miniature of a_ sub- 
tropical dwelling, sanded roof and all, 
formed the cornerpiece of a novel en- 
semble in the window of the E. J. Scheer 
Co., retailer of 259 Main St., E., last 
week. The miniature, placed so as to be 
seen through either window of the cor- 
ner block, carried out the Spanish motif 
by having a miniature Don strumming 
a guitar to a Spanish girl. 

Diamonds and a watch hidden under 
4 carpet after he is alleged to have taken 
them from the jewelry store window of 
Julius M. Harris, Union St. retailer in 
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Olean, resulted in the arrest of a former 
resident by Olean police last week. The 
window was broken by a cloth-covered 
brick. Six diamond rings and a watch, 
valued at $850, were snatched from the 
window display. Reports from a relative 
of the alleged thief, to the effect that 
the man had hidden jewelry beneath a 
carpet, resulted in his arrest in connec- 
tion with the Harris store theft. It is 
expected the man will be held for the 
Cattaraugus County Grand Jury. 











Jerome B. Wiss, Newark retail jeweler, 
sailed from New York by the Royal Mail 
liner Araguaya last week for Bermuda. 
He was accompanied by Mrs. Wiss. 

The Diamond Co., organized by Israel 
Diamond in 1907, is retiring from the 
retail business, and the entire stock of 
the company at 803 Broad St. is being 
offered at auction. Mr. Diamond, who is 
now in Europe, intends to resume his 
original business, the making of mount- 
ings. His sons, Maurice and Samuel 
Diamond, who have been associated with 
him in the retail venture, will continue 
in business with him. 

Since the reorganization of the retail 
jewelry business established by the late 
Charles Hartdegen at 909 Broad St., 
the two younger sons of the founder of 
the firm have gone into finance and in- 
surance, and Richard P. Hartdegen is 
now sole proprietor of the business 
established by his father. Carl Hart- 
degen, jr., has gone to the mortgage 
loan department of the Prudential In- 
surance Co.; A. K. Hartdegen is now 
with Day & Cornish, general agents for 
the Mutual Benefit Life Insurance Co. 
Richard Hartdegen has added to the 
stock of Hartdegen, Inc., a complete 
line of popular priced costume jewelry 
and a greeting card department. So 
far this year business has been better 
than it was in the first three months of 
1926 and 1927. Mr. Hartdegen is secre- 
tary of the New Jersey Retail Jewelers’ 
Association. 
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Jewelers’ Gold Bars Withdrawn and 


Exchanged at New York 


Week Ending, March 17, 1928 
The U. S. Assay Office reports: 


Gold bars exchanged for gold 





OE a a A Reo Rae $1,119,036.53 
Gold bars paid depositors...... 52,445.50 
SEE eke He OSiiec maar $1,171,482.03 


Of this the gold bars exchanged for 
gold coins are reported as follows: 


Date Exchanges 
| all (1 ae a a $603,343.28 
= TOG 3.5. Fe needa aere awd eR AN 104,269.12 
¥ TEs acess da SOKO C ale aes 57,554.10 
= NES oie eo ba eres eRe wT BR aOR eE 145,647.69 
- Rs. 4 Sk Lewayeslewmoens amare 124,816.27 
= A Malin dork Sick tee we wee 83,406.07 


i Ae aed ae ee TE $1,119,036.53 
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two well-known local jewelers, have been 
elected directors of the North Main Citi- 
zens’ Association. 

Burglars threw a large piece of con- 
crete through the window of the J. M. 
Harris jewelry store in Olean on March 
15 and stole six diamond rings, valued 
by the jeweler at $137 each. 

Samuel V. Dickinson, stepson of Mrs. 
Elizabeth Dickinson, president of T. & E. 
Dickinson, Inc., Main St. jewelers, and 
who conducted a watch repairing busi- 
ness at his home, 87 S. Cayuga Ave., 
Williamsville, died on March 10. He was 
the son of the late Thomas Dickinson, 
founder of the present jewelry firm, and 
learned the watchmaking trade with his 
father. The Dickinson store remained 
closed last Thursday afternoon during 
the funeral as a mark of respect. 








Business Troubles 





Reinhart J. Frantz, Willoughby, Ohio, 
has assigned. 

Sparr & Ruggirello, Detroit, Mich., 
have filed a petition in bankruptcy. 

The Williams Jewelry Store, Altus, 
Okla., is reported to be in bankruptcy. 

Elias-Levy Importing Co., Inc., Chi- 
cago, has filed a voluntary petition in 
bankruptcy. 

An involuntary petition in bankruptcy 
has been filed against the Polson Jewelry 
Co., Minneapolis, Minn. 

An involuntary petition in bankruptcy 
has been filed against Heise Bros., 
Columbus, Ohio. 

An involuntary petition in bankruptcy 
has been filed against Roy O. Stewart, 
East Liverpool, Ohio. 

Harvey Benjamin, Sarasota, Fla., is 
offering creditors 20 cents on the dollar. 
The merchandise is worth about $2,000 
and his indebtedness amounts to $5,000. 

S. H. Goldstein Co., San Francisco, 
Cal., has filed a voluntary petition in 
bankruptcy. A. V. Davidson has been 
appointed receiver. The assets are 
placed at $18,000 and the liabilities at 
$30,000. 

An offer of 30 cents on the dollar has 
been made to the creditors of D. B. Ward 
& Co., Kansas City, Mo. This offer is 
payable 20 per cent in cash, 5 per cent 
maturing on Nov. 15, 1928, and 5 per 
cent in January, 1929. The assets are 
given as $18,382 and the liabilities $17,- 
445, 

I. Press & Sons Co., Inc., Philadelphia, 
Pa., is reported to be offering creditors 
20 cents in settlement of their claims. 
This offer is payable five per cent in 
cash and 15 per cent in indorsed notes, 
maturing within six months. The firm 
has assets consisting of merchandise 
valued at $20,000 and leases amounting 
to $25,000. The firm owes $58,000 for 
merchandise, $50,000 in borrowed money 
and $5,000 for luxury taxes. 














































































































Arthur C. Jacobs, of D. Jacobs Sons’ 
Co., is traveling through northern Ohio 
and Pennsylvania. 

John A. Gerwe, president of Frohman 
& Co., is back in Cincinnati from a long 
tour through Mississippi and Texas. 

Albert Wallenstein, vice-president of 


the Wallenstein-Mayer Co., returned 
from a five weeks’ trip to Florida and 
Cuba. He took a very pleasant winter 
vacation and is enthusiastic about the 
spring season. 

Ralph Conrad, who formerly was asso- 
ciated with the J. F. Marshall Jewelry 
Co. at Columbus, Ind., has been appoint- 
ed manager of the jewelry establishment 
of the S. E. Nelson Co. at St. Augustine, 
Fla. Word to this effect was received 
in Cincinnati during the week. 

Edward L. Raisbeck, diamond dealer 
in the Provident Bank building, added 
another parcel to his real estate holdings 
by buying the store and apartment 
structure at 1513-15 Vine St. from R. 
Kwartler for $51,000. The building con- 
tains two stores and 21 rooms arranged 
into apartments. Raisbeck bought the 
site as an investment. 

R. M. Byland, secretary and manager 
of the Cincinnati Credit Men’s Associa- 
tion, left his position Thursday to become 
vice-president and general manager of 
the Cemroc Cincinnati Co. The Cemroc 
company owns the patents of a new 
building material. George J. Gruen, of 
the Gruen Watch Co., is president of the 
parent company. 

‘A. S. Workum, president of the dia- 
mond cutting firm bearing his name, in- 
tends to play a little more this summer 
and has gone in for golf. He submitted 
an application for membership in the 
Hillcrest Country club at Reading Road 
and Seymour Ave., Bond Hill, and re- 
cently was notified that he had been ac- 
cepted. 

The bowling team of T. Knoebber & 
Co. continues to mow down all opposi- 
tion, having added another victim to its 
list of victories. The silversmiths took 
a quintette of A. Sauer & Co. into camp 
last week, defeating their opponents by 
a margin of 300 pins. This followed a 
victory achieved in a series against a 
team of Mecklenborg & Gerhardt, manu- 
facturing jewelers. 

Edward Meyer, traveling representa- 
tive of A. Sauer & Co., Glenn building, 
is remaining on the road through Ten- 
nessee and Georgia because he is obtain- 
ing a number of orders. Meyer has been 
on the go for eight weeks and will re- 
main en tour while his business warrants 
the traveling. Albert Sauer, head of the 
firm and also of the Sauer watch strap 
division, will go to Chicago next week 
to obtain some contracts for leather 
strap work. 

The list of committees of the Cincin- 
nati Wholesale Jewelers and Manufac- 


turers Association printed in last week’s 
issue of THE JEWELERS’ CIRCULAR was 
slightly in error in the executive com- 
mittee. 


The previous list contained the 
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name of August Nuernberger as chair- 
man of the executive committee when it 
should have been Arno Dorst, chairman. 
The remainder of the committee consists 
of Eli Gutmann, Clarence Loeb, Moses 
Schwab and Victor A. Gebhardt. 

Albert and Hubert Esberger, jewelers, 
opened their new store at 1133 Vine St. 
on St. Patrick’s Day. The store will con- 
tinue in the new location, as the firm 
found it necessary to move from 1116 
Vine St., where Charles Esberger, their 
father, founded the business 29 years 
ago. The brothers acquired the business 
from their parent five years ago, but the 
elder has been at the establishment since 
that time because he could not idle away 
his time and could not retire as he had 
planned. 

Edgar Noterman, president of Joseph 
Noterman & Co., is now on the list of 
Past Eminent Commanders of Covington 
Commandery, Knights Templar. After 
serving for one year, Mr. Noterman was 
relieved in the annual election held last 
week. He will, however, again take up 
the duties of drillmaster of the Com- 
mandery, as he officiated in that capacity 
for several years. Roland Noterman, a 
brother and member of the Noterman 
firm, was advanced from Sword to Stand-- 
ard Bearer in the fraternity. The annual 
conclave of the state commanderies has 
been called off this year, and a one-day 
business session will be held at Lexing- 
ton instead. The conclave was to have 
been at Owensville. 

Harry DeBeer, veteran in the diamond 
profession, will celebrate his 45th anni- 
versary as a cutter, April 1. Mr. DeBeer 
has been cutting diamonds so long that 
he has almost forgotten the number of 
years. He started learning the craft 
when a boy of 12 years old at Amster- 
dam, Holland, which at that time was 
the diamond center of the world. A 
major part of his 45 years as a crafts- 
man was spent in the Dutch city but 
he now is in America and glad to be 
here. He has every hope of sitting in 
front of a polishing wheel for five years 
more so he ean achieve half a century 
in diamond cutting. He sits alongside 
of his son, Louis DeBeer, in the estab- 
lishment of the A. S. Workum Co., in 
the Schmidt building, whom he taught 
how to cut diamonds and other gem 
stones. Louis has been cutting diamonds 
for 17 years and has a long road in front 
of him to equal the record of his forbear. 

A meeting has been called for next 
week by Herbert Schwab, of A. G. 
Schwab & Sons, of the committee that 
was appointed by the Cincinnati Whole- 
sale Jewelers and Manufacturers Asso- 
ciation for the jewelry show last year. 
This committee consists of Mr. Schwab, 
J. Harvey Phillips, Arno Dorst and 
David J. Gutmann. It was selected for 
the purpose of acting as a financial 
group to determine whether enough 
money could be raised to carry on the 
show. Now that the wholesale division 
of the Chamber of Commerce will stage 
a huge fall Fashion Pageant at Music 
Hall during August and September, and 
the Ohio Retail Jewelers’ Association 
will hold its annual meeting here during 
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that time, the local association hopes to 
hold an individual jewelry show at the 
same time. The matter will be discussed 
at the next monthly meeting of the asso. 
ciation and will probably be carried oyt 
by the wholesale houses and retail jewel. 
ers in the Queen City. 








Minneapolis and St.Paul 





Frank Waterbury, retail jeweler, Grand 
Forks, N. D., is convalescing at Grand 
Forks from a recent operation. 

Thomas B. Wilson & Co., wholesale 
jewelers, 100 N. Seventh St., Minneapo- 
lis, have added two display cases to their 
showroom equipment. 

J. N. Jackson and Mrs. Jackson, Sauk 
Center, Minn., spent the day of March 
15 in Minneapolis. Mr. Jackson called 
on his friends in the trade. 

George T. Baker, retail jeweler, 
Bemidji, Minn., participated in the pro- 
ceedings of the annual Minnesota Isaac 
Walton League meeting, held at the 
Curtis Hotel, Minneapolis, on March 16, 
He was the delegate from Bemidji. 

C. M. Thomsen, C. M. Thomsen (Co, 
wholesale jewelers, 100 N. Seventh St, 
Minneapolis, and “Will” Olin, Minne- 
apolis retail jeweler, expect to leave in 
April for an outing at their cabin in 
northern Minnesota, providing the 
weather is favorable. 

W. D. Nelson, retail jeweler, Pierre, 
S. D., and Mrs. Nelson were in Minne- 
apolis on March 12 on their way home 
from Texas, where they enjoyed a pleas- 
ure trip. They returned home by way 
of the Canadian Rockies. Mr. and Mrs. 
Nelson were away since the latter part 
of January. 

J. G. Shapley, representing the New 
Haven Clock Co., returned to Minne- 
apolis on March 17 from a four weeks’ 
trip through Wisconsin, where he found 
conditions “pretty fair.” On a previous 
trip he visited several towns in Wyo- 
ming. Mr. Shapley will be in charge 
of the usual New Haven exhibit at the 
annual convention of the Minnesota Re- 
tail Jewelers’ Association in St. Paul 
in April. On May 15 and 16 he will be 
in charge of the New Haven exhibit at 
the Wisconsin retail convention in Mil- 
waukee. 

St. Paul is making special arrange- 
ments for the reception of retail jewel- 
ers from throughout the Northwest who 
will attend the annual convention of the 
Minnesota Retail Jewelers’ Association, 
to be held at the St. Paul Hotel the lat- 
ter part of April. The many entertain- 
ment and recreational features of St. 
Paul will be available to the guests, In 
addition to a splendid convention pro- 
eram which is being arranged by J. E. 
Stiles, head of the association. Mr. 
Stiles, a retail jeweler from Wells, Minn. 
has placed on the program a number of 
men who are prominent in the trade. 








Charles P. Catlin has resigned his po- 
sition as general sales manager 0 the 
New Haven Clock Co., New Haven, 
Conn. Mr. Catlin has no immediate 
plans. 
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Fred Whitney, manager of the Chi- 
cago office of the Hadley Co., spent the 
past week in St. Louis and Louisville, 
visiting the wholesale trade. 

Emil Pick, manager of the Chicago 
office of Hammel, Riglander & Co., just 
returned from a short business trip to 
St. Paul and Minneapolis. 

Percy D. Lucas, eastern and Middle 
West representative for Schumer Bros., 
Cincinnati, Ohio, left Chicago last 
Wednesday for his territory, and will 
be away for several weeks. 

David Moses is again associated with 
Emil Braude & Sons, in their optical 
department. Mr. Moses was with them 
a number of years ago, and left to 
engage in other lines. 

Harry Satterlee, who has been con- 
nected with Emil Braude & Sons, for 
some time, is now representing them in 
the city. Mr. Satterlee was connected 
with the optical department. 

Ted Tracy, representing the Juergens 
& Andersen Co., through the North and 
Middle West territory left last week for 
the Twin Cities, where he called on the 
trade for about 10 days. 

J. P. Nelson, who for the past 15 
years was associated with the Santa Fe 
Railroad as a watch inspector recently 
resigned his position with this concern, 
and has started in business for himself, 
in Suite 416, Pittsfield building. 

Louis A. Sachs of 3158 Lincoln Ave., 
spent 10 days at Hot Springs, Ark., 
enjoying a pleasure trip and rest. He 
returned last week enthusiastic about 
the climate and is sporting a healthy 
coat of tan. 

William Lambrecht of William Lam- 
brecht & Son, retail jeweler, at 1956 
Milwaukee Ave., just completed a two 
months’ trip to Texas. Mr. Lambrecht 
enjoyed a good rest and visited with 
friends. 

H. Tucker of Tucker & Friedman, 
wholesale jewelers in the Mallers build- 
ing, returned last week with his wife 
and family from Hot Springs, Ark., 
where he spent a couple of weeks’ rest- 
ing. 

C. P. Dungan, manager, and J. C. 
Petersen, credit manager of the Chicago 
office of the International Silver Co., are 
back at their desks, after spending two 
weeks at Meriden, Conn., visiting at the 
home offices and attending conferences. 

Ralph Lewis of S. C. Powell & Co., 
spent several weeks in Chicago calling 
on the trade, and left here last week 








for Detroit, and New York. Mr. Lewis 
expects to remain at the home office for 
several weeks before resuming his 
traveling. 

Berny Drach, traveling ambassador 
for the Block-Weinfeld Co., completed an 
extended business trip through the West 
and is now spending a few days at the 
home office replenishing his stock. He 
will leave on another trip through his 
territory. 

Max Cohn, manufacturers’ represen- 
tative with offices on the 16th floor of 
the Heyworth building, has just com- 
pleted a business trip through the 
Northwest. Mr. Cohn will remain in 
Chicago for about a week before going 
out on another trip. 

Members of the Chicago district of 
the National Jewelers’ Board of Trade 
gathered in the offices of the Board last 
Tuesday and elected Harry E. Radix of 
Thomas Dee & Co., as their vice-chair- 
man for the ensuing year. J. M. Braude 
of Rosenberg, Braude & Zimmerman, 
was reelected secretary. 

A voluntary petition in bankruptcy 
was filed last Friday by the Elias-Levy 
Importing Co. of 159 N. State St. The 
liabilities are listed as about $25,000, 
with assets at $3,000. Ernest Levy and 
Eugene Elias, are the interested part- 
ners of this concern. They commenced 
this business about two years ago. 

W. F. Fleek, western representative 
of the Juergens & Andersen Co., and 
R. D. Fleek, eastern traveler, left re- 
cently for their respective territories 
and will be away for several weeks. The 
Messrs. Fleek spent a week in Chicago 
attending the opening of the firm’s new 
offices in the Pittsfield building. 

Edward Fluery of the Greenleaf & 
Crosby Co., Palm Beach, Fla., store, 
made a hurried trip to Chicago last 
week on account of the sudden death 
of his brother-in-law, Clarence Puhlman 
of Wilmette. Mr. Fluery made his home 
in Chicago for many years and has 
many friends here, who were happy to 
see him. 

W. F. Kirkpatrick of the Kirkpatrick 
Jewelry Co., St. Joseph, Mo., and Mrs. 
Kirkpatrick stopped off in Chicago last 
week for a few days to visit with mem- 
bers in the trade before leaving for the 
East. Mr. Kirkpatrick will remain in 
the East for about three weeks looking 
over spring merchandise and visiting 
with friends. 

Charles Brown, jewelry buyer for 


Stein & Ellbogen Co., accompanied by 
Mrs. Brown, will leave this week for 
New York. Mr. Brown will visit the 
markets in the East for a few days 
before sailing for Europe. They will 
sail Saturday, March 24, on _ the 
Leviathan, and will visit the European 
markets for at least six weeks. 

Ernest Block announced last week 
that he has associated himself with Tom- 
chin & Levinson, Inc. of New York, and 
will represent them in Chicago and 
through the entire country. Mr. Block 
will represent this concern in connection 
with his other lines. He left last Satur- 
day for a three weeks’ business trip to 
Cincinnati and the South. 

Clarence J. Williams has entered into 
business for himself under the name of 
the Williams Jewelry & Mfg. Co. Mr. 
Williams has secured desirable quarters 
in Suite 416, Pittsfield building, where 
he will conduct a wholesale jewelry busi- 
ness. Mr. Williams, for the past 25 
years, was associated with the business 
of A. L. Williams & Co., and withdrew 
from this connection on March 1. 

Herbert J. Sundmacher, aged 31, who 
has been associated with the diamond 
department of the Juergens & Andersen 
Co., for the past 16 years, died at his 
home, 1507 Addison St., on March 16, 
after an illness of three weeks. Mr. 
Sundmacher is survived by his widow, 
Clara, and one son, Herbert Charles 
Sundmacher, and his mother and father, 
the Henry Sundmachers. Funeral ser- 
vices were held at his home on Monday, 
March 19, and interment was at Irving 
Park Boulevard cemetery. 

It was announced last week that B. O. 
Hess and J. W. Hook, have formed a 
partnership under the name of Hess & 
Hook. They will operate as manufac- 
turers’ representatives and will locate 
in Suite 810 Columbus Memorial build- 
ing. This arrangement will take place 
on May 1, of this year. The firms that 
they have arranged to represent in this 
territory are: Frank Krementz & Co., 
Newark; Simon Bros. Co., Philadelphia; 
M. Alexander, Newark; and the chain 
and sautoir line of Walter Lampl, New 
York. Mr. Hess has been associated 
with the jewelry trade for a great many 
years. During the past few years he 
represented the Frank Krementz Co., 
through this territory. Mr. Hook, also 
has a large following through the 
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Middle West and for the past seven 
years has been connected with Krementz 
& Co. He has resigned his position with 
this concern and this will also take effect 
on May 1. Both men have many friends 
throughout the country who extend to 
them well wishes for success. 

Howard D. Seebeck, representing Bar- 
nett Daniel & Co., and the Armbrust 
Chain Co., is making a business trip 
through the South and will be away for 
several weeks. 

N. L. Fuerth of Theodore L. Stern & 
Co., New York, called on the trade in 
this territory last week. Mr. Fuerth 
left here for Kansas City and will work 
his way back East. 

J. T. Agate, who spent nearly two 
weeks in New York, returned to Chicago 
last week to take up his duties in the 
office of the Bonner Mfg. Co. Mr. Agate 
is the manager of the Chicago branch of 
the Bonner concern which has its head- 
quarters in New York. 

Richard Seligman of the Seligman 
Jewelry Co., Seattle, Wash., called on his 
many friends in Chicago last week. Mr. 
Seligman is visiting with his mother in 
Chicago for a few days and will leave 
here for the markets in the East, re- 
turning here in about two weeks. 

F. A. Pistorius of Emil Braude & 
Sons, returned last week from the Wis- 
consin and Minnesota territory where he 
spent several weeks calling on the retail 
trade. Mr. Pistorius represents the 
watch department of this firm in this 
territory. 

Among the retail jewelers who spent 
a few days in Chicago during the past 
week visiting the markets were: A. F. 
Quick, Kenosha, Wis.; J. B. Dickey, and 
Mrs. Dickey, Newton, Kan.; O. H. 
Arosin of Otto H. Arosin & Co., St. 
Paul, Minn. 

“Bill” Penfold, manager of the Chi- 
cago office of the F. H. Sadler Co., re- 
turned last Thursday from an extended 
business trip through the West as far 
as the Pacific Coast. This is Mr. Pen- 
fold’s first trip to the Coast in over 11 
years, and he was happy to renew old 
acquaintances in this territory. 

Word was received in Chicago last 
week that Eugene “Red” McLaughlin, 
notorious jewelry bandit, was shot and 
wounded by the Mayor of Hayward, 
Wis., when he attempted to escape. 
Francis V. Healy of Goldman, Allshouse 
& Healy, representing the Good & Wel- 
fare Committee of the Chicago Jewelers’ 
Association and Lieut. Leo Carr of the 
jewelry squad, attached to the Detective 
Bureau, left last Friday night for Hay- 
ward to bring McLaughlin back here. 
McLaughlin, who was out on $50,000 
bonds for the holdup of Walter Neu- 
mann of W. R. Neumann & Co., in 
March, 1926, skipped and forfeited his 
bonds. On May 11, 1926, a picture of 
McLaughlin was identified by Samuel 
Brandler of New York city, who was 
held up in a restaurant at 1314 S. 
Halsted St., as one of the bandits. 
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The March luncheon of the Chicago 
Jewelers Association was held at the 
Palmer House, Thursday of last week 
with an attendance of about 75. Presi- 
dent Ellbogen presided and disposed of 
routine business affairs while dessert 
was being served. He then introduced 
F. E. Dean, credit manager of the As- 
sociated Silver Co., as the “daddy” of 
the Chicago jewelers credit exchange 
plan. Mr. Dean prefaced his remarks 
about the workings of the credit men’s 
organization by romancing about the 
jewelry trade in centuries gone by in 
a very interesting manner. He was fol- 
lowed on the program by Col. Paul 
Henderson, vice-president and genera! 
manager of the National Transport Co. 
Col. Henderson gave a brief history of 
commercial aviation in this country dur- 
ing the past two years and compared 
with that of Europe. His talk was very 
interesting and instructive. 





Paul Dooley, Manhattan, Kan., was 
in the city buying goods in the jewelry 
trade. 

The Andrews Jewelry Mfg. Co. has 
filled several orders for between 300 
and 400 athletic medals recently. 


Felix E. Fricke, secretary of the 
Meyer Jewelry Co., and Mrs. Fricke 
motored to St. Joseph, Mo., to spend the 
week end with relatives. 

M. Silverman, Fayetteville, Ark., has 
sold his interest in the business known 
as Silverman Bros., to his brother, Louis 
Silverman. 

Mr. and Mrs. Roy King, Superior, 
Neb., stopped over a few days on their 
return by motor from the Ozarks where 
they had been visiting a couple of weeks. 

Ted Hamilton, bookkeeper for Jules 
Borel & Co., who was operated on re- 
cently, is recovering rapidly and will 
soon be back at his desk. 

A. J. Mazard of E. O. Baumgarten, 
the Norris-Alister-Ball-Bridges, Kansas 
City branch, has returned from his 
Missouri trip and departed for Kansas 
to cover his territory. W. O. Hensley 
of the same firm, is now on a trip 
through southern Missouri. 

Miss Agnes Green, daughter of Mr. 
and Mrs. F. J. Green, was awarded a 
silver medal as second prize in an oral 
expression contest among students of 
Loretto Academy held Tuesday, March 
6. Mr. Green is president of the Green 
Jewelry Co. 

W. C. Vandel, northern Missouri, 
Iowa and Nebraska traveler for the 
Edwards-Ludwig-Fuller Jewelry Co., 
has returned from a three weeks’ trip. 
He reports that all the retail jewelers 
are looking forward to a good spring 
season, especially in sales for school 
closings and weddings. 

Among recent visitors in the city 
were: W. A. Dickman, Butler, Mo.; O. 
W. Dodge, Nevada, Mo.; Mr. Larsen, 
Wichita, Kan.; A. Ejisberg, Princeton, 
Mo.; A. G. Kimber, Excelsior Springs, 
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Mo.; Mr. Frost, Pleasant Hill, Mo, 
Gene Weber, Lexington, Mo.; Ted 
Landers, Lawrence,  Kan.; Frank 


Pfeiffer, Parsons, Kan.; W. J. Caplan 
Paola, Kan.; L. D. Leroy, Scotts Bluf 
Neb.; C. L. Dosch, Maysville, Mo.; C 
J. Benson, Lees Summit, Mo., and 7 
P. Hollingsworth, Lincoln, Kan. 
Harry Oppenstein of Oppenstein 
Bros., says there is a demand for ¢o. 
tume jewelry and he believes it is g 
chance for retail jewelers to educate the 
public to buy better goods in this line. 
His store has done well with this com. 
modity he says. “The watch business has 
also been very good,” Mr. Oppenstein 
says, “especially men’s wrist watches, 
In my opinion this article should be en. 
couraged so that men will not feel shy 
about wearing wrist watches. We are 
also selling a few stick pins. This js 
another thing that can and should be 
encouraged. I think it is about time 
for the jewelers to organize into a strong 
national association and, although we 
do not do it, to get a universal plan 
of instalments in a more refined way 
that could be adopted by all jewelers, 
It seems to me it would be possible for 
an association of this sort to handle 
and pass on credits and in this way 
help the jewelry business, for this is 
undoubtedly the coming thing in every 
community in this country.” 











Burglars entered the jewelry store of 
J. C. Updegraff, 5620 E. Washington 


St., Monday night, and took jewelry 
valued at $190. Entrance was made 
through a rear door which had been 
“jimmied.” 

H. H. Mayer & Co., 42 W. Washing- 
ton St., donated a diamond solitaire and 
a $50 watch to the winners of the na- 
tional eccentric dance contest held at the 
Indiana ballroom, Thursday night, 
March 15. 

H. L. Moody, Fortville, who recently 
lost his life in an auto accident near 
here, had left six watches for repair 
with an Indianapolis jeweler and his 
widow will appreciate having the jewel- 
er call the Standard Jewelry Co., re- 
lative to them. 

The new quarters of Deckert, Bell & 
Reis on the seventh floor of the Century 
building are almost completed. This 
floor is now occupied with the offices of 
W. F. Sebel & Co., diamonds and plati- 
num jewelry; Baldwin-Miller Co. and 
Charles W. Lauer & Co., wholesale 
jewelers; American Optical Co., and 
Hoffman & Co., watch materials. The 
new firm is engaged in the manufacture 
of jewelry. 








Mr. and Mrs. A. J. Potter, Lebanon, 
N. H., are spending several weeks in the 
South visiting Dr. Lynn E. Potter, 
Cedartown, Ga. On their return t'P 
they will stop at Richmond, Pittsburgh, 
Philadelphia, and Atlantic City. 
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Edward Jensen, Milwaukee retail 
jeweler, and Mrs. Jensen, have just re- 
turned from a trip to Florida. 

The Wisconsin Jewelry Co. has been 
incorporated at Racine, Wis., for $10,- 
000. The incorporators include: Leon 
Cohn, Charles B. Frankel and Fannie 
Cohn. 

The Henry J. Oberst Jewelry Co. has 
been incorporated at Milwaukee to do 
a general retail and wholesale jewelry 
business. The capital stock consists of 
100 shares at $100 each or $10,000. In- 
corporators include R. E. Oberst, W. H. 
Heidman and Henry R. Zobal. 

A. W. Anderson, Neenah, Wis., secre- 
tary of the Wisconsin Retail Jewelers’ 
Association the A. N. R. J. A. and of the 
National Jewelers’ Mutual Fire Insur- 
ance Co., attended the Canadian Na- 
tional Jewelers Association convention. 
Preparations for the Wisconsin State 
convention will be resumed when Mr. 
Anderson returns. 

In a news item in THE JEWELERS’ 
CIRCULAR last week mention was made 
of the William H. Gollberg Co. listing 
the concern as a “manufacturing jewel- 
er.” The William H. Gollberg Co., 
which has just moved into its new loca- 
tion on the fifth floor of the Security 
building here, is a jewelers’ supply 
house and does no manufacturing what- 
ever. 

Among retail jewelers who called at 
local wholesale houses during the past 
week were A. Jones, Waukesha and A. 
J. DeMars, Powers, Mich. Mr. and Mrs. 
Alfred Schroeder, West Bend, also called 
at some of the local wholesale houses 
to replenish their jewelry stock. Mr. 
Schroeder recently bought out the in- 
terest of T. J. Shinners of the T. J. 
Shinners Jewelry Co., West Bend. 

George Chatterton of Chatterton’s, 
local retail jewelry store, has been un- 
animously elected president of a new 32- 
team bowling league at Milwaukee, to 
be known as the American League. Mr. 
Chatterton has long been a booster of 
bowling. He has achieved considerable 
fame among the local public for his 
small “ads” in local newspapers known 
as “Chatterton’s Chats.” 

The Boszhardt-Possin Co. is already 
stimulating interest among jewelers of 
the State in the Wisconsin Retail Jewel- 
ers Association convention. With the 
regular mailing of their house organ, 
On the Dot the concern has inclosed a 
show-card window, the back of which 
Promotes the State convention stating 
that “this is going to be the greatest 
convention ever held in Wisconsin.” 
This is the first of a series of pro- 
motional efforts which local wholesalers 
will make to interest jewelers through- 
out the State in the convention. 

: Owen H. Nehs, pioneer west side 
Jeweler-optometrist, died March 7, at his 
home despite efforts of a fire department 
pulmotor squad to save him. Mr. Nehs, 
who was 53 years of age, had been 
ailing since Monday, March 5, with a 
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cold. Suddenly on March 7 he lapsed 
into unconsciousness and had difficulty 
in breathing. The rescue squad worked 
a half hour without success. Mr. Nehs 
operated his jewelry store at 518 12th 
St. for 30 years. He is survived by his 
wife, Mrs. Rose Nehs, three sons, 
Dwight, Willard and Edward, and one 
daughter, Hazel. 

Of interest to the jewelry trade in 
this State is the recent decision handed 
down by the Industrial Commission of 
Wisconsin as to whether a man can be 
awarded compensation if he is injured 
in helping to apprehend a thief or 
criminal. A man so injured has been 
awarded compensation by the commis- 
sion. He was serving as an aid in 
trailing two men suspected of a crime, 
having been requested by two aids of 
the deputy sheriff to help apprehend 
two suspects. The insurance carrier for 
the county contended that the two men 
who had been directed by the deputy 
sheriff to guard the roads were not 
formally deputized and therefore had 
not official authority to select others to 
assist them. The decision of the indus- 
trial commission, however, stated that 
the men, being instructed as they were, 
acquired the status of deputies for the 
occasion and therefore had the authority 
to call in the man who was later injured. 

At the regular monthly meeting of the 
Milwaukee District Jewelers’ Club, held 
March 13, at the Elks’ Club here, Carl 
W. Kurtzwig, insurance agent, gave an 
interesting talk on burglary insurance. 
He advised jewelers to read their policies 
carefully and explained the different 
open stock insurance and safe insurance 
and also the 40 per cent clause which 
very few of the jewelers were familiar 
with. Following Mr. Kurtzwig’s talk, 
A. C. Hentschel, president, announced 
the dates for the State convention and 
Arthur Kuesel, Frank Kapfa and Henry 
Rank were appointed to select speakers 
for the coming State meeting. Henry 
Stecher reported that the legislative 
committee is trying to get action on the 
amendment to the auction ordinance and 
the club recommended that an attorney 
be secured if necessary to help the com- 
mittee. Henry Rank and Louis Esser 
have been appointed to take charge of 
the next meeting of the Milwaukee Dis- 
trict Jewelers Club. The meeting this 
month was in charge of Arthur Kuesel 
of Kuesel Bros. 








Market Prices for Silver Bars 


The following are the quotations for 
silver bars in London and New York as 
reported for the past week: 


Selling Price 


London U.S. Gov’t New York 

Date Official Assay Bars Official 
March 13.. 26% 5956 57144 

s 14.. 26% 5956 57% 

S 15.. 264 5954 571%, 

zis 16.. .26%, 59% 57% 

” 17.. 26% 59% 57% 

> 19.. 26% 59% 571% 








Garvin Moore, Inc., of St. Petersburg, 
Fla., has been granted a charter to con- 
duct a jewelry store in that city. 











Charles Hebner of the Hebner Jewelry 
Co., Boonville, Ind., was a_ business 
visitor in Evansville a few days ago. 
He says his trade has shown some in- 
crease during the past week or two. 


Fred D. Elleser, who for a number 
of years was engaged in the retail 
jewelry business at Lynnville, Warrick 
county, Ind., has moved his family to 
this city. Mr. Elleser is well and favor- 
ably known to the retail jewelry trade 
of southern Indiana. 


Local retail jewelers are interested in 
the announcement that the annual Home 
Complete exhibit will be held in the 
soldiers’ and sailors’ memorial coliseum 
here April 1 and 7 and it is expected 
the number of exhibitors will be larger 
than at the shows in previous years. 
Some of the jewelers report they will 
have exhibits this year. 


August H. Krohn, retail jeweler of 
St. Joseph Ave., this city, has returned 
from Cincinnati where he attended the 
spring fashion pageant. Mr. Krohn is 
one of the best known retail jewelers of 
Evansville and during the past year he 
has built up a large watch repair busi- 
ness by mail and reports that this class 
of the business is increasing nicely. 


John M. Boner of the Boner Jewelry 
Co., Main St., this city, who announced 
two weeks ago that he would seek the 
Democratic nomination for county treas- 
urer of Vanderburgh county, says if he 
is given the nomination in the primary 
to be held on Tuesday, May 8, that he 
will stump the entire county of Vander- 
burgh in quest of votes. While Mr. 
Boner has been active in political affairs 
for a number of years, this is the first 
time he has sought public office. 


William B. Carleton of this city, who 
for nearly 25 years has been the corre- 
spondent of THE JEWELERS’ CIRCULAR, 
has announced he will seek the Demo- 
cratic nomination for State senator from 
Vanderburgh county in the primary on 
Tuesday, May 8. It is not expected he 
will have any opposition in the ‘primary. 
Mr. Carleton served in the 1911-13 ses- 
sions of the Indiana State senate, repre- 
senting Vanderburgh, Warrick and 
Spencer counties at that time. 


Both the wholesale and retail jewelers 
of Evansville say that their trade has 
shown some improvement since March 1 
and that they believe spring and summer 
trade will hold up very well and will in 
fact be as good as last year. Many of 
the dealers say in spite of the fact that 
this is a presidential year they are look- 
ing for a good steady trade. Many of the 
large manufacturing plants in Evans- 
ville are being operated on steady time. 
Reports from the rural districts are to 
the effect that farmers are in a better 
frame of mind now than they were a 
year ago and that they are planning to 
plant big crops. General business con- 
ditions in the country district are gradu- 
ally getting some better. 

































































Pee La emer rie peer 




































































Spates ana 


pe spenk wena 


90 





Seth Laraway, retail jeweler, Eugene, 
Ore., has been spending a week in San 
Francisco. 

Morris C. Mayer is on a business trip 
to southern California for Mayer & 
Weinshenk. 

Lucien Cerf is leaving to visit the 
Pacific Northwest in the interests of 
the lines he represents. 

W. H. Lowe, representing Bliss Bros., 
passed through San Francisco on a 
motor trip through California with his 
wife. 

Murray A. Lang of New York is 
calling on the San Francisco trade. E. 
D. Cahn, Untermeyer, Robbins & Co. and 
Mr. Dillingham, representing F. H. 
Noble & Co., are also here. 

P. A. Rowe, vice-president of A. I. 
Hall & Son, is on his way home from the 
Hawaiian Islands where he has been 
spending several weeks, calling on cus- 
tomers of the firm. 

Out-of-town jewelers flocked to the 
golf tournament of the Northern Cali- 
fornia Jewelers’ Golf Association. Most 
of them found the play so absorbing 
that they put off calling on the trade. 
Walter P. Shoemake, jeweler, Modesto, 
Cal., came in by airplane. 

Armstrong & Garber are now estab- 
lished in their new offices on the sixth 
floor of the Howard building where they 
have fine northern light and plenty 
of room for their benches and watch- 
repairing outfits. The location is cen- 
tral and the building is modern and one 
of the best kept in the city. 

Mr. and Mrs. J. W. Ware, jewelers, 
San Diego, Cal., are in San Francisco 
on a combined business and pleasure 
trip. Part of their business is to inter- 
est the different Chapters of the Eastern 
Star in their patented design which 
contains all the colors used in the East- 
ern Star emblem, made entirely of stones 
found in California. 

C. C. Gross, well known manufactur- 
ers’ representative, has been traveling in 
southern California calling on the trade. 
Driving from Glendale to Bakersfield 
he passed through some of the agricul- 
tural region just a day before it was de- 
vastated by the collapse of the great St. 
Francis Dam. His friends are congratu- 
lating Mr. Gross on having got through 
when he did. 

Gerard Wayland-Smith, vice-president 
and director of sales of the Oneida Com- 
munity, Ltd., is spending several days 
here, passing considerable time at the 
headquarters of the company in the 
Jewelers’ building. He came via the 
Northwest and was met in Seattle by 
Ivan L. Smith, Coast manager for 
Oneida Community, Ltd. They will 
complete the Pacific Coast trip by visit- 
ing Los Angeles and San Diego. 

S. J. Hammond of the S. J. Ham- 
mond Co., wholesalers, Jewelers’ build- 
ing, in addition to clock lines taken over 
when in New York recently, also secured 
the agency for the Howard Specialty 


THE JEWELERS’ CIRCULAR 


Co., which manufactures a complete 
line of ivory toilet ware. A. H. Rude is 
now traveling in the Northwest, rep- 
resenting the S. J. Hammond Co. and 
Thomas O’Neill is in Sonoma County 
for the firm. 

The victorious jewelers’ baseball team 
of the Kamm building which defeated 
the boys of the Jewelers’ building on 
March 10, have been challenged by a 
team from 704 Market St. The game 
will take place at Ewing Field on March 
24, Paul Smith with J. W. King is cap- 
tain of the new team, the personnel of 
which consists also of George Dusseau 
and Charles Weber, both with J. H. 
Spiro, Jimmie McElroy and Emil Sem- 
enza with Schussler & OCo., Paul 
Burhans of H. Stellpflug and a little out- 
side assistance in the shape of Fred 
Derichs of I. Eisenberg, Inc., and three 
men from the Bank of Italy, which is at 
704 Market St. E. C. McKeen of the 
Waltham Watch Co. is to be umpire. 
There is keen interest in the trade re- 
garding the game. 

After being away about six weeks, E. 
C. McKeen, Pacific Coast representative 
of the Waltham Watch Co. has returned 
from a business trip to Mexico City. 
Mr. McKeen says that though business 
conditions are a little quiet at present, 
he considers that the administration is 
doing everything in its power to work 
out their problems. Personally, he is 
strong for the Mexicans, because of the 
courteous and cordial reception accorded 
to him. He believes that no doubt, in the 
future, much better conditions will pre- 
vail in Mexico. There is still a little 
unrest in certain sections but here the 
train was guarded by troops and the 
passengers had no inconvenience. The 
altitude of Mexico City, over 6000 feet, 
did not affect Mr. McKeen at all, and 
he walked up to the top of the tallest 
building, 175 steps, without the least 
inconvenience. 

After being delayed for a week on 
account of weather, the much-heralded 
jewelers’ baseball game was staged on 
March 10. It was between players of 
the Kamm building “with 100 per cent 
Hope” versus players of Jewelers’ build- 
ing “Who Claimed a Cinch.” The cinch 
however must have slipped, for the 
Kamm outfit triumphed, the players of 
the Jewelers’ building taking a 9 to 7 
beating. Younger members of the 
jewelry trade led the rooting, and even 
sedate jewelers were carried away by 
the excitement of the game which took 
place at Ewing Field, San Francisco. 
Admission was free and many fans took 
advantage of it. The Kamm building’s 
team was captained by Louis Bacher of 
R. & L. Myers. Giramelli of Nordman 
& Aurich was captain of the Jewelers’ 
building team. Algie and Aurich of 
Nordman & Aurich were the umpires. 








Will Elson, Jasonville, Ind., has pur- 
chased the stock of the business of the 
J. W. Neasham Jewelry Co., 120 E. Main 
St., Ottumwa, Iowa. J. H. Henkes will 
be manager of the store for Mr. Elson 
and the present store staff will be re- 
tained. 
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R. H. Rueff, for many years with 
Aronson’s, Portland, and this last year 
manager of Staple’s, is to have a modern 
jewelry store of his own on Broadway 
just off Morrison St., an excellent loca. 
tion, in the business and theater dis. 
trict. The space is now being remodeled 
and decorated, and will be open for busi- 
ness about April 2, just in time for the 
Easter trade. There will be a competent 
eyesight specialist associated with Mr. 
Rueff. 

The Portland Jewelers’ Club has man- 
aged to secure much very desirable pub- 
licity for itself and jewelry in general 
in connection with the spring opening 
of the retail merchants, and the news. 
papers have given a good deal of space 
to announcements in connection with the 
style show at the Chamber of Commerce 
luncheon, and also at the Broadway 
Theater the night of the window dis- 
plays. Julius Zell and Paul Felden- 
heimer devoted a great deal of time and 
effort to making the display of jewels 
on the models an effective one, and the 
retail jewelers of Portland took especial 
pains to dress their windows artistically 
for the occasion. 

Mrs. Mary A. Heitkemper, widow of 
Gerhard Heitkemper, well-known Port- 
land jeweler, died at Seaside, Ore., early 
on the morning of March 7. She had 
been ill for some time, and was making 
her home at the beach town with her 
daughter, Mrs. Wascher. Mrs. Heit- 
kemper was 78 years old, and had lived 
in Portland for 40 years. She was born 
in Cincinnati, Ohio, and lived in the 
Middle West until her husband moved to 
Portland in 1888. Surviving are her 
daughter, Mrs. Wascher; two _ sons, 
Frank A. and Charles E. Heitkemper, 
both Portland jewelers; seven grand- 
children, and two _ sisters and _ two 
brothers in Ohio. Mrs. Heitkemper’s two 
sons went to Seaside and brought the 
body of their mother back to Portland. 
Funeral services were held from Finley’s. 
Frank Heitkemper is the president of 
the Portland Jewelers’ Club. 

The West Coast Air Transport Co. 
which has just started a regular sched- 
ule for passenger service between San 
Francisco and Seattle with two handsome 
passenger planes, the Crusader and the 
Cascadian, has also put on an ex 
press and package service, with low 
rates. For instance, between Portland 
and San Francisco, the rate per pound 
is 50 cents, with a minimum charge of 
$1. Between Portland and Seattle the 
rate is 25 cents, with a minimum of 
50 cents. The time between Portland 
and San Francisco is six hours. “Joe” 
Gilray, Portland jeweler, who came UP 
on the initial trip of one of the planes 
from San Francisco as a guest of the 
company, expresses himself as still be- 
ing “up in the air” over the trip. He 
is very enthusiastic also over the express 
rates, and says it will be very usefu 
for Portland jewelers. 
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who left the jewelry 


Jack Wilson, 
ranks to become associated in the Cinema 
ranks, contemplates a trip to Great 


Britain and Continental Europe. He ex- 
pects to leave early in the summer. 

Lewis Roth, wholesale jeweler at 702 
Chester Williams building, has returned 
from a long and successful trip which 
extended as far east as Chicago, and 
north as far as Butte, Mont. 

E. V. Saunders, Pacific Coast manager 
for the International Silver Co., arrived 
in the city, March 20, after several weeks 
of inspecting the wares of many East- 
ern factories. 

Markwell & Co., one of the most ex- 
tensive handlers of diamonds in the 
southern district of Califarnia, is. to re- 
move to the Central National Bank 
building as soon as the suite he has 
leased can be remodeled to suit his needs. 

E. Bastheim, head of the wholesale 
jewelry firm which bears his name, has 
returned from Arrowhead Springs where 
he went to gain rest and enjoy the win- 
ter sports in the popular resort for 
southen California. 

J. P. Tait is auctioneering his stock in 
his old place of business, 329 W. Seventh 
St., preparatory to his opening up his 
new store on South Grand Ave., where 
he is putting in an entirely new line of 
goods. 

W. H. M. Freeman, who operates a 
jewelry establishment at 650 S. Grand 
Ave., has been signally honored by being 
elected president of the Builders Fifian- 
cial Corporation, at a recent meeting of 
the corporation. The company is cap- 
italized at $500,000. 

George Smith, of the Dayton Watch 
Co. was among the representatives of 
Eastern jewelry establishments who vis- 
ited Los Angeles the last week. Among 
others were J. Berg, son of the senior 
member of the firm of J. Berg & Son, of 
New York. 

Paul D. Walsh, of the firm of Paul D. 
Walsh & Co., of the Title Guaranty 
building, has returned from San Fran- 
cisco, accompanied by his daughter 
Dorothy. The latter has been at a hos- 
pital in the northern city, where she un- 
derwent an operation. She has recov- 
ered from the effects of the operation 
and is in remarkably good health, con- 
sidering the ordeal through which she 
went, 

Romance pervaded the confines of the 
E. Bastheim & Co.’s plant recently and 
as an outcome the engagement of Miss 
Yvonne Roberge, a charming young 
lady of the nearby city of Glendale, to 
L. I. Clark, silverware salesman for the 
Bastheim company. The wedding is to 
take place about the first of June, and 
many pre-nuptial receptions and showers 
- being planned for the popular cou- 
ple, 

Reingold & Co., one of the popular 
Broadway jewelers, is remodelling a 
suite of rooms in the Title Guaranty & 
Trust building where he purposes to 
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conduct a wholesale business. Mr. Rein- 
gold supplied the 27-carat diamond ring 
which served as the betrothal circlet for 
the famous moving picture actress, 
Norma Shearer, to the well-known di- 
rector, Irving Thallman, which engage- 
ment was recently announced in Holly- 
wood circles. 

George V. Eckstein, Western repre- 
sentative of the Belle Jewelry Co., New 
York, with Pacific Coast offices in Los 
Angeles at Suite 714, Title Guaranty 
building, is back from a visit to Chicago. 
While in the Great Lakes metropolis, 
Mr. Eckstein attended a meeting of the 
heads of the sales forces of the various 
branches of his company, there being 
present, besides himself and other chiefs 
in the United States, Juan Juarez, of 
Mexico City, Mexico, and E. Robespierre 
of Canada. 

Leo Roth, head of the silverware de- 
partment of E. Bastheim & Co., of the 
Title Guaranty building, has returned 
from an extensive visit to factories and 
jewelry centers in the East, where he 
selected novelties and some _ general 
lines. He visited the Robeson Rochester 
Percolator Co.’s plant, and also the 
Oneida Community establishment at 
Oneida, N. Y. Among other factories he 
called on was the Waltham Watch Co., 
Waltham, Mass., and concerns in New 
York, Boston and Chicago. 

James D. Bridges, of the International 
Silver Co., is going to take his annual 
trip to the metropolis of the Hawaiian 
Islands, leaving Los Angeles April 21, 
on the steamship City of Los Angeles, 
at San Pedro harbor. A small, congenial 
party of intimate friends will accompany 
Mr. Bridges, among them being: L. H. 


Dunn of the Joseph A. Appel Jewelry 


Co., and Harry Folkenson, Pacific Coast 
representative of the Gruen Watch Co., 
of Cincinnati, Ohio, and the trio expects 
to see all there is to see in the beautiful 
city of Honolulu and will take in many 
side trips to points of interest. ‘No this 
trip is not for pleasure,” explained Mr. 
Bridges. “It is for business.” 


A youth, who because of his appear- 
ance was thought to be prevaricating 
when he said his age was but 16, and 
therefore should be taken before the 
juvenile court for trial on the charge of 
robbing the establishment of O. L. 
Wuerker, 419 W. Seventh St., of three 
extra fine diamonds, has substantiated 
his story. His mother arrived here in 
the city last week and the boy was ar- 
raigned and held to the Superior Juve- 
nile court. He was unable to furnish a 
bond of $4,000 and was remanded to the 
county jail until his trial, which will 
come up some time next week. Pho- 
tographs have been sent, on request, to 
Oregon and Washington authorities, 
where it is believed he can be connected 
with several irregular jobs in that ter- 
ritory. 

Campbell & Ginder, in the Roosevelt 
building, 729 W. Seventh St., have leased 
the adjoining storeroom and are remod- 
eling the room so as to include it in 
their present place of business. Mr. 
Ginder states that the establishment has 
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been refinanced and that considerable 
capital has been invested so that he ex- 
pects the company will have a jewelry 
store second to none in Los Angeles. A 
room is being fitted up in the rear for 
silverware exclusively and another for 
other specialties. On the mezzanine 
floor will be displayed a large and ele- 
gant line of stationery and the firm has 
again secured the services of George H. 
Dickson, as manager, who is acknowl- 
eged as one of the most expert in these 
lines on the Pacific Coast and one who 
has a large number of personal patrons. 
When completed about June 1, next, the 
firm will have 50 feet of display win- 
dows on W. Seventh St. 

The next tourney of the Southern 
California Jewelers’ Golf Association 
will be held April 10, at the San Gabriel 
country club house and links. There will 
be many prizes given for those who ex- 
cel in the several classes of play. A 
committee is working hard to make the 
spring tournament one of the best that 
has ever been held and it is expected 
that upward of 100 leading jewelers of 
Los Angeles and vicinity will be on 
hand to take part in the play. The 
members will assemble at 10 o’clock in 
the morning and play until evening, tak- 
ing an hour or two at noon for luncheon. 
Following the afternoon’s rounds on the 
links, there will be a sumptuous dinner 
served at the clubhouse and covers will 
be laid for 100. After the dinner there 
will be much oratory and it is expected 
that Senator Harry Chamberlin will be 
an invited guest and give a talk on the 
Boulder Dam, a project in which the 
jewelers of southern California are vi- 
tally, interested. 








Canada Notes 





Tait’s Optometrists of Hamilton, Ont., 
have been incorporated to conduct a gen- 
eral optical business and to manufacture 
and deal in optical supplies with a capi- 
tal of $40,000. The provisional directors 
are Bernard J. Tait, Anna L. Tait, and 
George J. Tait. 

Howard H. Patch, jewelers of Mon- 
treal, Quebec, have been incorporated to 
carry on business of jewelers, goldsmiths 
and silversmiths, with a capital of $250,- 
000, and 5000 shares of no par value, by 
Earl Walker, George P. Walker, Earnest 
H. Cliff and others. 

The old Wray jewelry store on Dundas 
St., London, Ontario, closed on account 
of the death of W. J. Wray, has been re- 
fitted throughout and opened by the new 
firm of Wray Bros., composed of Angus 
S. and Earnest A. Wray. It is now one 
of the best equipped and most modern in 
Western Ontario. The opening windows 
are particularly attractive. They are 
hung with glowing velours of rich silk 
velvet that sheens from deep old 
gold to misted gold, and makes a highly 
effective display. Among the other mod- 
ern features is a diamond room, where 
these precious stones may be studied by 
customers, in perfect lights for closer 
observation. 
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C. W. Chamberlain, Farmington, was 
welcomed by friends in Detroit last week. 
He is anticipating an extensive spring 
trade. 

S. C. Feinberg, of the Feinberg-Max 
Co., wholesale jewelers in the Metropoli- 
tan building, has returned after a three 
weeks’ absence in New York. 

Leon Mix, of Birmingham, was in De- 
troit last week calling on the wholesale 
trade and buying new merchandise for 
his spring trade. 

Sol Lachman and Irving Wolfgang left 
this week for Cuba, where they expect 
to pass two weeks. From there they will 
go to Miami and other Florida winter 


. resorts for another two weeks. 


Henry Busch, manager of the Lansing 
store of the Sallan organization, re- 
turned last week from a vacation down 
in Florida. Much of his time was de- 
voted to golf and swimming, which put 
him in fine physical condition. 

Fred Simmons, Harry Clark, I. Fred- 
land, Albert Muehlke, Jacob Segal, Irving 
Segal, Jacob Segal, Theodore DeGrave 
and Herbert Segal, all active in the De- 
troit jewelry business, are in Chicago, 
where they went to attend the jewelers’ 
convention. 

Mrs. Daniel Winestock is expected 
home this week from a European trip 
that has extended over several weeks. 
Daniel Winestock, one of the owners of 
the Maiden Lane Jewelry Co., has ar- 
rived home after a trip that took him 
through the lower Michigan Peninsula. 

The Conheim Jewelry Co. expects 
shortly to be settled in its new store 
on Gratiot near Woodward Ave. Work 
of remodeling is well along. The inte- 
rior, when completed, will be one of the 
finest sales places of the kind to be 
found in the downtown shopping center. 

Harry Dorweld, of Luths, Dorweld, 
Haller, wholesale jewelers in the Liggett 
building, is laid up again with a broken 
leg. The fracture is in the same place 
as the previous ones, and its true nature 
was not discovered until after Mr. Dor- 
weld had an X-ray taken. Physicians do 
not know just how long he will be in bed, 
but it likely will be for several weeks. 
It is believed Mr. Dorweld’s present 
trouble is believed due to being on his 
feet so much while taking inventory. 

The Greater Detroit Retail Jewelers’ 
Association is cooperating with officials 
of the Michigan Retail Jewelers’ Asso- 
ciation in preparation for the State con- 
vention in Detroit on May 14, 15 and 16. 
The Michigan organization is gradually 
getting its program in shape, which also 
includes social as well as educational 
features. The dates are somewhat later 
than usual, and the prospects are that 
fine weather may be expected. The 
Wolverine Travelers’ Association, an or- 
ganization composed of Michigan jewel- 
ry salesmen, will meet at the same time, 
as they have done in former years. Con- 
vention headquarters will be at the Stat- 
ler Hotel. 
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Morris Greenberg, proprietor of the 
retail jewelry store at 8931 12th St., was 
held up by bandits on a recent morning 
for the second time within six months. 
The men were frightened away without 
loot when Greenberg stepped on a police 
alarm, installed after the first holdup. 
The two men entered the store while he 
was talking over the telephone, Green- 
berg said, and ordered him to hang up 
the receiver. When he demurred, one 
of the men took the receiver away forci- 
bly and forced him to lie on the floor. 
His wife also was compelled to lie on 
the floor, as was a customer. But while 
he was being forced behind the counter 
he stepped on the alarm button, Green- 
berg said, which set off the bell outside 
the store. The bandits immediately fled. 
The store was held up last September, 
when three men escaped with $10,000 in 
money and jewels. Two of them were 
arrested and convicted. One of the 
bandits in this holdup is believed by the 
police to be the “cross-eyed bandit” 
active in many holdups during the last 
six months. 











Louis Brandenburger, retail jeweler, 
Alton, Ill., was a recent trade visitor 
among the wholesalers. 

Roy Goulding, retail jeweler, Alton, 
Ill., was in the local wholesale market 
during the past week on a short visit 
to secure some needed stock. 

The Heffern-Neuhoff Jewelry Co., 
dealers, 809 Locust St., is one of the 
exhibitors at the annual display held in 
the New Coliseum, of the third Women’s 
National Exposition. They occupy one 
of the trade display booths furnished in 
connection with the exposition and have 
made an attractive display of articles 
in the various branches of the lines sold 
in the company store, with an attendant 
in charge during exposition hours. 

Business is reported fair with the call 
improved in some of the stores and a 
steady demand from the country trade 
on the stocks of the local wholesalers. 
Travelers for the jobbers are practically 
all out on the road and are expected to 
so continue for the next two months. 
Easter trade is looked forward to by 
the stores and there is generally speak- 
ing an optimistic tone to the trade and 
a feeling that as soon as the weather 
settles and the new spring season opens 
that there will be better business for all 
concerned. 

Plans for the spring meeting of the 
members of the trade are being per- 
fected. President Oliver Selle of the 
new organization expects shortly to an- 
nounce the date for the meeting which 
will include a dinner and a get-together 
meeting of both dealers and wholesalers. 
It is probable that he will ask some 
prominent member of the trade to 
preside at the meeting as a means of 
promoting an exchange of official honors 
during the year when meetings are held 
and various topics of interest to the 
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members of the trade will be brought up 
and discussed. 

Hugh L. Woods, in charge of the ad- 
vertising department of the Hess & 
Culbertson Jewelry Co., at Ninth and 
Olive Sts., gave an interesting address 
on “Diamonds and their History” at the 
Town Club, Thursday evening, March 
15. This organization, is composed 
entirely of women, mostly business ang 
professional women and have a hand- 
some clubhouse of their own. The talk 
was on the lines of those delivered by 
Mr. Woods, at the various city high 
schools during the past year. 








Pacifie Coast Notes 





Tourists who visit Palm Springs and 
other resorts near the southern Califor. 
nia desert are becoming interested jn 
Indian bracelets, slave bracelets proving 
especially popular. 

The new branch store of F. Fred- 
ericken, Walla Walla, Wash., jeweler, 
has been opened at Waltsburg, Wash. It 
carries a line of jewelry, watches, clocks 
and silverware. 

J. Hendricks has opened a_ watch- 
making and jewelry store in the Yeake} 
building on the Boulevard, North Holly- 
wood, Cal. He and his family recently 
arrived in California from Oklahoma. 

Many improvements have been made 
in the jewelry store of J. V. Carithers, 
jeweler, Longview, Wash. Mr. Carithers 
recently moved to this store, after it 
had been reconstructed and attractively 
decorated. A large gift department is 
a feature. 

The B. Hoishoit & Son jewelry store, 
Oakdale, Cal., is holding a closing out 
sale of its jewelry, silverware, china 
and novelties. The firm has done busi- 
ness in Oakdale for many years. Since 
the death of B. Hoishoit, Sr., several 
years ago, Mrs. Hoishoit and Bernard 
Hoishoit have continued the _ business. 
The son, however, is anxious to turn his 
activities to another line of endeavor, 
so the stock is being sold and the firm 
will retire from business, it is announced. 

H. M. Lichtenstein who, with his 
brother, M. M. Lichtenstein, conducts a 
jewelry store in San Jose, Cal., has filed 
a suit in the United States District 
Court in San Jose, seeking to nullify 
the San Jose auction ordinance. Lich- 
tenstein contends that under the United 
States Constitution he is entitled to hold 
an auction anywhere he pleases. He 
seeks to enjoin the municipality of San 
Jose and the Chief of Police, J. N. Black, 
from enforcing the law regarding auc- 
tions. The San Jose auction ordinance 
is said to be practically the counterpart 
of other ordinances throughout Califor- 
nia and Federal action favorable to 
Lichtenstein’s suit would nullify them 
all. Lichtenstein asserts that he has 
been called out of town suddenly and 
must dispose of his stock. The San Jose 
ordinance names $300 as the fee for 4 
year’s license fee for auctioning and tt 
forbids the auctioning of new merchat- 
dise in a downtown zone in which Lich- 
tenstein’s store is situated. 
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Timely Trade Topics 








Dealers’ Helps in Window Displays and Merchandising. 
Notes on New Products and Gossip of the Trade 

















Trade Gossip 
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New Portfolio Featuring “Pieces of Eight 
Week, May 21 to 26 


The International Silver Co., makers 
of “1847 Rogers Bros.” silverplate, is 
planning for “Pieces of 8 Week,” May 21 
to 26 inclusive. This is the successor to 
the popular “Wedding Guest Week,” 
which has been observed for the past 
several years and which has proved very 
popular. 

Owing to the widespread interest in 
the “Pieces of 8” feature and to the 
great amount of publicity which the 
company has given to it, “Pieces of 8 
Week” should prove of special interest. 
It is being heralded in the national ad- 
vertising of “1847 Rogers Bros.” silver- 
plate and the attention of the trade is 
being called to it in the trade papers. 

“Pieces of 8 Week” is also featured in 
the spring portfolio, “Burning It In,” 
which the International Silver Co. is dis- 
tributing among the silverware trade at 
the present time. 

In addition, the portfolio reproduces 
some of the advertisements which are 
appearing in the national magazines the 
first part of the year and emphasizes 
the fact that these advertisements are 
“burning” into the consciousness of the 
buying public the fact that “1847 Rogers 
Bros.” silverplate has been “on the 
tables of America’s first families since 
1847,” with all this fact implies in the 
way of reputation of the ware, quality 
and popularity. 

The cover of this “Burning It In” 
portfolio is in black and red, represent- 
ing flames leaping up and emphasizing 
the title of the book. 


* * * 


New Photo Bracelets for Costume Jewelry 


Hollywood bracelets are the newest 
idea in costume jewelry. They combine 
smart, good looking bracelet links, with 
special links in which photographs may 


popular movie stars. Or snapshots of 


- “the boy friend,” father, brother, hus- 


band, baby—or any friend or relative 
whom the wearer admires may be in- 
serted at will. 

Hollywood bracelets are manufactured 
in a wide variety of beautiful link pat- 
terns. There are styles to hold one, two 
or three photographs. They are finished 
in gold or silver. Certain styles are made 
with colored enamel, others are filigreed, 
others are plain and some are made 
with ribbon attachments. In the large 
cities where they are being shown first 
they are meeting with exceptional en- 
thusiasm. 

- 2 = 


Du Pont Co. Announces Winners of Pyralin 
Contest Held Last Year 


Announcement has just been made by 
the Du Pont Viscoloid Co. of the prize 
winners in the Pyralin championship 
contest which was conducted during the 
latter part of last year among its whole- 
sale distributors. Presentation of the 
prizes was made at the first annual 
Pyralin distributors’ meeting held re- 
cently. The awards were as follows: 

First prize, consisting of a silver 
trophy and $1,000 in cash, to be divided 
among their salesmen, and the cham- 
pionship pennant, to I. Alberts & Sons, 
Inc., wholesale jewelers, Boston, Mass. 

Second prize, $500 in cash to be di- 
vided among their salesmen, to Norris, 
Alister, Ball-Bridges Co., wholesale 
jewelers, Chicago. 

The silver trophy will remain in pos- 
session of the winner for one year. The 
large championship pennant will remain 
the permanent property of the winner. 

The distributor whose net purchases 
of Pyralin trademarked merchandise 
during the calendar year of 1927 ex- 
ceeded his quota by the greatest percent 
was adjudged the winner of the cham- 
pionship, the distributor second in rank- 
ing receiving the second prize. Quota 
for each distributor was based on his 


- 
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total of $525 were open to salesmen of 
all distributors to be awarded to those 
men who exceeded their quota by the 
greatest percent. In this contest, all 
salesmen of all distributors were in com- 
petition against each other. These sales- 
men’s prizes will be awarded as soon as 
complete information from distributors 
is received. 

A similar contest will be held during 
1928, the details of which will be an- 
nounced as soon as arrangements are 


completed. a 


A. Wittnauer Co., New York, Adds 10 Radio 
Stations to Group Now Broadcasting 
Correct Time 


The A. Wittnauer Co., 402 Fifth Ave., 
New York, has added 10 new stations 
for Longines correct time broadcasting. 
The broadcasting of correct time over 
the radio continues to be the chief topic 
of conversation among jewelers, and re- 
cently an investigation has been made 
regarding the beneficial influence of this 
broadcasting. 

According to the Wittnauer concern 
there is no foundation in believing that 
the broadcasting of correct time is detri- 
mental to the watch business, although 
they claim it has been shown that mer- 
chants who have been buying watches 
“down to a price” will always be seri- 
ously embarrassed. There is no doubt 
that the public is becoming more watch 
conscious and more appreciative of the 
value of a quality movement. 

The A. Wittnauer Co. believes in the 
value of radio advertising, and is now 
broadcasting daily from the following 
stations: WJZ, New York; KMO, Ta- 
coma; KSTP, St. Paul; WSMK, Day- 
ton; WBZ, Springfield; WJR, Detroit; 
WTAD, Quincy; WTMG, Milwaukee; 
WEBR, Buffalo; KVOO, Tulsa; KPO, 
San Francisco; KGO, Oakland; KJW, 
Portland; KHQ, Spokane; WBAL, Bal- 
timore; KDKA, Pittsburgh; WCAU, 
Philadelphia; WkKBF, _ Indianapolis; 
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NEW PHOTO BRACELET FOR COSTUME JEWELRY 
KWUG, Sioux City; WHAM, Rochester; 


be worn. Patents on these bracelets are 
about to be awarded to the Forstner 
Chain Corporation of Irvington, N. J. 
The photo links operate like lockets. 
Any photos desired may be inserted in 
them. With each bracelet the manufac- 
turer supplies proper size photos of 24 


previous activities in connection with the 
sale of Pyralin trade-marked patterns. 
To further stimulate interest, a set of 
Pyralin toiletware, valued at $35 retail, 
was given to each distributor to be put 
up as a prize for their salesmen. In ad- 
dition, 12 cash prizes amounting to a 


KFOA, Seattle; KOMO, Seattle; 
WBZA, Boston; WEBH, Chicago; 
KWK, St. Louis; KYW, Chicago; WSB, 
Atlanta; WAMD, Minneapolis; WAAM, 
Newark; KFEL, Denver. 

The foregoing constitutes a powerful 
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SWISS WHOLESALE JEWELERS STERLING 
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720-722 PENN AVENUE PITTSBURGH, PA. 













MATERIAL CARRIED IN STOCK 


For the Convenience and Service of the Watchmaker 


ATLAS HAMPDEN NON MAGNETIC SWISS 
AURORA HOWARD ROCKFORD TRENTON 
CHELSHIRE ILLINOIS SETH THOMAS UNITED STATES 
ELGIN INGERSOLL SOUTH BEND WALTHAM 
HAMILTON NEW ENGLAND STANDARD & CROWN 


Orders efficiently filled and deliveries promptly made 


Dianonis HEEREN BROS. CO. wert 


Penn Ave. and Eighth St. Pittsburgh, Penna. 








LAN DAW BROS. Watches. Clocks and Silverware 


Also Watch Materials and Jewelers’ Supplies. 
628 Penn Ave. ri ittsburgh, Pa. Orders Filled from Any Catalogue. 




















ESTABLISHED 1888 


GRAFNER BROS. 


WHOLESALE JEWELERS 


DIAMONDS 


ASSORTMENT AND VALUES 
818 Liberty Ave. (2nd Floor) PITTSBURGH, PA. 
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network of radio stations stretching 
from the Atlantic to the Pacific Ocean. 

Longines correct time is given at the 
expense of many thousands of dollars per 
month, and is taken from the Longines 
chronometer, identical to those used by 
great explorers and world-famed avia- 
tors on their far-off expeditions. It has 
taken Longines years to bring out a 
small size chronometer of real precision 
for broadcasting purposes. This Lon- 
gines light weight chronometer has a 
modern anchor escapement, and has ac- 
tually surpassed the rating of some of 
the old fashioned large size chrono- 
meters with chronometer escapement 
during trials at the Naval Observatory 
at Washington. Longines chronometers 
have been manufactured for the past 60 
years by the most skilled craftsmen 
whose only ambition has been to produce 
an instrument of perfection. 

It will interest the jeweler to know 
that he can rely upon this time correct 
to the second, and can well afford to 
make this service a standard for not 
only setting his timepieces, but for the 
testing of all watches. 

* * * 
Spring Gift Show of Associated Eastern 
Industries Held at Boston 


Boston, MAss., March 13.—One hun- 
dred and eleven exhibitors of gifts had 
displays at the Hotel Statler last week 
in the spring show of the Associated 
Eastern Industries. The exposition was 
limited to dealers, the public being ex- 
cluded. A large number of jewelers, gift 
shop owners and department store buy- 
ers visited the 50 rooms in which the 
exhibits were tastefully arranged. 

The effect of the cubist idea was 
widely evident, particularly in bridge 
and table lamps. A great deal of pew- 
ter was shown in copies of Colonial de- 
sign, and much old-fashioned jewelry 
was to be seen. The articles ranged 
from iridescent and crackled glass of 
every description to bathroom equip- 
ment and garden furniture. 

A number of manufacturers and 
agents from Boston were included, as 
well as exhibitors from as far west as 
Chicago. 

* * * 
Providence Manufacturers Make Record for 
Accident Prevention 


B. A. Ballou & Co., manufacturers of 
jewelry and findings, are being con- 
gratulated on the excellent record that 
the firm has shown in accident preven- 
tion. The concern stood at the head of 
the record of the manufacturing jewel- 
ers in accident prevention and won the 
trophy presented annually by Jesse H. 
Metcalf through the Providence Safety 
Council. The record of this house was 
only beaten by a small margin by the 
winner of the trophy presented to the 
concern having the highest standing of 
the 81 concerns representing all indus- 
tries in the competition. 

* * * 


New Showroom Opened in Boston 
In order to provide adequate and at- 


tractive facilities for the Pyralin head- 
quarters in New England, the Du Pont 
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Viscoloid Co. has just opened a spacious 
new show room at 38 Chauncey St., Bos- 
ton, Mass., in a new building a short dis- 
tance from the location of the old office. 
The complete 1928 Pyralin line in all the 
popular colors is on display in the new 
quarters. 
* * * 
A Magnificent Carved Crystal Phoenix 


A fine specimen of clear and genuine 
rock crystal was recently imported by 
Wing & Co., importers of oriental goods, 
255 Fifth Ave., New York. The piece is 
beautifully carved into the Phoenix, the 





A MAGNIFICENT CARVING IN ROCK 
CRYSTAL 


Chinese Bird of Paradise, typifying hap- 
piness and universal love. It is most 
unusual in size and quality, highly pol- 
ished and has an original teakwood 
stand. The work which is of the Chi’en 
Lung Period (1736-96) is depicted in the 
illustration above. 








Frank A. Turner, who has operated a 
jewelry store at 103 Braddock Ave., 
Turtle Creek, Pa., has announced the 
opening of his second store at 621 Penn 
Ave. 


Allentown 





Melvyn D. Pugh, Northampton jewel- 
er, is convalescing from an operation 
performed at the Haff Hospital, Palmer- 
ton, some weeks ago. 

Norbert Cann of Cann & Kornbrodt, 
Ine., New York city, who has been ill 
for several weeks, is convalescing. Mr. 
Kornbrodt is making the rounds among 
the firm’s customers in this locality dur- 
ing Mr. Cann’s illness. 

Dr. R. S. AuRand, optometrist, who is 
located in the jewelry store of M. W. 
Young & Co., Palmerton, has remodeled 
his optical room and office, which now 
presents a neat and up-to-date appear- 
ance. 

Local jewelers are doing their bit to- 
ward helping to make the jubilee in May 
a success. Among those who have al- 
ready contributed their quota are the 
following: S. 8S. Brone, P. A. Freeman, 
E. Keller & Sons and E. H. Wether- 
hold & Son. 

Among out-of-town jewelers who were 
seen in Allentown during the past week 
were the following: E. F. Sterner, 
Kutztown; H. J. Dotter, Lehighton; R. 


E. Saeger, Nazareth; John Stangl, 
Northampton, and M. W. Young, 
Palmerton. 


The following traveling men were call- 
ing on the trade in this locality: Ray J. 
Costigan, Seth Thomas Clock Co.; Wil- 
liam L. Little, George H. Fuller & Son 
Co.; Mr. Kornbrodt, Cann & Kornbrodt, 
Inc.; Richard S. Redfield, Kohn & Co.; 
R. Hepp, Jules Racine & Co., and S. 
Rodney Allen, Oneida Community, Ltd. 

The Retail Merchants Division of the 
Allentown Chamber of Commerce, of 
which Arthur Keller, jéweler, is a mem- 
ber of the executive committee, is plan- 
ning to make it uncomfortable for 
“transient” merchants who attempt to 
do business in Allentown in the future. 
The division has been very active in the 
past in protecting local legitimate mer- 
chants against this type of retailer. It 
now has for its objective a more rigid 
enforcement of the transient license law. 

Charles C. Vogt, jeweler, 826 Hamil- 
ton St., has on display in his window an 
interesting exhibit in the shape of a sun- 
dial gun, loaned for the occasion by the 
Hamilton Watch Co. This little gun is 
loaded every day with approximately a 
teaspoonful of powder and the long 
touch-hole is sprinkled lightly with 
powder. A dry wadding is rammed into 
the muzzle of the gun and when the dial 
is. mounted upon the parallel for which 
it is cut, the gun will discharge at 12 
o’clock noon, fired by the concentrated 
rays of the sun as it crosses the line. 
The Hamilton Watch Co. had built but 
a few replicas of this gun and Mr. Vogt 
is proud to be chosen as the first jeweler 
honored locally with this valuable copy. 
Students of astronomy and others have 
called at the store to be treated to a 
special showing of this little dial gun. 








Watches and jewelry valued at approx- 
imately $600 were stolen by burglars 
who broke into the Alvin Jewelry Co., 
1516 Main St., Dallas, Tex. 
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Announcing 
NEW HAVEN ARTLARMS 


in Colors 











RED—BLUE 
GREEN—YELLOW 


To Conform With Colors Used in 


Modern Homes 





















NEW HAVEN ARTLARMS are furnished 
in Mahogany Finish in addition to the above 
mentioned COLORS. 


TICK-TOCK, RED 


Tick-Tock Artlarms 


Seamless Metal Case With Moulded 
Base to Match 


Convex Krack-Proof Krystal 


Height, 434 inches. Width, 37% inches. 334 inch 
Dial, Convex Patented Krack-Proof Krystal, De- 
pendable 40-Hour Movement, Back Bell, Long 
Alarm with Shut-off. Seamless Metal Case with 
Moulded Base to Match. 


TRADE Price CONSUMER’s PRICE 
PLAIN DIAL... . $1.70 $2.50 
RADIUM DIAL.. 2.35 3.50 TICK-TOCK, RADIUM, RED 





Ask your Jobber to show you the complete line of NEW HAVEN ARTLARMS in Various 
Designs and COLORS 


THE NEW HAVEN CLOCK CO. 


NEW HAVEN, CONN. 
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Do Technical Terms Hurt Selling? 





Written expressly for THE JEWELERS’ CIRCULAR 














FTEN, when I hear a salesman talk- 

ing glibly to a customer in terms of 
“karats,” “facets,” “15-jewel,” etc., I 
wonder if the customer is “getting” him, 
and if the customer is not, how the sale 
prospect may be affected by this tech- 
nical terminology. 

The technical terms of the jewelry 
trade speak volumes to the _ trained 
jewelry man. They condense his knowl- 
edge of the merchandise into intelligible 
terms, and enable him to quickly and 
accurately form an opinion of the value 
and quality of jewelry, or to describe 
value and quality intelligibly to an 
equally well-versed listener. 

But is it not the experience of psy- 
chological inquiry that a person naturally 
shrinks from what he does not under- 
stand? That is true of ghostly sur- 
roundings, electricity vor death. These 
are something which the ordinary un- 
derstanding cannot grasp, and to fear 
them is a direct urge, handed down to 
us from unnumbered ancestors back 
through the mists of time. Analogously, 
the prospective buyer regards with 
doubt, misgivings and suspicions any 
sales argument or statements given him 
in behalf of merchandise he does not 
understand. 

How unconvincing is a_salesman’s 
smooth description of a new radio hook- 
up in terms of “wired resistance,” 
“tuned radio frequency,” “transformer- 
controlled amplification,” or whatever 
else is the jargon used. The ordinary 
buyer does not understand such terms. 
His reaction to them is that, since he 
does not understand what they mean, 
why can’t any salesman for a compcting 
Set use just as unmeaning words, or 
even more unmeaning words, in behalf 


of the particular radio set he wants 
to sell? 


How much more enlightening wouid be 
such talk if such terms were translated 
for us into intelligible language by the 
salesman! Smart salesmen are learning 
this, and manufacturers of technical 
products designed for popular use have 








The keynote of the article is that 
the public should be enlightened in 
a clear, understandable manner. 
Such technical terms as “karat.” 
“facet,” “15 jewel,” “synthetic 
and Oriental sapphires,” ‘“‘iso- 
chronism tested,” “baroque pearls,” 
“antique pearls,” “lever-movement 
watch,” “cabochon,” etc., mean lit- 
tle to the average purchaser who 
will appreciate enlightenment. 

Knowledge is power in selling. 
Naturally, before you can explain 
technical terms you must thor- 
oughly understand them yourself. 
By understanding them thorough- 
ly you can give to the public all 
the helpful knowledge you have. 
In other words, you must know 
your jewelry. The ability to an- 
swer questions intelligently and to 
explain the technical terms of your 
business, will inspire confidence, 
promote amicable’ understanding 
and develop lasting, trustful cus- 
tomers, who will esteem it a privi- 
lege to be able to patronize the 
honest legitimate, competent retail 
jeweler. 








learned that they must interpret their 
products in terms of common under- 
standing if they are to appeal effectively 
to the popular understanding and create 
sales. 





The automobile manufacturers and the 
patent medicine and tooth paste pro- 
ducers are examples in point. The auto- 
mobile manufacturer spends millions of 
dollars in newspaper space reducing the 
technical superiorities or qualifications 
of his motor to terms of common under- 
standing. His “super pre-heating mani- 
fold intake” is explained merely as a 
chamber of the engine through which the 
raw gas passes and is pre-heated and 
broken up into a better composition for 
firing in the cylinders. How simple it 
is after it is explained! But how for- 
midable and unconvincing it would re- 
main in its technical terms! 

His “coincidental, self-imposed locking 
device” is, after all is said and done, 
merely a locking arrangement that holds 
immovable both the ignition switch and 
the gears of the car! And how many 
sales result from this simplifying proc- 
ess! The manufacturer puts himself on 
the same footing as his prospective cus- 
tomer. The customer has no suspicions 
that the seller is kidding him. The sales 
talk is in terms both can understand, and, 
of course, the technical advantages de- 
scribed mean something to the prospec- 
tive buyer. 

The manufacturers of toilet articles 
and patent medicines have gone even fur- 
ther in their simplifying terms. They 
have played up the psychology of the 
person with “symptoms” for all it is 
worth. In the first place, they realize 
that the person with “symptoms” is gul- 
lible, to start with. They realize that 
one reason for distrust of physicians is 
the fact that the physician does not talk 
or prescribe in understandable terms to 
the laity. A large section of the laity 
concludes there is a lot of “bunk” in the 
practice of medicine. It longs for un- 
derstandable treatment; itches for ‘rea- 
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WESTERN TRAY & tt ASE CO. Rings You Will Be Proud to Sell 
423-29 Plum St. ALL PROFIT 


Cincinnati, Ohio 
ESTABLISHED 1864 1 Fonsi oven coding ai 


“INLAID RING TRAY” No. 25 Electros Free 
2 DIAMONDS 4/100 each 


Green or White Gold 
Same Price 


Order on five days’ memo. when 
To you have a sale in sight. Orders 
$25.00 ‘tilled same day received. 
io. 6517 All emblems and initials en- 
io. 6183 (rusted on ruby and onyx on 


Without fand at all times in every finger 
Diamonds size 7 
$15 Retail ‘ 





Display Emblem Cards for your 
This <> Res. Trade Maris window in original colors free upon 
@uarantces you gcaouine diamonds request. 


6919—To retail $30.00 


Electros Free 
‘ine, dark, genuine amethyst—14k white 
gold—genuine seed pearls, strung on a 
strong wire. Fully guaranteed. 
This style can also be had in larger or smaller 
sise stones including ruby, crystal, emerald, 
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° Onvx, C "0, d fine lity opal as low 
An Efficient Self-Salesman rey on i and fine quality pal as low as 
1154414 % 16 ring "80.75 6746—$23.50 Li 
34x ‘ 3 rings Ar fs) . 
11%x 7% 12 tines 6200 4 $ O List 
11%x 5% S$ rings 5.25 HEAVY SHANK 


A practical innovation that really makes the product sell itself. 
adds to the beauty and worth of the article it displays, and is 
highly decorative. 

Made with hardwood frames of figured Gum, Oak, and Walnut, in- 
laid with a contrasting wood of white holly and dark walnut. 
Two-tone color velvet linings—shades as desired. Different, attrac- 
tive and of outstanding beauty, these trays should almost double 
the number of your sales. 

Samples Sent Upon Request —Order “‘Westrays’’ Through Your 


Genuine one piece, three color, double 
head cameo. Belais white gold (also 
in green gold) 6746—$23.50 List. 
Next size larger stone, $2.00 additional 
BUFFALO JEWELRY MFG. CO. 
> “The Maii Order House to the Jewelry Trade” 
eoB her. Exact Siz 501 Washington St. Buffalo, N. Y. 


























FIL-UR-LITER Bit @evouine: 


Helps You Sell = oo 


: GET OUR RATES 
Pocket Lighters! WE Move ENTIRE JEWELRY PLANTS 
Only a real filling service makes 


the pocket lighter practical. 
Pomeeeeem - KRASILOVSKY & BRO. 


well as simple operation of your 216 Centre St. New York 


lighters. It removes the last ob- Tels. Canal 8885—0824—0. 
jection that a man can have to the — we oe 


handy little pocket lighter—incon. Safes Bought and Sold 


venient refilling. 

FIL-UR-LITER stands only 
10% inches high and weighs 62 
pounds packed for shipment. Fin- 
ished over all in a rich brushed ‘ 
or polished brass finish—very WATCHES of Quality 


ornamental in appearance. It is 




















all-metal in construction—all work- Ask for prices 
PATENTS PENDING ing parts are brass or bronze. 
There is nothing to wear out or ; MA ; 5; LIEBMANN 
ive wenele. Bienne, Switzerland 
By simply pressing the plunger of FIL-UR-LITER you 
fill a lighter without spilling a drop of fluid. There is no —— 








fuss, no muss, no waste and no danger—a drain-back returns 


excess fluid to the reservoir. Highly approved as a means @ ITALIAN JEWELRY ad 


f reducing fire risk. A business building utility—costs no ; ‘ 
oer + reg soled Sita. aii Filigree Silver — Florentine Silver — Venetian Beads 


Remove your customers’ last objection to the pocket lighter CORALS—CAMEOS—MOSAICS 
with FIL-UR-LITER. Write for descriptive folder and price. At Lowest Manufacturers’ Prices 


FRANK CORSI | ™ 
Buying Agent for Italian Specialt 
THE DAYTON PUMP & MFG. CO. _— FLORENCE (Italy) 


520 Webster St. Dayton, Ohio Correspondence invited. 
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son-why” arguments as to why their ail- 
ments can be cured. At this juncture the 
patent medicine man steps forward. 

In rheumatism, that ailment which has 
baffled some of the most able research- 
ers in the field of disease, the patent 
medicine man comes forward with the 
simple and believable statement that the 
whole trouble is caused by “uric acid” 
which the system does not eliminate. 
That answer appeals to the reason of 
many persons who believe the cause for 
most anything should be _ identified. 
When the patent medicine man states 
that his researches have convinced him 
that rheumatism is caused by too much 
uric acid and that he has found out how 
to eliminate that uric acid, he is talking 
“turkey” to the man with symptoms and 
a bottle of it is almost as good as sold. 

But the patent medicine man doesn’t 
stop there. He revels in giving the man 
with “symptoms” more “reason-why” ar- 
guments. Convinced that uric acid is at 
the bottom of all those aches and pains, 
the patent medicine man’s one duty to 
suffering humanity is to find something 
that will eliminate that uric acid! How 
simple it appears to the layman! The 
patent medicine man in his new product 
“Rheumatisn’t” has merely used common 
sense and has concocted a few simple 
drugs that just naturally absorb uric 
acid wherever they encounter it. He has 
even put uric acid in a saucer and then 
poured some “Rheumatisn’t” in the sau- 
cer with it. Shades of Hippocrates! It 
would have done any man with “symp- 
toms” good to see how that “Rheuma- 
tisn’t” went after that wicked, defense- 
less uric acid and gobbled it up. 

That’s the same way “Rheumatisn’t” 
acts in the human system. Pour a few 
bottles down your throat and it imme- 
diately races through the stomach, lungs, 
epiglottis, arterial system and_ back 
through the knee joints, drinking up that 
villainous uric acid just like a thirsty 
Englishman would eliminate tea! By this 
time all the men with “symptoms” are 
thoroughly sold on “Rheumatisn’t,” and 
buy it by the gallon. Many of them feel 
better—but the moral is that the manu- 
facturer has learned that you can’t make 
it too plain for the public if you want to 
show a profit. 

I do not advocate the banishment of 
technical terms in retail jewelry selling. 
Far from it. I would like to see even 
more and better technical terms used— 
but have them amplified and interpreted 
when being used. These terms carry cer- 
tain weight and dignity in the trade— 
in fact, the public expects them, but 
don’t you ever make the mistake of 
thinking that public doesn’t want them 
explained to it, too! 

How much more convincing, for in- 
stance, and how much more likely to 
make a sale, would it be if, when we are 
showing a customer a gold-filled watch, 
we will explain that it is a gold-filled 
—, and just what “gold-filled” means? 
Gold-filled” brings to the ordinary mind 
4 vision of a purse filled with gold coins. 
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I’ll wager that that is the vision that 
will pop into 80 per cent of heads if the 
blank term is used. It’s hard for the 
ordinary mind (which does not want to 
think) to grasp the meaning of such a 
term when used in describing a watch 
case. When applied to a watch case, the 
term would seem to indicate that the 
walls of the case are filled with gold, 
while on the outer surfaces there is some 
other metal. Naturally, it couldn’t be 
gold on the outside, or it wouldn’t be 
called “‘gold-filled.” I am discussing the 
workings of the human mind in the most 
elementary form, mind you, in this con- 
nection, because a study of the most sim- 
plified and fundamental mental processes 
is necessary if you would make it easy 
for that mind to understand you and to 
speak most convincingly to that mind. 

As a matter of fact, the term “gold- 
filled” is a misnomer. It does not mean 
what it says. It should be “gold- 
sheeted.” As we all know, a gold-filled 
watch case is made of metal that con- 
tains precious gold on the outside and 
inside surfaces, but the material between 
the surfaces is a base metal. Why not 
lay all the cards on the table with the 
customer, then, and explain to him just 
what the terms means? Make the ex- 
planation a selling argument for your 
goods. Tell him that your firm strives 
to give its customers the fullest values, 
even in materials which the customer 
has no ability to judge correctly. 

“For instance, Mr. Smith,” you say, 
“when you buy a gold-filled watch here 
you get just what is represented. The 
United States Government says that a 
gold-filled watch case must have 3/1000 
of gold on the outside surface, and 1/1000 
on the inside of the case. You have no 
easy way of knowing if a watch case is 
being truly or falsely represented to you. 
Your eyes will not tell you if a case is 
truly gold-filled or only gold plated. Gold- 
filled jewelry usually is made by welding 
a sheet of gold above and below a base 
metal and then rolling out the whole 
piece to the required thickness.” 

Wherever I have seen such an argu- 
ment used it has made a decided impres- 
sion upon the prospective buyer. Usual- 
ly it makes sales, if the case end of the 
transaction is all that is in the air. It 
is no job for a salesman who wants to 
sell a gold-filled watch to explain why 
the inside 1/1000 gold filling is sufficient, 
because it never gets any wear, and why 
the 3/1000 outside filling is practically 
good for a lifetime. 

Very often the salesman will encoun- 
ter difficulty selling a 10-kt. man’s gold 
ring. The customer will be doubtful 
about the karatage, but will be unwilling 
to pay the price for higher karatage. 
The salesman will be able to overcome 
this sales resistance if he will point out 
to her that 10-karat gold will stand hard 
wear; that the alloy in it gives it greater 
hardness and resistance to hard knocks— 
just the thing that is needed in a man’s 
ring. He can argue that the gold ap- 
pearance and color are there and then 
explain something of just what a karat 
means in the jewelry business. For the 
same reasons he should explain just why 
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wedding rings are usually made in 18-kt. 
gold. By letting the prospect into the 
secrets of these technical trade terms he 
can remove some of her suspicion and 
create in her a greater interest and un- 
derstanding of the merchandise she buys. 

In this connection I would like to urge 
that the word “karat” be always spelled 
in newspaper advertising with a “K” 
instead of with a “C.” The public has 
come to understand that “K” in jewelry 
stands for karat, because the public is 
familiar with the markings—“18K,” 
“14K” and “10K.” So why spell karat 
with a “C”? It is one of those trade 
words that admits of more than one 
spelling, and usage makes the rule in 
spelling. 

The term “point” used in diamond 
weights can be relieved of its mystery by 
explaining that it means hundredth (of a 
karat). The less mystery about diamond 
selling, the better. The same goes for 
color gradations, like “blue-white,” ete. I 
find that a practical demonstration of 
diamond colors to customers is. more 
convincing than any argument or expla- 
nation. If you see that she “sold” on the 
price of a white stone, yet thinks she 
wants a blue-white and nothing else, and 
is likely to walk out on you unless she 
can get a blue-white diamond at a white 
diamond price, merely show her a blue- 
white diamond, with its price, and then 
point out to her that the white diamond 
you are trying to sell her is, to all ap- 
pearances, just as handsome a gem, and 
at a far less price. 

Tell her what “facet”? means, and how 
many facets a brilliant cut diamond 
should have—and why. The why of it is 
most important, and if you study the 
“why?” of diamond cutting you will 
equip yourself with many excellent sell- 
ing points, and you will have a higher 
regard and interest in your diamond 
merchandise. It is fascinating. 

Don’t rattle off glibly about “imperfec- 
tions” without trying to show her what 
an imperfection is. Explain to her that 
it’s a spot of unliquefied carbon, a fis- 
sure, a soft spot—or whatever it may be. 

In selling watches the salesman talks 
freely of “15-jewel,” “17-jewel” and so 
on, and often the customer is wondering 
just what is meant by that. You can 
often gain the customer’s respect and 
confidence with the simple explanation 
that some jewels are tiny cup bearings 
of ruby, or reconstructed ruby, in which 
the ends of certain spindles or axles of 
the watch’s mechanism move. By being 
harder than steel, they do not wear out 
readily, and cause little friction, there- 
upon is founded the theory that the 
higher jeweled movement is more likely 
to keep accurate time and give less 
trouble. If you do not explain these 
things the customer has a perfect right 
to ask you just why jewels are used, or 
go to some other jeweler who will ex- 
plain it to her. 

In selling silver plated hollow ware the 
customer will often ask if the base is 
nickel silver. She thinks that the base is 
composed mostly of silver, while, as a 
matter of fact, the base contains but a 
small alloy either of silver or nickel. 
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Storekeeping Department 
But it can be explained to her that the 
base is an excellent white metal that will 
not rust, and is best suited to silver plat- 
ing. 

The term “irdio-platinum” should never 
be indulged without amplification and 
interpretation. Here is a technical word 
that means nothing to 90 per cent of 
your prospects. In fact, it doesn’t mean 
as much as the term “platinum,” unless 
you explain it. But when you point out 
that iridium is an extremely costly metal, 
more valuable than pure platinum, but 
that it has been found that a combina- 
tion of 10 per cent iridium in platinum 
makes the finest form of metal for 
jewelry settings, then you are telling the 
customer something. You can go on to 
say that it gives the platinum a beau- 
tiful, lasting white color, adds hardness 
and crispness, and enables it to be hand- 
worked to better advantage, you are 
making a real sales talk. You can add 
that 10 per cent iridio-platinum is bet- 
ter than 5 per cent iridio-platinum for 
the purpose; that you could make more 
money by selling 5 per cent iridio-plati- 
num (and the customer wouldn’t know 
the difference), but that it wouldn’t give 
the customer the best service and that 
your firm is out primarily to look after 
the customer’s interests. 

Too many salesmen rattle off techni- 
cal terms without realizing the selling 
strength of analyzing them for the cus- 
tomer—in the mistaken belief that the 
public understands those terms. But the 
public does not understand such terms. 

In selling clocks it is easy to tell just 
what a “chime” clock is—what consti- 
tutes a “chime.” It also is a big help in 
selling to explain what a “self-correct- 
ing” clock movement is. Here are some 
other terms that should be elucidated in 
plain language to the customer: 








Chased silver; butler finish; hand- 
made; pierced gold; engraved gold; 
earved gold; engine-turned gold; cloi- 


sonné enamel; hand-tooled leather; ma- 
hogany finish; platinum top; one-piece 
ring; dust-proof watch case; seamless 
wedding rings; synthetic gems; oriental 
sapphires; isochronismtested;  tin-cut 
crystal beads; stamped jewelry designs; 
honey amber; stainless steel blades; 


(Continued on page 101) 
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Interest-arousing Window Displays 
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A Graveyard for “Dead” Watches 


HE drawing power of novelty adver- 

tising is well demonstrated in the 
unique window display exhibited in the 
retail jewelry store of Archie Tegtmeyer, 
Inc., Milwaukee, Wis. 

While the display is one of the most 
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THIS WATCH “CEMETERY” 
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of the passerby, reads “Here lie the sons 
of Father Time. Having Done Their 
Work Well Gave Way to Modern Times.” 
On the moss of the “grave” are shown a 
number of old watches, some of them, 
according to Mr. Tegtmeyer, over 100 
years old. A small framed sign in the 
center of the grave carries the statement 
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SHOWN BY A. TEGTMYER, MILWAUKEE, WIS. 


ATTRACTED MUCH ATTENTION 


inexpensive that the firm has ever had, 
it has attracted a considerable amount of 
favorable comment and attention as well 
as additional business, according to Mr. 
Tegtmeyer. 

The display shows a “grave” with a 
huge tombstone over it. The tombstone, 
which immediately attracts the attention 











PRIZE WINNING WINDOW DISPLAYS BY K. FALKENBERG, WALLA WALLA, WASH. 


“Honest and Reliable, but Old Age Got 
Him.” 

“This is one of the least expensive dis- 
plays our store has ever had,” said Mr. 
Tegtmeyer. “We had the tombstone made 
by a sign writer at a very small cost and 
the grave, of course, is made of moss. 
That was every bit of the exvense con- 
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nected with the project and it has proved 
extremely valuable to us. _ 

“In connection with the display we of- 
fered customers for a limited period of 
time a slight allowance on their old 
watches providing they bought a new one 
from us, and we then added the old watch 
to our collection in the window. The in- 
crease in the number of watches on the 
‘grave’ is additional testimony to the suc- 


cess of the display.” 
* * * 











Prize Winning Window Displays 


N a window display contest held on 
I the Pacific Coast under the auspices 
of the “Pacific Goldsmith,” K. Falken- 
berg, Walla Walla, Wash., received hon- 
orable mention for one display and third 
prize for another. 

First prize for the best all around 
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cloisonne, diamonds, fancy set rings, 
coral cameos, pottery, watches and trav- 
eling clocks. This window was trimmed 
by Mr. Falkenberg himself and received 
much favorable comment on account of 
its artistic arrangement. 


* * & 


An Inside Windew Reminder 


OMETIMES very simple thoughts 
lead to effective results. It is not 
always necessary for an advertising idea 
in the way of a window display or an in- 
side sign or some merchandising thought 
of originality to bring immediate busi- 
ness. While it is the intention of these 
things to attract and build new business, 
there is some psychology and value in 
the very ideas themselves. The ideas in 
effect convince the readers, customers 
and onlookers that you are alive and 
alert as a jewelry merchant. 
An idea of just such a reaction is 











MARCH BIRTH STONE DISPLAY BY D. E. ENRIGHT, PHILADELPHIA, PA. 


jewelry display went to Knudtson’s, 
Roseburg, Ore. Second prize was 
awarded to Granat Bros., San Fran- 
cisco, Cal. The first prize for the dis- 
play of silver was given to Glenn L. Box, 
Monrovia, Cal. It was for this display 
that the Falkenberg concern received 
honorable mention. 

In the Falkenberg window was a black 
cover with bright blue changeable silk 
and white brocade silk scarfs edged with 
white silk fringe under strips of scarlet 
moire glazed chintz. Tiny Christmas 
trees and evergreens with red candles 
were used as part of the decorative 
scheme. The screen backgrounds were 
of green gold with black lacquered 
raised trees. The merchandise displayed 
included a sterling silver platter, silver 
tea set, Samovar and water set, and 
Chinese brass and pottery jugs. 

The third prize awarded to Mr. Fal- 
kenberg was for a general display. This 
window had black coverings and scarfs 
with screen backgrounds, candles and 
holders. The merchandise displayed in- 
cluded pearls, crystal beads, articles of 


found in the interior of an established 
eastern jewelry shop by means of an 
ordinary plate glass which was set up 
on the counter and then later hung from 
the wall. White lines were painted 
around the border to represent a mar- 
gin and then in the center on the coun- 
ter and immediately behind the glass 
was displayed a sample of whatever 
products were in the main window. A 
little lettering on the glass itself invited 
attention to the major window display. 
A little thought, but one very simple to 
put into execution and in addition to 
having constructive possibilities, it also 
served as a feature of originality to 
those who came into the store.—C. T. H. 








Prof: Talk louder. What did you do 
last vacation? Talk louder! 

Stude: Gosh! I wasn’t a yell leader. 
—Okla. Whirlwind. 
* * * 

“Do you put any faith in the Nordic 
myth?” 

“No, I think she’s as false as other 
women.”—Dartmouth Jack o’Lantern. 
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Reward for Irreparables 


FFERING the reward of one hun- 

dred dollars for anyone bringing in 
the watch which the L. Nelson Jewelry 
Co. of 408 Riverside Ave., Spokane, 
Wash., cannot make keep time, is serv- 
ing to focus attention upon the prowess 
of the repair department and is building 
business for the store. Many watch re- 
pairers are favored with almost a board 
full of repair work, which may be 
glimpsed in back of them by the casual 
caller at the shop, but at the shop of 
the L. Nelson Jewelry Co., there are, 
most of the time, more than one thou- 
sand watches being repaired. A staff of 
six expert watch repairers is maintained 
by the company, constantly on duty to 
devote attention to the servicing of Spo- 
kane watches. 

While confidence of the people of Spo- 
kane is spelled in the unusually large 
amount of repair work, and in the one 
hundred dollar reward of the company 
for a watch which they cannot repair, 
nevertheless, the store has a large stock 
of diamonds, watches and other jewelry, 
which many persons coming in with 
watches to repair, pause to examine, and 
sometimes make selections. Initial in- 
terest in the watch repair department, 
developed to amazing proportions for a 
city the size of Spokane and signifying 
real leadership in this direction, often 
results in the sale of other jewelry mer- 
chandise. Friends made at the watch 
repair department are often friends 
which patronize the other departments 
of the jewelry store where patronage 
has thus been extended, and a friendly 
business tie already formed. 

Going to and from the watch repair 
division, the customer may be attracted 
by the display of merchandise set out to 
to the best advantage in the store, ar- 
ranged so as to catch the eye and impel 
the interest of the customer. In this 
manner the highly developed repair de- 
partment, with its reward for the irre- 
parable watch, builds business for the 
entire jewelry shop.—C. M. L. 








Do Technical Terms Hurt Selling? 
(Continued from page 100) 








lacquered silver; intaglio crystal; shell- 
cameos; turquoise matrix; baroque 
pearls;  fish-scale-immersion artificial 
pearls; cultured pearls; rod _ striking 
vlocks; gong-striking clocks; lever-move- 
ment watch; gold-incrusted china; rein- 
forced watch cases; pin-seal; cabochon- 
cut; Whitby jet; Aubusson tapestry, etc. 

Knowledge is power in selling. Nat- 
urally, before you can explain all tech- 
nical terms intelligently you must thor- 
oughly understand them yourself. By 
understanding them thoroughly you be- 
come a better salesman, because you 
can bring to your aid all the helpful 
knowledge you have. In other werds, 
you must “know your jewelry.” But any 
man, other than those nonentities who 
merely exist, has some enthusiasm in the 
vocation or avocation he is engaged in, 
and if he evinces a thirst for knowledge 
about his merchandise he will find that it 
offers new interests. 
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MERCHANDISING 


CAL EINDAR 




















Birthstone—Diamond 


April 


Written Expressly for THE JEWELERS’ CIRCULAR by A. E. 
April’s Flower—The Daisy 


“Innocence, repentance—sun and shower— 
The diamond or the sapphire is her dower.” 





April Anniversaries 


1. All Fool’s Day. 

6. Confederate 
Louisiana. 

6. Good Friday. 

8. Easter Sunday—symbols of a popu- 
lar note are the egg, bunnies and eggs 
in a nest, chicks, Easter lily, dove, etc.; 
of an ecclesiastical portent are church 
architecture, altar, pulpit, pipe organ, 
cross, crucifix, rosaries, etc. 

12. Halifax Independence Resolution, 
(North Carolina) — patriotic symbols 
pertaining to the early history of our 


Memorial Day in 


country. 

13. Thomas Jefferson’s Birthday 
(1743) (Alabama, Florida, Georgia, 
Mississippi). 


19. Patriots Day, (New England). 

21. Anniversary of Battle of San 
Jacinto, (Texas). 

26. Confederate Memorial Day, (Ala- 
bama, Florida, Georgia, Mississippi). 

28. Maryland admitted to the Union, 
1788. 

30. Louisiana admitted to the Union, 
1812. 

30. Hawaii, organized as Territory of 
the United States, 1900. 





SINCE 
1869 


Gifts for 
Easter 
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General Business Activities 


April is a month of style exposition. 
New apparel in the apparel establish- 
ments suggests that the jeweler show 
new jewelry suitable for the new cos- 
tumes during April. 

The April window displays should be 
of changing beauty, presenting the new 
styles and fads in an attention-com- 
pelling manner. Advertising should be 
informative and promotional, presenting 
the new things the people should buy. 
Easter, although coming early in the 
month, indicates that the advertising 
should be intensively concentrated on 
the Easter gift and the Easter needs 


(Continued on page 110) 





Easter Gifts 


Easter gift giving should be fostered 
by the jeweler in his advertising and 
suggested in his window displays. The 
Easter gift is not apt to be of great 
cost, nor of elaborate pretensions, but 
it will signify a simple joy of giving. 
This does not indicate that the jeweler 
should confine his gift offerings to small 
items, but that in the small items he 
has great opportunities for increasing 
sales. 

A table of Easter gifts may be made 
to pay its way. Candlesticks, vases, bud 
vases, flower bowls, stationery, art ob- 
jects and similar lines are suggested as 
most suitable. 


Advertising Layouts 


The jeweler is compelled in most cases 
to adhere to small spaces in the news- 
papers. To get the most out of the small 
advertisements he is compelled to use 
he should select a distinct layout, and 
use it for a season in order that the 
public shall learn to recognize the ad- 
vertisements at sight, and to connect 
them with his store. 

The layouts at the right and left are 
offered as suitable for adoption in this 
manner. 


Spring Merchandising 


April ushers in a new season. Jewel- 
ers should present new items, new styles 
and new fads. The changing seasons 
will bring into use articles that have 
not been demanded for some time. The 
jeweler should be alive to the possibili- 
ties in presenting these items. 










Edgar 














Appropriate Sale Events 


Birthstone Campaign—The Diamond. 

Easter Stationery and Greeting Cards. 

Jewelry for Easter Gifts. 

Confirmation Gifts. 

Religious Goods for Easter Gifts. 

Easter Wedding Gifts. 

Gifts for Pupils Returning to College. 

Spring Jewelry. 

Silverware Sales for Easter Festivities, 

Special Easter Watch Sale. 

Umbrellas and Canes. 

Flower Bowls and Vases. 

Fine China and Glassware. 

Prizes for Card Parties. 

Spring Merchandise of all kinds. 

Household Utilities, Electrical 
ances, etc. 

Home Decorative Pieces. 

Auto Clocks and Auto Accessories. 


The Lure of the Outdoors 


With the bright sunny days and the 
milder air the people will spend more 
hours out-of-doors. The automobile has 
bridged the distance between the city 
and the country. People will motor 
more than ever. Jewelers can supply 
auto clocks and many little accessories. 


Appli- 








ESTABLISHED 1869 








— (Quality Wares 











EASTER GIFTS 














WEDDING GIFTS 
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Featuring Diamonds for April 


A Diamond Savings Club—Interest-arousing Copy 

















OR the month of April—the month 

dedicated to the diamond—it would be 
an excellent plan for jewelers to fea- 
ture the romance of the gem of gems. 
Those who do not feel inclined to wear 
it will turn once more to its beauty when 
they read of it in terms of love and con- 
stancy and devotion. 

Brock & Co., Los Angeles, Cal., car- 
ried out a regular campaign along this 
line, using ads of different size, but uni- 


their own lines. Jaccards made almost 
a fashion note of their smart little ad, 
which appeared in card form, with plenty 
of white space surrounding it to make 
it stand out distinctly. (See No. 4). 
The old established firm of Heffern- 
Neuhoff, St. Louis, inaugurated a special 
diamond week early in April. They took 
space in the Sunday rotogravure section, 
showing specimens of their up-to-date 
diamond settings, in addition to pictur- 

















HERE IS FEATURED A DIAMOND SAVINGS CLUB WITH A FASCINATING DISPLAY 
OF DIAMOND JEWELRY 


form border. Listen to a few of them, 
and see what woman—what lover— 
could resist their eloquence. (See No. 1). 
They followed this with several smaller 
ads in which they set forth the beauty 
and quality—price was not mentioned 
at all—of their own diamonds, and in 
conclusion they stimulated the imagina- 
tion of all who read by their startling 
tale in ad. No. 2. 

The public should be reminded in am- 
ple season that April is the diamond 
month. Cooperative publicity can be 
used here to good advantage. The St. 
Louis jewelers got together and inserted 
little advertisements on a half dozen 
Pages of the local papers to let the pub- 
lic know this. (See No. 3). 

_ Of course this cooperative advertis- 
ing did not prevent the individual jewel- 
ers from calling special attention to 





ing a setter at his work. A special invi- 
tation to the public to come to see the 
diamond setters at work was contained 
in the ad. Both windows of the store 
had beautiful displays of diamonds, and 
just inside the entrance was a case filled 
with these brilliant gems cut and set in 
all the new designs. 

A beautiful diamond display will al- 
ways attract a crowd and one of the 
most effective was that of J. H. C. Peter- 
sen & Sons, Davenport, Iowa, which was 
a triumph of the display man’s art. 
Through a large arch in the rear could 
be seen an Italian garden. Tall vases 
mounted on an onyx ledge held sprays 
of white and silver foliage, and red and 
blue berries. Standing on the tiled floor 
was a young woman in sports attire, 
wearing a diamond ring, and holding by 
a ribbon leash a magnificent Russian 


wolfhound. Drapes of pastel hues were 
thrown over benches at each side and 





The Adornment of a Lady 


Diamond buckles two 

For garters and as rich for shoe; 

A manteau girdle, ruby buckle, 

And brilliant diamond rings for knuckle. 
A sapphire bodkin for the hair 

Of sparkling facet diamonds there; 

Three turquoise, ruby, emerald rings 

For fingers—and such pretty things 

Must needs be had, or two large pearls; 
Pearl necklace, large and oriental, 











And diamond, also amber pale. 
—John Evelyn, 1690. 


Were Sir John to adorn a belle of 
1928, instead of 1690, he would prob- 
ably omit the bodkin and one or two 
other items. But he would undoubt- 
edly give the same precedence to dia- 
monds—note that he names them five 
times—making the other gems serve 
by way of foil and contrast. 

Moreover, he would insist, as 
doubtless he insisted four centuries 
ago, that the ornaments for his lady 
should be exclusive. And this, if he 
lived anywhere in the Southland, 
would bring him to the manufac- 
turing department of Brock and 
Company. We would have a wide 
selection of gem set pieces that are 
creations solely of our own designers 
and artisans. 





No. 1 





Diamonds in His Walls 


In 1870 a Boer named Van Wyk 
found diamonds in the walls of his 
house, which had been built of mud 
from a nearby pond. This pond 
eventually became one of the now 
famous Kimberley mines. 

Rather breath taking, isn’t it? Lit- 
erally living in the shadow of a great | 
fortune—and not knowing it! In the 
history of diamonds you will find hun- 
dreds upon hundreds of such fascinat- 
ing episodes—a romance that is 
centuries long. 

The Kimberley mines are just one 
group in the famous South African 
diamond field. In the same section is 
found the Wesselton mine, distin- 
guished by the rare blue-white color 
of the diamonds it produces. 

The Wesseltons are the diamonds 
which Brock and Company feature. 
And they must be the finest of Wes- 
seltons—free from flaws and perfect 
as to cutting and balance. Whether 
in the intricate setting of a magnifi- 
cent pendant, or the delicate beauty of 
a diamond solitaire, you will find this 
singleness of quality—so truly char- 
acteristic of Brock and Company. 








No. 2 















































104 


Retail Advertising Department 








trailed down and across the floor. On 
pedestals, on the benches, in racks and 
on the floor were scores of square vel- 
vet covered cards, each of which held 
diamond rings or other ornaments. 
Another beautiful April display was 
that of Hausman, New Orleans, La. The 
background was a scroll-work design of 
wood, in the center of which was the cut- 
out of a large butterfly, the opening be- 
ing filled with black velvet. To the scroll 





Is Her Birthday in April? | 
Give Her Diamonds | 
They’re her birthstone, you know. 

St. Louis jewelers are showing ex- 
tremely attractive assortments of dia- | 
mond bar pins, bracelets, rings and | 
wrist watches. | 
| 


Shop in St. Louis 








No. 3 


were fastened a number of brilliant but- 
terflies. Other butterflies, with out- 
spread wings were suspended by almost 
invisib!2 thread from the ceiling, and a 
card of blue and gold advised: “As deli- 
cately constructed as the wing of a but- 
terfly are these exquisite bits of gold, 
platinum and diamond jewelry.” The 
floor was covered with black felt, over 
which were thrown two long drapes of 
silk. Upon the floor were set a number 
of black velvet squares, each holding a 
platinum and diamond brooch, wrist 
watch, ring or scarf-pin. At one end 





Three Diamond Bracelets 


are none too many for the fashion- 
ably gowned woman at the smart re- 
sorts. Or, if contrast is favored, an 
exquisite cornflower blue bracelet of 
sapphires may be worn between two 
flexible diamond circles. Again, the 
gleam of rubies or emeralds flash 
their gorgeous depths of color, flanked 
on either side by clear white dia- 
monds. 

We offer some particularly lovely 
effects. May we submit them for 
your approval? 











No. 4 


was a silver vase holding a cluster of 
silver and gilded marsh plants, and at the 
other was a mound of black velvet upon 
which reposed a number of unset dia- 
monds, with the card: 





Diamonds for April 


A diamond is especially appropriate 
for anyone whose birthday falls in 
April. Let us show you our line, 
many of the rings, pendants and 
brooches having worked into them the 
design of the Faster lily, the flower 
dedicated to the April born. 

W.8. 5. 
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Humanizing the Jewelry Copy 


a, 








Written expressly for THE JEWELERS’ CIRCULAR 
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VEN the staid and dignified jeweler 
can afford to use copy with a bit of 
a punch in it from time to time as a 
variation from the usual run of copy. 
To be sure, this punch should be toned 
a bit to suit the character of the store 








Here Comes the Bride! 
The event of events requires a suitable present, something 


that the happy couple can keep through the years as a 
feminer of that day of days. 


Wedding Presents 


Of glassware and silverware are the kind that last and are 
most preciated. Their value, like the memory of that 
Bappy Uay, never wanes. 


May We Suggest 
y uss 
Rich Cut Glass Sterling Stlverware Electroliers 
Mahogany Chime Clocks Dute! ver 
Complete Line Community Silver 


The Oldest Jewelry Store In Minmt 
SUTTON & GIBSON, SUCCESSORS 


130 East Flagler Street 











No. 1 


using it, but nevertheless it does not 
always follow that a first class jewelry 
store must always use the most dignified 
advertising. 

A jeweler in the South felt this way 
about it and from time to time would 
run in with his more dignified copy an 
ad that had a bit of a punch to it. 
Sometimes, in fact generally, he used a 


—— en 


| Eddie Ket 


Is no friend of the man who tries to eat peas with a 
knife and neither is-he on speaking terms with the 
woman who wears one kind of necklace and another 
kind of earrings. There is a “proper” about Jewelry 
as well as eating. 3 





| 


We have fancy bead necklaces in a wide variety of 
design with earrings of the -proper style to go with 
them. Its just 4s cheap to look right as it is to look 
otherwise. 


MAY WE SHOW YOU’ WHAT WE MEAN? 


“WHALER’S” 


THE OLDEST JEWELRY STORE IN MIAMI 
SUTTON & GIBSON, Successors. 
130 East Flagler Street. 
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No. 2 


cut with his advertising, but this was 
not always the case, as, for instance, 
the advertisement headed “Eddie Ket.” 
This was an advertisement of bead neck- 
laces and earrings. The punch was ob- 
tained by advising that there was a 
proper kind to wear and a kind that was 
not quite so proper. Some people call it 
etiquette. This jeweler called it Eddie 
Ket. 





“King Tut Was Crazy” was the catch 
line on a piece of ad copy that told of 
platinum things. Bracelets, watches and 
mountings were featured, using King Tut 
as the punch. 

“Here Comes the Bride.” Everybody 








King Tut Was Crazy 


‘about Platinum Things. They're digging them out of hie 
"tomb now. And ever since the time of King Tut Things 
Platinum have been the oynosure of the world. 

We have an \ special 
Diamond and Platinum Bracelets 
Diamond and Platinum Watches 

Stones in Diamond and Platinum Mount. 

ings and Things Platinum 


at prices that arg under present values. The display wil 
remain here all this week when articles remaining unsold 
will be returned to the manufacturers. Prices for this 
week will surprise you. 


ASK US ABOUT THAT! 


“WHALER’S” 


130 EAST FLAGLER STREET 
endl 





ers’ display of 





The Oldest Jewelry Store in Miawi 
¥ Satton and Gibson, Successors. 





No. 3 


has heard that cry. it is familiar and, 
being familiar, it has a punch that a new 
catch line might not have. This piece of 
copy was naturally suggestive of wed- 
ding presents. Two. sub-catch lines, 
“Wedding Presents” and “May We Sug- 
gest,” helped add tone to the ad and pull 
it out of the rest of the newspaper page. 

“King Baby” is a catch head that 
would attract many an eye. This piece 
of copy was aimed at just those people 
who would read such an ad, and so the 
catch head was well chosen. 


KING BABY 


In these days of tottering kings 
you don’t hear much about King 
Baby in the newspapers but in 
many a home he is ruling forty, 
strong. 





‘Wé have a wide assortment of 
gifts suitable for this tiny mon- 
arch, gifts that express just that 
sentiment you want to convey and 
in the way you want it conveyed. 





MIAY WE SUGGEST SOMETHING! 


e 9 
WHALER’S 
The Oldest Jewelry Store in Miami. 
SUTTON & GIBSON, Successors 
130 East Flagler Street 











No. 4 


All of these ads were in a space that 
measured about four inches double col- 
umn. A border was run entirely around 
the ad to inclose it and give it a tone. 

The copy itself was written in a pop- 
ular style in keeping with the style of 
the catch heads that were used. They 
were strictly modern in every sense of 
the word, without being offensive to any- 
one.—R. R. V. 
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Little Things Overlooked in 
Watch Repairing 


Written expressly for THE JEWELERS’ CIRCULAR, by R. J. Weddle 














T is the small things that are most 

likely to be overlooked in repairing 
watches. It is a good plan to examine 
each part of the movement while dis- 
sembling and check or memorize each re- 
pair and adjustment. A thorough ex- 
amination covers considerable latitude, 
but the examination can be systematized, 
and will become a habit; then nothing is 
likely to be overlooked and left undone, 
and when the watch is assembled after 
the repairing it will be correct. 

After removing the movement from the 
case, the balance cock and balance should 
first be removed. Some workmen remove 
the hands and dial first, but it is bet- 
ter practice to first remove the balance 
and cock to prevent any possible injury 
to the balance or staff; then remove the 
hands, dial, and cannon pinion. After 
releasing the balance and spring from 
the cock examine the upper jewels for 
cracks and chips, and see that they are 
friction tight. The jewels should be ex- 
amined with a double glass, as a hole 
jewel with a chipped edge will work havoc 
with the balance pivot. Then the chips 
can be hardly seen with a single glass. 

We next come to the balance and 
spring. Rusty specks on a hair spring 
will cause a watch to have a losing rate. 
In skillful hands considerable rust can be 
removed with a fine pointed steel graver. 
If the rust is too bad to remove in this 
manner, it can be boiled, suspended in 
fish oil over an alcohol lamp, then washed 
in alcohol and dried in sawdust. I have 
restored dozens of hair springs in this 
manner, and they performed in the watch 
with excellent results. 

__ Balance pivots should be examined, and 
if rough should be polished. Roller jewel 
should be firm in its setting, and free 
from chips; and if a double roller; it 
should be in perfect alignment with the 
Passing hollow. We can now try the 
escapement action, and see if the pallet 
jewels are firm. Then let the power down 
with the bench key and remove the pallet 





bridge and fork. Try all the train wheels 
for shake; but if the watch is extremely 
dirty it will be necessary to clean the 
movement before the proper test can be 
made. The train should run free and 
easy when wound slightly with the bench 
key, and run true in the round and flat. 

The fourth pinion should be perfectly 
straight, if bent it should be straightened, 
or if necessary, a new one should be put 
in, as this pinion is the source of much 
trouble if bent. 

The main spring barrel cap should be 
removed, and if the spring looks sus- 
picious, remove it for examination, as it 
may resemble a cork screw when laid on 
the bench. Opinion seems to be well di- 
vided as to the advisability of removing 
the spring from the barrel. Is there any 
known method of determining its condi- 
tion otherwise? Now you tell one. 

I consider the main spring one of the 
most important parts of the perfect time- 
piece, as it is the source of power and 
should be at its best. 

After all repairs are made and the 
watch cleaned and assembled, don’t think 
you that the job is finished, and let your 
mind drift off thinking about the good 
time you are going to have tonight, be- 
cause you are just fairly well started, and 
the most important part of the work still 
lies ahead. After the movement is as- 
sembled try the end shake of the staff 
again. If it has considerably too much 
shake, please don’t bend the bridge, or 
raise burrs with the graver. That is the 
worst piece of butchery that can be com- 
mitted. It is the method used by the 
country jack of all trades who plows corn 
all day, and tinkers watches and guns at 
night. 

Jewel chucks are made for the purpose 
of reducing the jewel shoulders, and 
leave the staff perfectly perpendicular. 
It is permissible sometimes to slightly 
burnish the bottom of the balance bridge 
fore or aft to either raise or lower the 
jewels, but very slight at that. 





The hair spring should lie flat and 
clear the balance arms. It should be 
trained to lie between the regulator pins 
without side pressure, and be perfectly 
contered using the cap jewel as a center. 
With fine hair spring tweezers, it can be 
adjusted properly. Then the position of 
the fork should be noted, and should lie 
exactly midway between the banking 
screws when at rest, and on a straight 
line between the escape wheel pinioo 
and the balance staff. If the drops are 
equal, the watch will be in beat. 

After the watch is wound, and before 
putting the movement in the case the 
motion should be observed in all posi- 
tions to insure even running. A small 
mirror about three inches square is the 
handiest thing imaginable to use at the 
bench for watching the motion dial up. 
If any falling off in motion is noticed in 
any position, the trouble should be located 
and corrected. If the hair spring lies 
too close to the balance arms, it may 
touch the arms slightly in the dial up 
position, then again if either balance 
pivot is slightly larger at the tip, or cut 
from running in a cracked jewel, it will 
affect the motion. 

If the guard pin in a single roller is 
too close to the table, and not perpendicu- 
lar it will cause friction and a loss of 
motion, especially in the dial up posi- 
tion. Make a thorough examination of 
the relative position of all parts of the 
escapement. This is very important as 
the perfect running watch must have even 
motion in all positions. 

Always be sure to test the friction of 
the cannon pinion before putting on the 
dial. This precaution may save you the 
trouble of uncasing the movement, and 
removing dial and hands a day or two 
later. Every watch maker hates the idea 
of having to go back over his work. The 
cannon pinion should be tight enough to 
carry the hands safely, but never so tight 
as to stop the watch when the hands are 
turned backward. No special tool is 
needed for closing cannon pinions, as the 
best that can be found is in the staking 
tool set. A V shape or half round stump 
and a pointed punch wili do the work 
better. A slender brass taper to slip the 
pinion over, and a light tap usually does 
the work, or if you are an expert a piece 
of pointed pegwood will hold the pinion. 

I have noticed for several years that 
many watch makers are inclined to use 
dial washers. However I cannot see any 





(Continued on page 107) 
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One and Two Seat 
Work Benches 


_ for jewelers, dentists, etc. 
Lower legs are detachable— 








LEIMAN DROS #242 


Makers of gaod Machinery for 35 Years 






REVERSIBLE 
BENCHES 


means double wear. A pat- 
ented feature which insures 
double value for your money— 
Hard maple tops that are wash- 
able with rust-proof pan and 
full width drawer. 


29 . 

















Gold, Silver 


and 


Platinum 
Refiners and Assayers 











ae Ue 
| 709 Sansom St., Philadelphia 














HAGSTOZ @ SON 


OGhe Buyers’ Directory 





Price, $1.00 





Jewelers Publishing Corp., New York 








Foot Blowers 


Supplying air for blow- 
pipe work. 

Genuine Buffalo Dental 
Foot Blowers, Fletcher 
pattern, are widely im- 
itated at lower prices. 
No imitators use the 
same quality of boards, 
selected sheepskin bellows, 
or Up-River Para Rub- 
ber disks. 

| ji) Quality goods last longer. 
Send for Catalog B-J 


Buffalo Dental N insiilsiatieas Co. 





Assayers— Chemists 
to the Jewelry Industry 


LUCIUS PITKIN, Inc. 


47 Fulton St. New York, N. Y. 

















Box 979. BUFFALO, N. Y. 





The Protection Ring Guard 


For thin rings get our num- 
ber 0. It is a new addition 
to our regular sizes. 


RZ The Lion Safety Pin Clutch Co. 


Pat. Feb. 20,1917 20 W. 22nd St., New York 





Pat. May 25, 1990 
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Famous Horologists 


Written expressly for THE JEWELERS’ CrRCULAR, by Major Paul M. Chamberlain 
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(Continued from issue of March 15) 
VI 
Nicholas Facio (1664-1753 ) 


Nicholas Facio de Duillers was born 
at Basle, Switzerland. He studied and 
received citizenship from Geneva. His 
prilliancy as a mathematician-scientist 
attracted the attention of the scholarly 
world, when at the age of 18 he wrote a 
letter to the celebrated astronomer Cas- 
sini proposing a new theory of the earth 
and hypothesis explaining the form of 
the ring of Saturn. The next year he 
removed to Paris and had the unparal- 
leled experience of being taken up by 
members of the Academy of Sciences 
with great flattery and shortly being 
made a member. He spent some .time 
at The Hague, and then in 1687 adopted 
England for his permanent home, where 
the next year he was elected a fellow 
of the Royal Society at the age of 24. It 
is said that he was the primary cause 
of the celebrated discussion between 
Liebnitz and Newton as to the invention 
of the differential calculus. His work 
was not confined to pure science, but he 
made experiments and applications to 
the arts, among which were a method of 
measuring the speed of a ship, a plan 
for using the surge or roll occasioned by 
a vessel on embarkation as a motive 
power and a process of piercing rubies. 
Bishop Burnet. refers to Facio as “that 
incomparable mathematician and philos- 
opher, who, at the age of 22 years, is 
already one of the greatest men of his 
age, and seems to be born to carry learn- 
ing some sizes beyond what it has yet 
attained.” Alas and alack, this wonder- 
ful mind sidetracked on religion and 
mysticism. In 1706 he renounced the 
Protestant cult and made ardent defense 
of Cervennes and _ himself essayed 
prophecies and miracles. He was ar- 
rested and put in the public stocks with 
a placard on his hat. He conceived the 
plan to convert all the world to Chris- 
tianity, and departed for Asia, but re- 
turned and settled at Worcester. 

But to return to the piercing of rubies, 
to which horology is indebted to him. On 
May 1, 1704, a patent was granted to 
Nicholas Facio, Peter Debaufre and 
Jacob Debaufre for the application of 
Jewels to the pivot holes of watches and 
clocks. The London Gazette of May 11, 
1704, announces that jeweled watches 
are to be seen at the Debaufre shop, 
Church St., Soho, and stating that they 
make “free watches.” 

In December, 1704, the patentees ap- 
plied to Parliament for a bill to confirm 
and extend the patent. To anticipate the 
opposition the promoters issued a curious 
document now preserved in the British 
Museum. In it they point out that while 


they might have carried their art of 
making the most perfect watches to any 
country in Europe, they preferred to 
procure the “Publik Advantage” to En- 
gland. That a long term of years of 
protection was suitable in the light of 
the “very chargeable” undertaking, the 
incredible tediousness and difficulty in 
working rubies with holes almost as 
small as a hair, the many hands the art 
would employ, the revival of the watch 
trade, “at present very languishing and 
low,” the advantages to navigation, the 
responsibility of indifferent workmen 
being capable of making watches as per- 
fect as hitherto possible by the best mas- 
ters, the feasibility of making watches 
which the patentees have struggled with, 
etc. The trade, however, did not take 
kindly to it, and promptly replied with 
a petition in which they speak of “The 
pretended Inventors have printed a 
Paper of Bold assertions rather than 
Reasons, many of them being untrue in 
Fact, and the whole discovery a Design 
to make a pretended Company and Stock- 
job an imaginary Notion about Precious 
Stones, and other things, which they very 
little understand. And it is humbly 
hoped, the making a Hole in a Precious 
or common Stone, and polishing the same 
(which seems to be the utmost and best 
of their Project) cannot be thought such 
a new Invention as to deserve an Act of 
Parliament, and under pretense thereof 
to disturb all the Watch and Clockma- 
kers in England and Ireland in their 
Trades.” “Although we retain our Com- 
passion toward the persecuted Protest- 
ants of France, we could never expect 
that they would attempt to take away 
our livelihoods.” “These three Forward 
Frenchmen can’t pretend that an Act of 
Parliament, made here, can keep their 
pretended invention in England, or pre- 
vent Workmen abroad from attaining to 
the utmost of their pretented Skill: but 
this Act will enable them to Stock-job 
and impose (though their Stones should 
not be so perfect as others can make) 
upon all the Workmen of England, who 
understand making of Clocks and 
Watches much better than themselves, 
and even the drilling and Polishing of 
Precious Stones, as well or better than 
they do,” and much more of the same 
tenor. 


This petition was followed by one from 
the jewelers, diamond cutters and en- 
gravers of precious stones, and eventu- 
ally by the Clock Makers’ Company. In 
January, 1705, the bill was thrown out 
and Facio was defeated. The story of 
Huggerford’s watch put in evidence, 
which had an end stone in the balance 
cock, but which in recent years has been 
examined and found to contain no hole 
jewels, was viewed by one writer in 1893 
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as very amusing! Peter Debaufre, who 
was admitted to the Clock Makers’ Com- 
pany in 1689, was the inventor of a dead 
beat escapement which he employed in a 
watch for Sir Isaac Newton, and which 
Sully thought so well of that he used a 
modification of it in his marine time- 
piece. It is to be regretted that Facio 
was not more successful in benefiting 
from his invention, as his great abilities 
might have been thrown into horological 
problems instead of those of the un- 
knowable. 
(To be continued) 








Little Things Overlooked in 
Watch Repairing 


(Continued from page 105) 








argument in their favor. They cause 
added friction, which is the watchmak- 
er’s enemy. If the hands are properly 
adjusted to the watch there will be no 
use for washers. They are in reality only 
a makeshift, and a menace to close 
timing. 

Cleaning is one of the most particular 
jobs done by the watch maker, and should 
be done with great care, or the watch 
will be in worse shape than before the 
work was begun. Stray particles of saw- 
dust in the pinion leaves is almost sure 
to cause trouble, sometimes weeks after 
the watch is cleaned. There probably is 
no branch of repair work that has such 
a wide diversity of opinion among the 
workmen as cleaning methods. There are 
both good and bad. There are no hard 
and fast rules laid down for cleaning 
watches. We more or less have our own 
pet method, and they all are a great im- 
provement over chalk and alcohol. I 
never was a believer in the use of cyan- 
ide, and never use it for cleaning watches; 
although my master whom I worked 
under years ago, and whose ability as a 
mechanic was absolutely unquestionable, 
believed in and used it. I know that 
cyanide will rust pinions, and hair 
springs, especially where they are pinned 
into the collett. I take no chances, and 
leave it alone. Yes I use sawdust! But 
never use gasoline. I insist on and get 
the very best grade of benzine. Gasoline 
will leave a waxy film on the parts after 
drying, wherein, high grade benzine will 
leave the surface clean and bright. This 
is especially noticeable on hair springs. 
They will come out of the benzine with 
their original rich blue color, slick as an 
onion. 

Some of the prepared cleaning solu- 
tions are good, and will produce results 
if properly used. They will restore the 
original finish; that is, leave the metal 
clean and bright after washing in benzine 
and drying in sawdust. The most effi- 
cient and useful tool that I have in my 
cleaning equipment is one-hand air gun. 
It will remove the last tiny trace of 
sawdust after cleaning. It really is in- 
dispensable and should be in the hands of 
all watch makers. 

Never fail to go over the assembled 
movement, and set all plate and bridge 
screws down tight. This is practiced by 
all good mechanics, and is very essential. 
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REFINERS 


ASK ANY OLD TIME JEWELER 


Sales Office Refining Plant 
5 South Wabash Ave. oy > § (oy. Lele) Bio Fest Ontads Nia 
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HOOVER & STRONG, Inc. 


0..| « Metallurgists [2.9 


OFFICE AND WorkKS, 119 West TUPPER STREET. 
BUFFALO, N.Y., U.S.A. 















CONFIDENCE 


The Unmistakable Stamp 
of Quality 






After serving the trade for more than ; :' 
. , Careful thought and painstaking skill exer- 
sixty yeers our most valuable asset is cised in production of exquisite form of 


the confidence and good-will of our jewelry is immeasurably enhanced by the 
| use of the true white—which stays white— 


the unmistakable stamp of quality— 






























many customers who send us their 
wastes year after year. 


HOOVER WHITE GOLD 


Since 1912 hundreds of customers have 

profited by our efficient and reliable re- 

fining service. Send in your accumulation 

HANDY RQ HARMAN of sweeps and scraps today, or write for 

tags, shipping labels, steel drums, water- 

Refiners of Precious Metals proof sacks. Advise what you have to ship 
and approximate weight. 











Fulton 2 Gold Sts., Bridgeport, 
New York City Conn. 
425 Richmend St., Providence, R. I. AS “He profits most who serves best” 


SHIP TO ANY ONE OF OUR THREE PLANTS 





























TRADE MARKS 
of the Jewelry and Kindred 
Trades 


Fourth Edition 


Illustrates the trade marks, registered and unregistered, 
used by manufacturers, wholesalers and importers in 
jewelry and allied industries. 


Price $5.00 


Express Charges Paid 


JEWELERS PUBLISHING CORPORATION 
11 John Street, New York, N. Y. 


One Hand Control 


with the 


ewel Torch 


The flame is adjusted by a touch; you 
can have a sharp needle-shaped flame, 
hot enough to weld platinum, or instantly 
change to a big soft brush flame for an- 
nealing or tempering. 

You will like the Hoke-Jewel oxy-gas 
torch for all kinds of work—high grade 
or novelty, gold, silver or platinum. 


Ask for free circular C. 8. 


6 22 Albany Street, 
H ke Inc. New York City 
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ts Granted by the United States and 
— the Registered Trade-Marks] 
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UNITED STATES PATENTS 





Issue of March 13, 1928 





TANITY CASE. WILLIAM G. KEN- 
ne Newark, N. J. Filed July 29, 1926. 
Serial 125,632. 38 Claims. 

A vanity case comprising a rectangular 
easing having an opening in a wall thereof, 
a slidable tray adapted to be longitudinally 
slid to and fro through the said opening, 
a guide associated with said opening and 


isti solely a U-shaped metal strip 
nsisting solely of a U-shapec stri 
independent of said tray and located within 
the said casing and the base of the said 
U-shaped metal member being opposite the 
opening in the said casing and being ad- 
- 8 ove ve 7 > 6 MAS os" tne 
cent a vertical wall of the said casinx, 
. with the 


said guide contacting rear wall 








eT ' 


etree 






and with the longitudinal walls of said cas- 
ing, the legs of the said U-shaped guide 
member having longitudinal guide grooves 
formed therein, the rear portion of the said 
tray having lugs adapted to engage the guide 
grooves in said legs, the height of the said 
opening being sufficient to permit the rear- 
ward insertion of the said sliding tray, the 
outer ends of the said guide grooves being 
spaced from the outer ends of the said legs. 


CHAIN BRACELET AND CLASP. 
CHARLES H. BATCHELDER, North Attle- 
boro, Mass., assignor to Wallace G. 
Franklin, Clarence W. Fisher, and Elton 
B. Fisher, Copartners doing business un- 
der name of E. I. Franklin & Co., North 


1,662,451. 


Attleboro, Mass. Filed March 28, 1925. 
Serial 19,150. 1 Claim. 
In a chain bracelet or the like, a clasp 


made up of two box members, having front, 
back and end walls, one box having also a 
slot in the free end wall of the box and 
carrying within the box a _ spring detent, 


14 13/240) 3 





Swinging transversely in the plane of the 
front and back walls of the box and having 
a finger piece projecting without the box, the 
other box member carrying a flat transverse 
hook at its free end, lying in the plane of 
the front and back walls, the hook having 
a detent notch in its forward side to co- 
operate with the spring detent and a hook 
forming recess at its rear side to receive a 


Portion of the end wall of the other box 

member, 

1,662,628. BACELET END HOOK. KARL 
AUGENSTEIN, Cranston, R. I., assignor 


to Automatic Gold Chain Co., Providence, 
ae a Filed Aug. 28, 1927. Serial 
214,883. 3 Claims. 

A bracelet end hook comprising a body, a 
sheet metal shank with an opening therein 
extending from the body, said shank being 


ot € 
we 

formed into an open hook at its end, a sheet 
ae tongue for engaging the inner surface 
,, sald hook and closing the opening thereto 
y the inherent tension of its stock, a latch 
oly on said tongue for extending through 
anid eons in said shank and a detent on 
ld latch part to snap over the edge of said 


(8) ; . . 
sition = and hold said tongue in open po- 
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74,678. SPOON 


THoMAS B. LasHar, Fairfield, 














assignor to Associated Silver 
Chicago. Filed Nov. 5, 1926. 
19,611. Term of patent 14 years. 


74,696. CUFF BUTTON. Wuuarp A. OrMs- 


Co., 
Serial 





BEE, Taunton, Mass. Filed Feb. 19, 1927. 
Serial 20,819. Term of patent 31% years. 
74,705. NECKLACE. 


DENNIS SWEENEY, 





Farmingdale, N. Y. Filed Oct. 15, 1925. 
Serial 15,123. Term of patent 7 years. 


UNITED STATES TRADE-MARKS 
Issue of March 13, 1928 


The following trade-marks are published 
in compliance with Section 6 of the Act of 
Feb. 20, 1905, as amended March 2, 1907. 
Notice of opposition must be filed within 30 
days of this publication. 

Marks applied for under the _ ten-year 
“proviso” are registrable under the provision 
in Clause (b) of Section 5 of said Act as 
amended Feb. 18, 1911. 

As provided by Section 14 of said Act, a 
fee of $10 must accompany each notice of 








opposition. 


255,046. ORESTE PENNINO, doing busi- 





Filed 


ness as Pennino Bros., New York. 
Sept. 21, 1927. 


Particular description of goods.—Jewelry 


for Personal Use or Adornment Consisting of 
Finger Rings, Earrings, Bracelets, Pendants, 
Necklaces, Watch Bracelets, Bags, Brooches, 
Buckles, 
Studs, Scarf Pins, Hatpins, Vest Buttons and 


Bar Pins, Cuff Links, Lorgnettes, 


CIRCULAR 


OR SIMILAR ARTICLE. 
Conn., 


Ser. 259,967. 


Mountings, 
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Handy Pins, All 
Precious Metal. 
Claims use since Nov. 1, 1926. 


Ser. 259,127. SAHATIEL G. MANDALIAN, doing 
business as Mandalian Mfg. Co., North 
Attleboro, Mass. Filed Dec. 19, 1927. 

No claim is made to the word “Pearl” 
except as herein associated. 


LUSTRO-PEARL 


Particular description of goods.—Mesh 
Bags and Purses and the Constituent Parts 
of the Same, All Made of or Plated with 
Precious Metal. 

Claims use since Nov. 30, 1927. 


Made of or Plated with 


Ser. 259,381. S. WeEcHTER Co., Chicago. 
Filed Dec. 27, 1927. 








i 


Particular description of goods.—Manufac- 
tured Jewelry for Personal Wear Other Than 
Watches. 

Claims use since 1908. 


Ser. 259,833. AMERICAN JEWELRY Co., New 
York. Filed Jan. 9, 1928. 


D’ENCHANT 


Particular description of goods.—Earrings, 
Collar Pins, Scarf Pins, Necklaces, Cases of 
Precious Metal for Face Powder or Rouge, 
Bar Pins, Brooch Pins, Cuff Links and 
Bracelets. 

Claims use since about April 1, 1927. 


Ser. 257,518. Witutr1am J. Vossext Co., Chi- 
cago. Filed Nov. 12, 1927. 


Particular description of goods. — Finger 


Rings, Necklace Snaps, Bar Pins, Brooches, 
Bracelets, 
Searf Pins; 
Buckles; Fobs, Watch Chains, Neck Chains, 
Key Chains, Charms, Pendants, Cuff Links, 
and Platinum, Gold, and Silver Lapel But- 
tons and Pins. 


Sautoirs, Earings, 
Gold, and_ Silver 


Lavalliéres, 
Platinum, 


Claims use since Aug. 8, 1921. 


THE SCHUMER Bros. Co. 


. Cin- 
Ohio. Filed Jan. 11, 1928. 


cinnati, 


description of 
Bar Pins, 


goods. — Ring 
Brooches, Bracelets, 


Particular 


Searf Pins, and Wedding Rings. 
Claims use since 1922. 
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Ser, 258,912. CHaAs. KELLER & Co., New York. 
Filed Dec. 14, 1927. 
Particular description of goods.—Bar Pins, 
Belt Buckles, Bracelets, Brooches, Watch 
and Neck Chains, Cuff Pins, Fobs, Pocket- 


knives, Lavalliéres, Link Buttons, Scarf Pins, 
and Tie Clasps, All Made of or Plated with 
Precious Metal, Either Wholly or in Part. 


Claims use since May 1, 1906. 


258,922. Taytor & Co., INc., Newark, 
N. J. Filed Dec. 14, 1927. 

“14K” is disclaimed apart from the mark 
shown in the drawing. 


Ser. 





description of goods, — Watch 


Particular Winger Rings, 


Bracelets, Lorgnette Chains, 
Vest Sets, Necklaces. 


Act of March 11, 1920, Sec. 1 (b) 
These Registrations Are Not Subject to 
Opposition 
March 13, 1928 


960. CLASS 27. HOROLOGICAL IN- 

_ 60. RUMENTS.) IsipoR TANNENBAUM, 
doing business as I. Tannenbaum Co., 
New York. Filed Feb. 5, 1927. Serial 
243,895. 


“UARTFORD~ 


Particular description of goods.—Watches. 
Watchcases, Watch Movement, and Parts 
Thereof. 

Claims use since September, 1926. 


239,962. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) Katz & OGUSH. INC., 
New York. Filed Feb. 12, 1927. Serial 


244,307. 


PLYMOUTH 


Particular description of goods.—Watches, 
Watchcases, and Watch Movements. 
Claims use since Feb. 1, 1927. 


Trade-Marks Published 
Issue of March 13, 1928 


9,820. GOLD-PLATED AND GOLD- 
- FILLED CUFF BUTTONS. ArT WIRE & 
STAMPING Co., Arlington, N. J. Filed 
Jan. 25, 1924. Serial 191,250. Pub- 
lished April 21, 1925. 








The Carl S. Shepherd jewelry repair 
shop at Hannibal, Mo., lost all its equip- 
ment and stock the morning of March 3 
when fire swept the W. J. Roth building, 
915 Broadway, where the shop was lo- 
cated. Total loss in the fire, including 


damage to the building, recently com- 
pleted, was $75,000. 
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of the public until that event has passed, 
when spring should be stressed for a 
while. 

The year 1928 presents exceptional 
opportunities for the wide-awake jewel- 
er. He will get the business in the 
exact proportion to the efforts and ap- 
propriation expended for promotion of 
his business. These efforts should be in 
addition to the usual routine of pro- 
cedure. The people are looking for more 
information at this time and should not 
be disappointed. 

The impressions that the advertising 
makes on the people are of more import- 
ance than is usually realized. The store 
is judged largely by its efforts to secure 
business. Coupled with the impressions 
received at the windows of the store the 
advertising directs a tendency toward 
shifting loyalty to the store. 

From the seasonal standpoint April 
is a favorable month. A greater flour- 
ish is made in the introduction of new 
fashions and new merchandise in March, 
but the cumulated effect of those efforts 
result in much business during April. 

Spotlighting the new things in both 
the newspaper advertising and in the 
window displays keeps up the enthu- 
siasm of the people in the new offerings. 
Informative advertising, instructive pub- 
licity and window demonstrations will 
materially help in achieving the April 
objective—sales at a profit. 

A glance at the calendar of appro- 
priate selling events shows that April 
may be made a full month of activities. 
There is no occasion for lagging in sales 
effort. There is a great varietv of needs 
on the part of the buying public. Among 
these are: 

Easter—With its many phases of op- 
portunity. Gifts for everyone in gen- 
eral. gifts for church goers, gifts for 
confirmation. gifts for school and college 
punils. weddine gifts—gifts for all. 

Spring—With its new needs and re- 
quirements, with its bright sunny days 
and balmy atmosphere. What possibili- 
ties for personal needs! What chances 
for home requirements! Spring house- 
cleaning may have preceded the month 
but the needs discovered at that time 
are in many cases still unpurchased. 

Diamonds—The birthstone of April. 
What a tie-up is found for the birth- 
stone of the month. Diamonds, the 
staple of the jewelry business and the 
birthstone of April. Better campaigns 
will produce better business. The birth- 
stone of April will sell in increasing 
quantities if properly tied-up with the 
birthstone month. 

The month is a full one for jewelers. 
Easter stationery, Easter weddings, 
Easter styles, Easter gifts, added to 
spring styles and fads should double the 
month’s business for most jewelers. 











A new store front will be installed by 
Daniels Bros., Market St. jewelers, 
Wheeling, W. Va., in their new location 
in the Kurner building. 
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Mrs. Charles Bromberg is at home 
after a visit to relatives in Wallingford, 
Conn. 

Some of the retail jewelry stores of 
Birmingham are showing attractive dis. 
plays of Easter cards in their show win. 
dows. 

Retail jewelers of Selma and other 
merchants are raising $18,000 to be used 
in a cooperative campaign to advertise 
their businesses and the city of Selma. 
They expect to commence the advertis. 
ing campaign within the next few weeks, 

Reid Lawson, who for a number of 
years was one of the best known retail 
jewelers of Birmingham, has sold his 
stock of jewelry and fixtures and is now 
engaged in the real estate brokerage 
business. He will be greatly missed 
from the annual meetings of the Ala- 
bama Retail Jewelers’ Association as he 
was a prominent member of the associ- 
ation, being one of the past presidents, 

By a vote of two to one the Alabama 
State Board of Pardons refused to re- 
store to Mrs. Irene Dickerson her ciyijl 
and political rights. Mrs. Dickerson is 
the former wife of Roy Dickerson, noted 
jewelry thief and bank robber, who is 
serving a 25 years sentence in the Ala- 
bama State penitentiary for the robbery 
of the Phoenix-Girard Bank at Girard, 
Ala., some time ago. Mrs. Dickerson 
was given 10 years in connection with 
this robbery, but was paroled by Gov. 
W. W. Brandon some time ago. Recent- 
ly she secured a divorce from Roy 
Dickerson and is now making her home 
in Birmingham. 








Winston-Salem, N. C. 





J. L. Young & Co. have placed their 
repair department in charge of Edward 
Shafer. Mr. Shafer comes from Proc- 
torsville, Ohio. 

Friends of Harold Vogler, of the W.T. 
Vogler & Son store, have received cards 
from him sent from abroad. Mr. Vogler 
is on a cruise, after which he will visit 
points of interest in Europe, especially 
the principal diamond markets. 

Harry Lefkowitz has returned from 
Fort Lauderdale, Fla., to relieve his 
brother Abe, proprietor of Mears Jewel- 
ry Store, so that the latter could attend 
the National Credit Jewelers’ Conven- 
tion in Chicago. After the convention 
Mr. Lefkowitz will spend a few weeks 
in Hot Springs, Ark. 

Fred. N. Day, jeweler-evangelist, is 
this week holding a revival meeting at 
his old home town in Granville County. 
Accompanied by Robert H. Day and wife, 
of the same store, Mr. Day will next 
week attend the North Carolina Retail 
Jewelers’ Convention at Durham. The 
Day store recently added to the watch- 
repairing staff J. R. Hewitt, who was 
with the Bernau store in Greensboro for 
seven years. 














